


t, 1939 





) 


t more 
Ll more 
ndards 
| seem 
in pre- 
erience 
st war, 
v hard, 
e out- 
se 
Sor 
aa 2 
he in- 
n like- 


tinents 
a gen- 
ck in- 
doubt 
s. All 
ds of 
s true 
1s, A 
about 
forced 
bliga- 
t both 
addi- 
lation, 
d ma- 
nding 
inter- 
ques- 
war, 
» par- 
reper- 
most 
t may 
ke of 
n and 
se om 
er ot 
“4 eX- 
* the 


realth 
> will 
com- 
been 
d the 


| y 


SEP aS 








\ 





‘ov, 


HE EASTERN 








ITER 


A WEEKLY NEWSPAPER INTERPRETING THE TRUE SPIRIT OF INSURARGE 


Entered as second-class matter April 5, 1907, at the Post Office of New York, N. Y., under act of Congress, March 3, 1879 


(SUCCEEDING THE JOURNAL OF INSURANCE ECONOMICS, ESTABLISHED IN 1899) 
Published by The Eastern Underwriter Co., 94 Fulton Street, New York, N. Y. 








Fortieth Year, No. 48 


NEW YORK, FRIDAY, DECEMBER 1, 1939 


$3.00 a Year; 25c. per Copy 








Mine Losses Bring 
Increase Again In 
War Risk Premiums 





Marine Underwriters Remove Dis- 
tinction Between U. S. and 
Other Neutral Rates 


NEUTRALITY ACT OPINION 


Insurance on Cargoes to Belliger- 
ents Not Barred; Summary of 
Twelve Weeks’ Losses 





The present increase in the frequency 
of sinkings by mines in English waters 
has brought about several major changes 
in war risk rates. The new schedule of 
higher war risk rates issued on Saturday 
of last week made no differential for 
belligerent and neutral flag vessels sail- 
ing between the United States to the 
United Kingdom. Previously somewhat 
lower rates had been quoted for neutral 
flag vessels. The obvious explanation 
of this change is that whereas sub- 
marines may distinguish between bel- 
ligerents and neutrals, mines do not. 

Rates for ports in the war zone other 
than the United Kingdom, Irish Free 
State, Belgium, Holland and France (ex- 
cluding the Mediterranean) still differ- 
entiate between belligerent flag, United 
States flag and other neutral flag vessels, 
but there was a general increase in rates 
for other than belligerent flag vessels. 

Ninety Day Rates 

The American Marine Insurance Syn- 
dicate “C” has announced that war risk 
rates on United States flag vessels call- 
ing at neutral ports in the Western 
Hemisphere would be available on the 
basis of ninety day periods. Previously 
rates quoted on American hulls confined 
to the Western Hemisphere were lim- 
ited to a period of thirty days. Hull 
war risk rates to ports outside the West- 
ern Hemisphere are still quoted only on 
a trip basis. : 

The ninety day rates are four times 
the rate for thirty days instead of three 
times. This partially compensates un- 
derwriters for the contingency that war 
perils may increase before the ninety 
day period expires. It is reported that 
there is little demand for hull war risk 
insurance on United States flag vessels. 
Insurance Not Barred by Neutrality Act 

The American Institute of Marine Un- 
derwriters, through Secretary Ernest G. 
Driver, has informed member under- 
writers and companies that the Neutral- 
ity Act of 1939, just passed, does not 
prevent exporters from securing war 
risk and marine insurance in American 
markets regardless of whether the car- 

(Continued on Page 19) 
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When laying plans for some new business, remember that only 
3% of property owners carry rent or rental value coverage. How 
many of the 97% live in your community? Let our special agent 


show you how easy this line is to sell when properly presented. 


Lon ondon & Lancashire 


THE LONDON & LANCASHIRE INSURANCE COMPANY, LTD. « ORIENT 
INSURANCE COMPANY + LAW UNION & ROCK INSURANCE COM- 
PANY, LTD. + SAFEGUARD INSURANCE COMPANY OF NEW YORK 
STANDARD MARINE INSURANCE COMPANY, LTD. (FIRE DEPARTMENT) 
LONDON & LANCASHIRE INDEMNITY COMPANY OF AMERICA 











Six Feet Beyond 


The Calhoun Mine in Lumpkin County, Georgia, was 
where gold was first discovered in this country. There 
came a time when geologists there decided that the richer 
veins were exhausted and operations on a large scale could 
not be continued profitably. And about then, in 1849, the 
California Gold Rush diverted the attentions of the 
Lumpkin County miners, and the Calhoun was abandoned. 


While mining thereabouts was continued on a reduced 
scale, it is just now discovered that the Calhoun Mine has 
a much richer vein of gold than was ever before known 
in the county. This new bonanza is only six feet beyond 
the excavation abandoned in 1849 by miners who had 
rushed off on a hazardous journey of 3000 miles to 
California. 


A Georgia general agent comments: “I see representa- 
tives of other life companies, with offices not located in 
our building, coming in to see people in our building, while 
we are going across town to see other people. And some- 
times instead of going anywhere in particular we are 
wondering where we can find good prospects.” 


Where? Perhaps “six feet beyond.” 


THE PENN MUTUAL LIFE INSURANCE CO. 


WILLIAM H. KINGSLEY 
Chairman of the Board 


INDEPENDENCE SQUARE, PHILADELPHIA 


JOHN A. STEVENSON 
President 





Monopoly Hearings on 
Again Dec. 7; to Take 
Up Failed Companies 


Dates Coincide With Meetings of 
Insurance Commissioners and 
Presidents Associations 


GESELL DECLINES’ BILOXI 


Had Been Asked to Address Com- 
missioners; Speculate on Tim- 
ing of Hearings 


An entirely new phase of the TNEC 
insurance inquiry will be launched by 
SEC when insurance hearings are re- 
sumed December 7 at Washington. The 
subject matter will be life insurance 
company failures and also new com- 
pany financial promotions. It is tenta- 
tively expected that these hearings will 
continue for about ten days. 

The field of action for this new phase 
of the insurance inquiry will be mostly 
in the Middle West and South as com- 
panies that have discontinued business 
for one reason or another and likewise 
newly organized companies have been 
predominantly in those sections of the 
country. If the usual pattern of SEC 
procedure is followed this new line of 
testimony will open with ground work 
by SEC technical staff advisors in which 
the statistics of failed life insurance com- 
panies and the promotion activities in 
connection with newly organized ones 
will be spread upon the record. The 
reinsurances of outstanding business of 
discontinued companies is expected to be 
part of the record. 

Overlap Big Meetings 


While these hearings are on in Wash- 
ington two of the most important insur- 
ance meetings of the year will be taking 
place. The National Association of In- 
surance Commissioners will be meeting 
at Biloxi, Miss., December 6 to 9. The 
following week the Association of Life 
Insurance Presidents will be at the Wal- 
dorf-Astoria in New York City, Decem- 
ber 14 and 15. 

Gerhard Gesell, SEC special counsel 
for the insurance study who has been 
chief examiner of witnesses, had been 
invited to address the Insurance Com- 
missioners, or at least to attend their 
convention at Biloxi, but he will not be 
there. Instead he will be putting into 
the record the stories of companies that 
became impaired. 

Holding insurance hearings just at this 
time comes as a surprise to those in 
the insurance business who have been 
following the Monopoly Committee be- 
cause only a couple of weeks ago it was 
reported from newspaper sources in 
Washington that no more insurance 
hearings would be held until after Janu- 
ary 1. Some wondered if there was any 
timing of hearings and choice of subject 
matter to coincide with the meetings of 
the Commissioners and the Presidents 
Associations. 
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Distinguished re Amon 
Before Life Presidents Association 


Leaders distinguished for their partici- 
pation in outstanding activities, both 
within and without the life insurance 
business, will address the thirty-third an- 
nual convention of the Association of 
Life Insurance Presidents at the Wal- 
dorf-Astoria, New York City, December 
14 and 15. 

A state governor, the president of one 
of the country’s great universities, a 
renowned churchman who has special- 
ized in foreign relations, a prominent 
Canadian educator, and a dignitary who 
has long taken a notable part in the 
affairs of his native state in the West, 
are among those who will join life com- 
pany executives in contributing view- 
points from their respective fields. The 
convention theme on which the discus- 
sions will center is “Mobilizing for Se- 
curity Through Individual Enterprise.” 

The speakers listed in the preliminary 


program announced by the association 
include Governor John W. Bricker of 
Ohio; President Harold Willis Dodds 


of Princeton University ; the Rev. Dr. Ed- 
mund A. Walsh, S. J., vice-president of 
Georgetown University and regent of the 
School of Foreign Service, W ashington, 
D. C.; Dr. Malcolm W. W allace, prin- 
cipal of University College, University 
of Toronto, and Heber J. Grant, presi- 
dent of the Church of Jesus Christ of 
Latter Day Saints, Salt Lake City, Utah. 
The Life Insurance Side 

On the life insurance side of the 
program, a notable array of speakers 
will discuss subjects of outstanding in- 
terest to the business. The first ad- 
dress at the opening session will be 
made by President M. Albert Linton of 
the Provident Mutual Life of Philadel- 
phia, the chairman of the meeting. With 
the central theme as his topic, he will 
announce the results of special surveys, 
now in progress, which will throw par- 
ticular light on that subject from the life 
insurance standpoint. 

Speaking on “Life Insurance Invest- 
ments and Individual Security,” Presi- 
dent Frederick W. Hubbell of the Equi- 
table Life of Iowa, Des Moines, will 
present another address incorporating 
special data. He will disclose the re- 
sults of a survey now being made of life 
insurance company portfolios and will 
analyze the trends thus revealed. Mr. 
Hubbell’s experience with the financial 





FREDERICK W. HUBBELL 


cussing this 


side of the business extends as far back 
as 1913 when he became assistant treas- 
urer of his company. He subsequently 
served as treasurer, and as vice-presi- 
dent and treasurer, before he became 


president of the company in January of 


this year. 
Mortality Report and Life 
Insurance Review 
Another address of outstanding inter- 
est to the convention audience will be 
made by Dr. Walter E. Thornton, sec- 
ond vice-president and medical director 


of the Lincoln National Life, Fort 
Wayne, Ind. He will discuss current 
mortality trends among life insurance 


policvholders, using the aggregate ex- 
perience of a group of companies, and 
will show the bearing of these indices 
on national health. Dr. Thornton, who 
is serving his fifth consecutive term as 
a member of the executive council of 
the Association of Life Insurance Medi- 
cal Directors, has been active in the field 
of life insurance medicine since 1913. 
Joining the Lincoln National as assist- 
ant medical director in 1921, he became 
medical director in 1923. In 1936, he 
also was made second vice-president. His 
tovic will be “The Mobilization for 
Health.” 

\ broad review of the functions of life 
insurance and how it fits into the pat- 
tern of American life will be given by 
Henry H. Jackson, actuary of the Na- 
tional Life of Vermont, Montpelier. His 
subject will be “Life Insurance—A Great 
Invention.” He has twice attended 
meetings of the International Congress 
of Actuaries abroad and is a Fellow and 
a former member of the Council of the 
Actuarial Society of America. This year, 
he was elected a vice-president of the 
American Institute of Actuaries. Before 
he became actuary of his company in 
1929, he was successively assistant actu- 
ary and associate actuary. 


Ray D. Murphy on Governmental 
Annuities 

The subject of governmental annuities 
will be taken up at the convention in 
an address by Ray D. Murphy, presi- 
dent of the Actuarial Society of Amer- 
ica, and vice-president and actuary of 
the Equitable Life Assurance Society, 
New York. His topic will be “Sale of 
Annuities by Governments.” In dis- 
subject, Mr. Murphy will 














HENRY H. 


JACKSON 





have at his command experience gained 
both through notable service in the ac- 
tuarial sphere and in the administrative 
side of the life insurance business. Since 
he joined the Equitable of New York 
in 1913, he has been assistant actuary, 
associate actuary, second vice-president 
and vice-president. He became vice- 
president and actuary in 1936. A Fellow 
of the Actuarial Society of America 
since 1912, he has served that organiza- 








M. ALBERT LINTON 


Convention Chairman 


including those 


He has 


tion in important posts, 
of secretary and vice-president. 
been its president since 1938. 


Address by Arthur B. Wood 


This vear, the association will have a 
second distinguished Canadian on its pro- 
gram. He is Arthur B. Wood, president 
and managing director of the Sun Life 
of Canada, Montreal. One of the lead- 
ing citizens of the Dominion, Mr. Wood 
has served in a host of important posi- 
tions both within and without the life 
insurance sphere. He is a director of 
the Montreal General Hospital, the 


Rice Studio 


ARTHUR B. WOOD 


Speakers 


Royal Bank of Canada, and the Crown 
Trust Co., and is Canadian director of 
the Phoenix Assurance of London. ° In 
1936 he was appointed a member of the 
Royal Institution for the Advancement 
of Learning and a governor of McGill 
University. Covering a period of forty- 
six years, his life insurance career has 
brought him into contact with a wide 
range of affairs in the business. An in- 
ternationally known actuary, he has been 
president and managing director of his 
company since 1934. He will discuss 
“Life Insurance in Wartime.” 


Commissioner Neslen 


C. Clarence Neslen, president of the 
National Association of Insurance Com- 
missioners and Commissioner of Insur- 
ance of Utah, will be the spokesman for 
the field of insurance supervision. Per- 
spectives gained through service to his 
state, not only in his present position 
but in other public offices, contribute to 
the viewpoint which he will bring to the 
platform. Before he became head of 
the Insurance Department in 1937, he 
had been a member of both the Utah 
House of Representatives and the Utah 
Senate, and had been auditor of the 
State Tax Commission. Prior to that 
he served for eight years as mayor of 

Salt Lake City. The title of his address 
will be “State Insurance Supervision.” 


Plan Large Attendance 

Plans are being made for a large at- 
tendance at the convention. It is esti- 
mated that executives of companies hav- 
ing more than 90% of the life insurance 
in force in the United States and Can- 
ada will be present to hear the various 
speakers and receive first-hand reports 
on their business. Officers of state and 
provincial insurance departments also 
will attend. 

The program as thus far developed is 
as follows: 


Theme—Mobilizing for Security Through 
Individual Enterprise 

M. Albert Linton, chairman ; president, 
P rovident Mutual Life of Philadelphia. 

“Canada and the United States,” Mal- 
colm W. Wallace, B. A., Ph.D., LL.D., 
principal of University College, 'Univer- 
sity of Toronto, Ontario. 

“State Insurance Supervision,” C-. 
Clarence Neslen, president, National As- 
sociation of Insyrance Commissioners; 
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GOV. JOHN W. BRICKER 
Commissioner of Insurance of Utah, Salt 
Lake City. 

“Sale of Annuities by Governments,” 
Ray D. Murphy, president, the Actuarial 
Society of America; vice-president and 
actuary, the Equitable Life Assurance 
Society, New York. 

“The Mobilization for Health,” Dr 
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“The Nation's Investment in Higher 
Education,” Dr. Harold Willis Dodds, 
president, Princeton University, Prince- 
ton, N. J. 

“Life 
dividual 
bell, president, 
Des Moines. 

“Life Insurance—A 
Henry H. Jackson, 
Life of Montpelier, 

Address by 
Walsh, S. J., 
University; reger 
Service, Washing 
“Life Insurance Wartime Arthur 
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director, Sun Life of Canada, 
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“Reminiscences f the West,” Heber 
1. Grant, president, Church of Jesus 
Christ of Latter Day Saints, Salt Lake 
City 

The State,” John W. Bricker, gover 

r of Ohio, Columbus 

Messages of greeting from. the 
American Life C ention; the Cana- 
dian Life Insurance Officers Associa- 
tion; tl Nat il Fraternal Congress; 
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DR. HAROLD WILLIS DODDS 
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Life Underwriters. 


of Life 
Association of 


the Institute 
tional 

Careers of Non-Insurance Speakers 

Foreshadowing addresses of unusual 
interest and value, the activities of the 
speakers from outside the life insurance 
sphere promise outstanding contributions 
to the association’s program. 


Gov. Bricker on “The State” 


Governor Bricker is a lawyer who, 


early in his career, turned his talents 
to the service of his state. Although it 
was not until January of this year that 


his pathway led to the executive man- 
sion, he had previously served two terms 
as attorney general of Ohio and, before 
that, had acted as special counsel for the 
attorney general. 
After service as a 
the United States Army during the 
World War, he was city solicitor for 
Grandview Heights from 1920-28. It was 
during a portion of that period that he 
was special counsel for the attorney gen- 
eral. He was elected attorney general 
in 1932 and again in 1934. Prior to his 
election to that office he served as at- 
torney for the Public Utilities Commis- 
sion of Ohio. He will address the con- 


first lieutenant in 


vention on “The State.’ 
Career of Dr. Dodds 
Dr. Harold Willis Dodds not only is 
one of the country’s leading educators, 


but also is a profound student of politi- 
cal science. Reflected in his varied ac- 
tivities, his knowledge of this subject has 
taken him to Latin-American countries 
in the capacity of governmental adviser 
and has been called upon by New Jer- 
sey in the solution of state problems 


He has served as secretary and as presi- 
National Municipal League 
National 


the 
edited 


dent of 


and has the Municipal 





MALCOLM W. WALLACE 








Associated News, Inc. 
DR. WALTER THORNTON 
Review. He is now chairman of its 


Editorial Council. 
Although he was 
president in the 


the third youngest 
institution’s history 
when he became the executive head of 
Princeton in 1933, his career in educa- 
tion has been unusually broad. In ad- 
dition to serving on the University’s 
political science faculty, he was previous- 
ly connected with five other institutions 
of learning. Instructor of economics at 
Purdue University from 1914-16, he later 
became assistant professor of political 
science at Western Reserve University 
and subsequently lectured at New York 
University, Swarthmore College and the 
University of Pennsylvania. 

First connected with Princeton in 
1925 as a lecturer on politics, he became 
associate professor of politics the fol- 
lowing year and in 1927 was made pro- 
fessor of politics. He served as chair- 
man of the administrative committee of 
the School of Public and International 
Affairs for several years after its found- 
ing at the university in 1930. His topic 
will be “The Nation’s Investment in 
Higher Education.” 

Father Walsh on Foreign Relations 

Representing the sphere of foreign 
~~ on the association’s program, 

Father Walsh will bring to the platform 
a wealth of experience gained both in 
the educational side of that field and in 
the conduct of negotiations abroad. 
Named by the Vatican in 1922 as direc- 
tor general of the Papal Relief Mission 
to Soviet Russia, and appointed to treat 


with the Soviet Government regarding 
Catholic interests in that country, he 
cooperated with Herbert Hoover in 


American relief work and later directed 
distribution of $2,000,000 raised 
purpose by 


the 
that 


f« or 


American Catholics. He 
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Reception Committee Named 


James A. Fulton, president of the 
Home Life, New York, will be chair- 
man, and Leighton McCarthy, K. C, 


chairman of the board, the Canada Life, 
Toronto, Ontario, Canada, will be vice- 
chairman of the reception committee for 
the convention. The other members of 
the committee will be: 

Alfred L. Aiken, New York; O. J 
Arnold, Minneapolis ; Morgan B. Brain- 
ard, Hartford; Elbert S. srigham, 
Montpelier, Chandler Bullock, Worces- 
ter, Mass.; Guy W. Cox, Boston; Frank- 
lin D’Olier, Newark; Isaac Miller Ham- 
ilton, Chicago; Ernest J. Heppenheimer, 
Jersey City; Carl Heye, New York: 
Rolland E. Trish, Portland, Maine ; Leroy 
A. Lincoln, New York; Clarence B. Little, 
Bismarck, N. D.; James Lee Loomis, Hart- 


ford; Charles 4 Macdonald, Toronto; 
Thomas I. Parkinson, New York; Bert- 
rand J. Perry, Springfield, Mass.; Julian 
Price, Greensboro, N. C.; Adolph A. Ryd- 
geren, Wilmington, Del.; Francis P. Sears, 
Boston; John A. Stevenson, Philadel- 
phia; Bradford H. Walker, Richmond; 
Charles F. Williams, Cincinnati; Howard 
S. Wilson, Lincoln, Neb.; L. Edmund 


Zacher, Hartford. 





has served as president of the Catholic 
Near East Welfare Association and has 
engaged in missions involving such ac- 
tivities as the peace negotiations between 
the Catholic Church and the Mexican 
Government in 1929 and the founding of 
Baghdad College, Baghdad, Irak, in 1931. 


In 1919, Father Walsh organized the 
Georgetown University School of For- 
eign Service of which he is regent. Prior 


to that he served the university as dean 
of arts and sciences and, earlier, for 
five years, was a teacher of literature 
there. He has been vice-president of 
Georgetown since 1928. He is a mem- 
ber of the American Economic Asso- 
ciation and of the Council on Foreign 
Relations, and has been active in the 
affairs of the National Foreign Trade 
Council. 

Address of Dr. 


Another address to which the life 
company executives will look forward 
with keen anticipation is that. to be 
given by Dr. Malcolm W. Wallace. An 
eminent Canadian whose career has. been 
devoted entirely to education, he vill 
speak to the convention from an outldpk 
formed in one of his country’s outstand- 
ing positions in that field. 

Although he began his educational ac- 
tivities in the United States, and for 
five years occupied the chair of English 
at Beloit College in Wisconsin, he has 
been connected with University College 
at the University of Toronto since 194 
Serving on its faculty for thirty-five 
vears, he was successively a lecturer in 
English, associate professor, and profes- 
sor, becoming head of the department o! 
English in 1926. In 1906 he also was 
registrar of the college. He has been its 

(Continued on Page 6) 
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Newspapers Taking 
Side of Insurance 


RAP WAGNER ANNUITY SCHEME 





Minnesota Editors Show Sympathetic 
Understanding of Situation; Aims 
of Revenue Producers 





United States Senator Wagner’s an- 
nuity proposal has drawn the fire of 
Minnesota newspapers which point out 
editorially what they believe are flaws 
in the scheme. Commenting on the 30% 
reduction in costs predicted by Senator 
Wagner, the St. Paul Dispatch said: 

“Presumably this 30% would be made 
up by not paying agents’ commissions ; 
by wiping out all tax costs which now 
are paid by insurance companies; by 
eliminating the item of profit and by 
having the postoffice department under- 
take the job of sales agent. One pro- 
nounced flaw is that insurance is some- 
thing that has to be sold, hence the 
need for agents. The service the New 
York senator proposes now can be pur- 
chased from most large insurance com- 
panies. If the rates for this type of 
protection are too high it is a question 
for adjustment by state commissions 
rather than an excuse for the Federal 
Government to invade another field of 
private enterprise. Whether it would 
result in any appreciable annuities is 
most doubtful.” 

After Money for Today 

The Minneapolis Star-Journal raps the 
proposal as an unwarranted invasion by 
the government of te field of private 
industry. “More revenue for the govern- 
ment!” exclaims the Star-Journal. “More 
money to include the general treasury 
accounts, like the social security reve- 
nue. An obligation in the end, of course, 
like the ultimate social security obliga- 
tion. But that’s of tomorrow. What 
these revenue producers are after is 
money for today. But that is not the 
main point in this annuity project. It 
would be another excursion of govern- 
ment into business. That idea has no 
place in the American economic struc- 
ture.” The Star-Journal editorial is 
headed, “Raid Into Business.” 





Stamper Heads Committee 


Of Life Advertisers Ass’n 


Powell Stamper, manager sales pro- 
motion department, National Life & Ac- 
cident, has been chosen press committee 
chairman of the Life Advertisers Asso- 
ciation. He was a newspaperman before 
entering life insurance in 1925 as cash- 
ier of his present company at Jones- 
boro, Ark. 

He has the distinction of being the 
only cashier in his company’s history to 
place over $100,000 Ordinary business in 
his first year. In 1927 he took over a 
rate book exclusively, but went to the 
home office as assistant to Vice-Presi- 
dent E. B. Stevenson, a position he held 
for six years. He then was made dis- 
trict manager of the Jonesboro, Ark., 
agency, but returned to the home office 
in his present connection in 1938. 


Papers to Be Heard At 
Meeting of Life Counsel 


When the Association of Life Insur- 
ance Counsel meets at the Waldorf-As- 
toria, New York, December 12 and 13, 
the following papers will be presented: 

Joseph H. Collins, assistant general 
counsel Metropolitan Life, Problems in 
Drafting Policy Forms; Morris Duane, 
counsel Philadelphia Life, Protection of 
Mortgage Investors Under the Law of 
Pennsylvania; Earl F. Morris, assistant 
counsel Midland Mutual Life, Miscon- 
duct of Counsel in Insurance Cases; Bur- 
ton P. Sears, associate general coun- 
sel Washington National, Simultaneous 
Deaths. The program will include an 
informal discussion of Duplication of 
Legal Publications, in which Dean Igna- 
tius M. Wilkinson, Fordham Law School, 
will participate. 
































KEEP PACE WITH TIME! 


They are children today, but the 
transition into manhood and 
womanhood will come with 
incredible swiftness. 


They are the life insurance pros- 
pects of tomorrow. 


Life insurance salesmen who in- 
terest themselves in little 
people are building for the 
future. 



































Johnson Comments On 
Wagner’s Annuity Plan 


SPEAKS AS INSTITUTE HEAD 





Calls Attention to Fact That Average 
Annuity Payment by Companies 
Is Less Than $100 





Commenting on the reported plan of 
Senator Robert F. Wagner to introduce 
a bill in Congress for the government to 
sell annuities, Holgar J. Johnson, presi- 
dent of the Institute of Life Insurance, 
today issued the following statement: 

“Annuities are part of the complete 
service provided the American public by 
the life insurance companies and the 
companies do wish to continue offering 
this service. 

“While it might be possible for the 
government to sell annuities or any 
other form of service or commodity 
through the post office cheaper than can 
be done through private enterprise, this 
can only be done at the expense of the 
taxpayers and the United States Treasury. 

“With reference to Senator Wagner’s 
reported statement that the life insur- 
ance companies are interested only in 
annuities of $100 per month and more, I 
would like to call attention to the fact 
that the average annuity payment by the 
life companies last year was consider- 
ably less than $100 per month. The fig- 
ures for 137 companies representing 92% 
of the life insurance in force in this 
country averaged approximately $349 an- 
nually per contract, or about $29 per 
month. 

A very substantial portion of all in- 
dividual annuity policies in force in this 
country is below $100 per month. 

“More than 1,500,000 annuity contracts 
are now in force with the life insurance 
companies of this country representing 
ultimate annual income of more than 
$550,000,000 to the men and women who 
have taken advantage of this method of 
buying future income. 

“The Canadian government some years 
ago undertook to sell annuities at prices 
lower than those of the regular life in- 
surance companies and has had to re- 
adjust its rates because it was found that 
it was losing too much money on the 
operation.” 


Virginia Congressman on U. S. 
Annuities 
Representative A. Willis Robertson of 
Virginia, a Democrat, is reported by the 
press under date of November 15 from 
Lexington, Va., as saying that the House 
Ways and Means Committee, of which 
he is a member, would turn thumbs 
down upon any plan to expand Social 
Security legislation to permit buying of 
annuities by individuals. 


Alice E. Roche Appointed 


Women’s Program Chairman 


The appointment of Alice E. Roché 
as program chairman for the women 
underwriters’ meeting at the fifty-first 
annual convention National Association 
of Life Underwriters at Philadelphia 
next year, has been announced by 
Beatrice Jones, Equitable Society, New 
York, chairman of the national com- 
mittee of women underwriters. 

Miss Roché is manager of the sales 
promotion department Paret agency, 
Provident Mutual Life at Philadelphia. 
She has been prominent in women un- 
derwriters’ affairs for several years, and 
has spoken on the women’s sessions at 
two national conventions. A specialist 
on direct mail, her talks and writings on 
this topic have won her much note in 
the fields of life insurance and adver- 
tising. 





GULLICKSON GENERAL AGENT 
Appointment of O. S. Gullickson as 
general agent at Billings, Mont., for 
Northwestern National Life has been 
announced. He entered life insurance 
with Northwestern National in 1926 in 
Seattle. In 1929 he left Seattle to ac- 
cept a general agency in Montana for 
a Midwestern company. 
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Dr. J. W. Fisher Of 
Northwestern Dead 


WITH COMPANY FIFTY YEARS 


Made Honorary Officer in 1936; Intro- 
duced Blood Pressure Determination 
in Examinations 





Dr. John Welton Fisher, medical di- 
rector emeritus, Northwestern Mutual 
Life, died in Detroit November 25, age 
91. His home was in Milwaukee and he 
had been with the 
than fifty years. He 
the dean of 
ical directors. 


company for more 


was regarded as 
American life insurance med- 
His outstanding achieve- 





DR. 


JOHN WELTON FISHER 


ment was the introduction of blood 
pressure determination in routine life in- 
surance examinations as a diagnostic aid. 
Dr. Fisher was elected honorary offi- 
cer of the company in 1936. In 1935 he 
observed his fiftieth anniversary with 
Northwestern, at which time its officers 
gave a golden jubilee banquet for him. 
He was assistant medical director for 
eleven years and chief medical director 
for practically forty-three years. When 
made medical director emeritus it was 
his intention to compile in appropriate 
form a record of his experiences and 
observations in medical risk selection. 
Funeral services were held in Milwau- 


kee November 28, with interment at 
Forest Home Cemetery. Many of the 
Northwestern Mutual officials and Dr. 


Fisher’s former associates in the medical 
department attended. Pallbearers were 
Dr. D. E. W. Wenstrand, present medi- 
cal director who succeeded Dr. Fisher 
in 1936; Dr. R. T. Gilchrist, Dr. W. G. 
Hyde and Dr. A. W. Sivyer of the medi- 
cal department; Louis L. Marsh and 
John J. Gallagher, who were associated 
with Dr. Fisher in the department for 
half a century. 


ODOM ON NATIONAL COMMITTEE 
B. H. Odom, manager at Chattanooga 
for Phoenix Mutual, has been named a 
national committeeman representing the 
Chattanooga Association of Life Under- 
writers in the National Association. He 
has held important positions in the Chat- 
tanooga and Tennessee associations 


oO’ GRADY MADE MANAGER 


J. J. O'Grady, formerly in charge of 
Confederation Life Group sales division 
in eastern Canada, with headquarters in 
Montreal, has been appointed manager 
of the Toronto Yonge and Richmond 
division. 


CANADA LIFE APPOINTMENTS 

The Canada Life has appointed W. J. 
Adams, D. Ellis and Laing as 
mathematicians. The appointees 
are Fellows of the Society of 
America. . 


three 
Actuarial 








Among visitors who will be here dur- 
ing the week of the Association of Life 
Insurance Presidents will be R. B. Rich- 
ardson, president, and Alex Cunning- 
ham, vice-president of Montana Life. 





Elsie M. Northern 


New Jersey 


Matthews of the 
branch of the New York 
Life is author of an interesting article 
on what agents do and say when call- 
ing on women prospects, and in the ar- 
ticle gives a resume of needs covered in 
a number of cases. 

Uncle Francis. 


IDEA FROM BAILEY CASE 





Developed in Discussion at Rosenstein 
Agency Meeting; Speaker Is Peter 
Schweitzer 
developed at the 
Rosenstein 
New York 


A sales idea was 
meeting of the Abraham 
agency, Equitable Society, 
City, on Monday following a 
discussion of the Bailey case. That case 
involving taxes on insurance is slatéd to 
come before the Supreme Court 
for final decision. Idea was that agents 
should sell Term insurance to cover the 
amount of the tax which the policvholder 
might have to pay in the event that the 
decision is against his interests. The 
additional Term policy would cover the 
amount of the additional tax imposed 
under the ruling as it now stands with- 
out disturbing existing insurance. 

Speaker at the agencv meeting was 
M. Peter Schweitzer. New York City 
attorney of the firm of Plaut & Schweit- 
zer, both partners being sons-in-law of 
Rudolph Recht, general arent here for 
the Northwestern Mutual Life. 

The Rosenstein agency is leading the 
New York Department of the Equitable 
for the vear to date in total new busi- 
ness paid for. 


morning 


soon 


Life Managers Name 
Reception Committee 


FOR DECEMBER DINNER PARTY 


Several Presidents in List of Guests 
Who Have Already Accepted; 
Also General Agents 


Several presidents of life insurance 
companies and many general agents from 
different parts of the country have al- 
ready indicated their intention to attend 
the gridiron dinner of the Life Managers 
Association of Greater New York on De- 
cember 13, the evening before the start 
of the Life Presidents Association con- 
vention. A complete list of those heard 
from before December 7 will be included 
in the dinner program. Reservations 
already received will more than half fill 
the large ballroom of the Waldorf-As- 
toria. 

departure from usual procedure at 
these dinner affairs was announced this 
week by Harry F. Gray, president. He 
said there would be no speakers’ table. 
O cers of the association and special 
cuests will be seated the same as other 
members of the association. 

On the reception committee named 
this week are these members, serving 
with Julius Eisendrath as chairman: 

Edward W. Allen, L. H. Andrews, Gilbert V. 
Austin, Charles A. Bartlett, Walter A. Barton, 
Osborne Bethea, Clancy D. Connell, Alfred G. 
Correll, Gerald A. Eubank, William G. Fitting. 

John M. Fraser, Isadore Freid, Harry Gardi- 
Elliott Hall, David T. Hersch, Philip B. 
Eugene V. Homans, Ben Hyde, Alfred 
John L. Kassoff, Walter A. Me- 





ner, J. 
Holmes, 
J. Johannsen, 
George. 

Clifford L. McMillen, John A. McNulty, 
S. Myrick, Harold M. Parker, H. 
Schmidt, Harold L. Taylor, 
H. Wilson and S. 

WOMEN IN RED CROSS WORK 

More than 300 women employes of 
Sun Life of Canada are organizing a 
Red Cross Unit. 


Julian 
Arthur 
Jack Warshauer, 


Horace Samuel Wolfson. 
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National of Vermont’s 
Salary Savings Plan 


National Life of Vermont has joined 
the companies which have salary savings 
programs and is introducing its plan to 
general agencies. The plan was initiated 
by Vice-President E. D. Field. 

A. C. Bowser, director of the Nation- 
al’s salary savings division, accompanied 
by F. S. Brynn, agency supervisor, has 
made his first round of general agency 
visits to introduce the new plan, which 
has met with an enthusiastic reception, 





LUNCHEON FOR T. I. PARKINSON 





Equitable Society President Guest of 
Dunsmore Agency in New York; 
Work Formula Established 
The Equitable Society agency of Wil- 
liam J. Dunsmore at 150 Broadway, New 
York, celebrated the birthday anniver- 
sary of the society’s president, Thomas 
I. Parkinson, with a luncheon at which 

he was the guest of honor. 

For three weeks preceding the lunch- 
eon there was a special effort on the 
part of the agency to keep a record of 
calls, interviews and applications in order 
to work out the formula necessary today 
to make a living. The formula prepared 
showed that thirty-five calls and twenty- 
one interviews resulted in one anplica- 
tion. During this three-week period there 
was a substantial increase in the volume 
of applications. 


For the first ten months of 1939 the 
agency had $5.311,000 volume of paid 
business and $230,000 premiums, com- 


nared with $3,837,000 volume and $162,- 
000 premiums for the same period last 
vear. 


TAYLOR EXCELS!OR DIRECTOR 


E. P. Tavlor, president of Canadian 
3reweries, Ltd., and a director of sev- 
eral other Canadian cornorations, has 


been elected a director of Excelsior Life, 
Toronto. 
MEET HERE JANUARY 4-5 

The annual Eastern regional meeting 
of the Northwestern Mutual Life will 
be held at Waldorf-Astoria Hotel Jan- 
uary 4-5. Russell L. Law, Baltimore, is 
to be general chairman of the meeting. 
A. J. Johannsen, Brooklyn, is arrange- 
ments chairman. 





H. G. LAMBERT RETIRES 
Henry G. Lambert, assistant manaver, 
claim inspection department, Prudential, 
retired this week after twenty-eight 
vears with the company. 


Life Pensions 
(Continued from Page 4) 


principal since 1928. He will speak on 
“Canada and the United States.” 
Reminiscences of the West 

Seldom do careers encompass _ the 
range of activities or span the years 
embraced in that of Heber J. Grant of 
Salt Lake City, Utah. Extending back 
to the days when the West was young. 
his experiences have touched many of 
the important factors in the social and 
economic life of his native state and 
have been gained through participation 
in their development. He is president 
of the Utah State National Bank, Zion’s 
Savings Bank & Trust Co., Zion’s Co- 
operative Mercantile Institution, the 
Utah-Idaho Sugar Co., the Beneficial 
Life Insurance Co., and the Utah Home 
Fire Insurance Co. He organized the 
latter comnany in 1886. Since 1876 he 
has served as president of Heber J. 
Grant & Co. 

The affairs of the 
Christ of Latter Day 
engaged his attention. In 
elected to the Council of Twelve and. 
in 1901-03 filled church missions in 
Japan. During the next two years he 
presided over the European mission. He 
was elected to the presidency of his 
church on November 23, 1918. 

His address on “Reminiscences of the 
West” promises to be one of the high- 
lights of the convention. 


Church of Jesus 
Saints have long 
1882 he was 
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What M oder N life insurance plan 


has been designed particularly for 


Fathers of Young Children? 


THE NEED 


Nearly every father 
of young children 
would agree that he 
faces a rea/life insur- 
ance problem. How 
can he, within his 
limited budget, pro- 
M vide adequate ‘in- 
come protection’ 
for his family at least 





until his children are 
grown? If anything shou/d ‘happen,’ he wants his 
wife to be entirely free to watch over the home; for 
he knows that the greatest gift that any father can 
leave his children is their mother’s time and care. 
Also, he wants permanent protection for his 
wife to continue after their children are grown. 

But when he thinks of his expenses and all 
the things he wants to do for his family, he 
wonders, ‘How can I afford all this insurance 


protection now, when I need it most?’ 


THE POLICY Hete is the way this prob- 


lem has already been solved 
by thousands of fathers of moderate means. For 
example, a young father takes a New York Life 
‘Family Income Policy’ of $10,000 (face 
amount) with a ‘20-year period.’ If he dies at 
any time during the ‘20-year period,’ the New 


INSURANCE 








York Life will pay an income of $100 a month 
for the remainder of the ‘period’. . . and then, 
at the end of the ‘period,’ will in addition pay 
$10,000. To illustrate the maximum of guaran- 
teed payments that might be made: If the father 
died immediately after the policy was issued, 
the income payments of $100 a month would 
run for the full 20 years; so the total income 
payments of $24,000 plus the $10,000 payable 
at the end of the period would amount to 
$34,000. If he outlives the ‘20-year period,’ the 
sum payable in event of his death would be the 
face amount, $10,000. Of course, if he lives to 
retirement age, as so many do, he can obtain, 
through his policy, alife income for his later years. 

And the premium? You will probably be 
surprised to learn that 
during the ‘20-year 
period’ the rate is not 
much higher than for 
Ordinary Life. After the 
20th year it is exactly 
the same as the Ordi- 
nary Life rate. In short, 
the premium is very at- 
tractive in view of the 
amount and kind of protection offered. This 
policy, of course, is also issued for larger and 
smaller amounts than $10,000, but $2,000 is 


the minimum. Policies with ten, fifteen or 
twenty-year periods are available according to 
the age of the father. 

As you can see, this 
policy fills a real need 
fora great many fathers. 
Ask a New York Life 
representative to tell 
you about it... or 
write to the Home 
Office at the address 


below for our Family 





Income booklet. 


THE COMPANY The New York Life 


aims to provide life 
insurance at the lowest cost consistent with the 
ample margins of safety which the Company 
feels it should always maintain. A policyholder’s 
premium rate cannot be increased above that 
stated in the policy, but annual dividends, as 
declared, may be used to reduce the premium 
payments. Dividends are derived from earnings 
of the Company in excess of the amount 
deemed necessary to keep it in a sound finan- 
cial condition. Policyholders get their insur- 
ance at cost. The Company pays dividends to 
policyholders only. The New York Life is, 
and has always been, a mutual company. 


COMPANY 


NEW YORK LIFE 


A Mutual Company 





Founded April 12, 1845 


THOMAS A. BUCKNER, Chairman of the Board x 7 7 51 Madison Avenue, New York, N. Y. ry y 5 ALFRED L. AIKEN, President 





SAFETY IS ALWAYS THE FIRST CONSIDERATION... NOTHING ELSE IS SO IMPORTANT 
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War Presents Labor 
Problems in Canada 


COMPANIES CONSIDER SUBJECT 
G. Egerton Brown, Sun Life, Principal 
Speaker at Meeting of Office 
Management Group 

At a large gathering of insurance com- 
pany represent itives, executives and of- 
fice managers, who gathered at the No- 
vember meeting of the Montreal chapter, 
National Office Management Association, 
labor problems confronting insurance 
companies operating in Canada _ during 
the war were discussed. G. Egerton 
Brown, supervisor of branch office rout- 
ine and personnel, Sun Life, was the 
chief speaker. 

Under the new 
vailing in Canada, 
cerned with five 
with their personnel, 
who itemized them as 

Where 
company experience 

Where the 
ited employes can best be located to make their 





conditions pre- 
are con- 
dealing 
Brown, 


war 
companies 
elements in 
said Mr. 
follows: 
strains due to lack of 
first 
experienced 


stresses and 


will develop. 


long service but lim- 


knowledge of the company serve aS many as 
possible of the new employes. 


Where the 


girls when the 


present male employes may be 


replaced by need arises. 
Where additional 


the routine 


added to 
increasing 


employes may be 

to aid in handling the 

work. 
Where 


consequently 


the additional work has developed and 


where the reductions should be 


later when the pressure lifts. 


Office Forces Changing 

“Some of us may be faced with rapidly 
increasing volumes of work to be han- 
dled by our present staff and possibly 
later by only part of our present staft, 
plus new green staff,” continued Mr. 
Brown. “What would be the effect on 
pre-determined salary ranges of the in- 
crease in market salary rates due to 
war conditions? Labor shortage, gov- 
ernment competition and higher living 


made 


costs all help to boost new employes’ 
salaries.” _ 
Mr. Brown supported the principle 


that an employe tound to be earning a 
larger salary than an analysis of the job 
indicated it warranted should be given 
an opportunity to try and earn that sal- 
ary in some other position of the com- 
pany rather than have a reduction in 
salary. 

The curse of many large organizations, 


said Mr. Brown, lay in the apparent 
inertia that stifled the bright flame a 


young employe brings to his job. Em- 
ployes should be advised of the rungs 
they will have to climb to successive pro- 
motions, so that they may prepare for 
them. 

Special Committee 
Foreseeing that war may 
many changes in insurance company of- 
fice personnel, the Montreal chapter of 
the National Office Management Asso- 
ciation has appointed a committee con- 
vener, with the object of obtaining more 
standardization in pre-employment train- 
This committee will work with tour 


necessitate 


ing. 
other groups or associations who are 
understood to be interested in results 


in this respect already achieved in 
United States centers. 
Should the plan eventually be put into 


operation in Canada, it would enable in- 
surance company employers of clerical 
workers to judge the merits of appli- 
cants without loss of time, energy and 
money, as is the case when a prospec 
tive employe fails to make good in a 


trial period. 

The Montreal chapter also has acted 
to meet possible changes in business 
management problems due to the war by 
providing for a special period at each 
meeting in their program in 
which any new or roblems could 
be discussed. 


LINEBARGER GENERAL AGENT 


seast yn’s 
acute p 


Warren W. Linebarger, former bank- 
er in northwestern Iowa, has been ap- 
pointed general agent for American 
Mutual Life of Des Moines at Mason 


City. 


Concealment of Fact 
Renders Policy Void 


INSURED SIGNED APPLICATION 





Request for Insurance Not Part of Con- 
tract; Knowledge of Agent’s Author- 
ity; Court Divided 


By a divided opinion in the New York 
Court of Appeals the Prudential won its 
contention that it should not pay the 
proceeds under certain Industrial policies 
issued to Samuel Abbott, on the ground 
that the insured was not in good health 
at the time the policies were delivered. 
It was not disputed that the insured was 
not in sound health. In the majority 
opinion it is stated: “Nevertheless the 


same agents (who had placed previous 
policies on Abbott), with knowledge that 
the insured was suffering from a serious 


heart injury, delivered the policies in 
suit. 

“The agent was authorized to solicit 
applications, deliver policies and collect 


premiums. It is not firmly established 
in this state that such an agent has ap- 


parent authority to bind the company 
unless the insured had notice of an ac 
tual limitation upon his _ authority. 


Whether the insured did have such no- 
tice is an issue presented in this case. 
Applications signed by the applicant 
stated: ‘I understand and agree that 
no agent has power in behalf of the 
company to make or modify this appli- 
cation for insurance or to bind the com- 
pany by making or receiving any repre- 
sentations or information.’ The applica- 
tions were not attached to the policies 
and were therefore not part of the con- 
tract of insurance. The question here 
presented is whether the exclusion of 


these applications presents reversible 
error. 
Effect of Section 58 
“Every policy of insurance delivered 
in this state must contain the entire 


contract between the parties, and noth- 











Supervisor Needed in Growing Agency 


An opportunity exists in a growing life agency for a 
supervisor. Necessary qualifications are some experience as a 
personal producer, education and character. Salary or com- 
mission basis. Write for appointment. 

Box 1364, THE EASTERN UNDERWRITER, 94 Fulton St., 


New York 








ing may be incorporated therein by ref- 
erence to any ‘application or other writ- 
ings unless the same are indorsed upon 
or attached to the policy when issued; 
and all statements purporting to be made 
by the insured shall in the absence of 
fraud be deemed representations and not 
warranties.’ Insurance law, Section 58. 
“If the application or other writing is 


not attached it has no more effect than 
oral promises or oral representations. 
That is what the statute says, and that 


is what this court said in the opinion of 
Hubbs, J., in Lamke v. Metropolitan 
Life Ins. Co. supra. In this case, then, 
the effect of the statute is to preclude 
the defendant from availing itself of the 
false representations contained in the 
signed application as a defense to an 
action to enforce the contract as writ- 
ten. When, however, the beneficiary of 
the policy seeks by extrinsic evidence to 
estop the company from enforcing a con- 
dition in the policy as written, the statute 
does not in terms or by fair implication 
provide that the company may not show 
by oral or written evidence that the 
assured was not misled by the agent’s 
appearance of authority. 

“By no stretch of its language can we 
read into the statute an intent that the 
insured his beneficiaries, by claiming 
ignorance of matters revealed, either 
orally or in an application or other writ- 
ing, may impose upon the insurance com- 


pany by estoppel a liability that the 
company never intended to assume.” 
Dissenting Opinion . 

In the dissenting opinion it was held 


that the two agents (Dillon and Guinan) 
were fully informed as to the insured’s 
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physical condition; that in 1935, “without 
invitation by plaintiff (Freda Abbott) or 
the insured, Dillon and another agent 
called at their home and informed them 
that the defendant insurance company 
was issuing a new form of insurance con- 
tract referred to as an ‘anniversary pol- 
icy’ for which the assured was eligible 
due to the fact that no medical exami- 
nation was necessary.” 

It was also claimed in this minority 

opinion that certain questions in the ap- 
plications for the several policies in suit 
were presented in language such as to 
“indicate that they should be answered 
by somebody other than the insured. 
There was evidence in this case that 
the applications were not filled out by 
Dillon, or by the insured, or by anybody 
in his ‘behalf at the time Dillon procured 
the signature of deceased, and that they 
were filled out later in Dillon’ s office. 
_ “In view of the facts it is a reasonable 
inference that the insured would not 
have signed the applications nor applied 
for the policies had he known that rep- 
resentations that he was in good health 
were contained therein. 


Intent of Section 58 


“The purpose of Section 58 of the In- 
surance Law in requiring the whole con- 


tract to be stated in the policies, and 
not pieced out by documents included 
by mere reference, was not the relief 
of the insurer. It was the protection 


of those insured and of the beneficiaries 
claiming under them. The legislatures 
had no design to make their situation 
harder. No offer was made to prove 
by any other evidence notice of the re- 
striction upon the authority of the agent 
to bind the — , 


Enemy of “Ham sil Eggs” 


Favors Bank Insurance 
California Senator Robert E. Kenny, 
floor leader at the last session of the 
legislature and who led the forces in 
southern California which defeated the 
“Ham and Eggs” proposition at the spe- 
cial election, has come out for savings 
bank insurance patte — after the Mass- 
achusetts and New York statutes. He 
said November 21 that “as the situation 
now is we need to have something done 
to meet the demands of the pressure 
groups for some plan to provide income 


for our senior citizens. It is a matter 
for the legislature which must resolve 


to solve the problem. There are several 
sopaeenes, one of which is the adoption 
by California of savings bank insurance 
patterned after the Massachusetts and 
New York plans. We have compensation 
— ance, why not life insurance? It 


iay be that Senator Wagner has some- 
‘die in his annuity proposal and that 
it is something that should be looked 
into.” 

When questioned where the money 
would come from to meet the problem, 
he said it would have to be found and 
that there are many tax sources that 


could be tapped to provide the funds. 


F. S. JAMES COURSE STARTED 

The lecture course series Fred S. 
James & Co., Chicagd, tried a year ago 
in connection with its life department, 


was resumed November 28 when _ the 
guest speaker was Charles J. Zimmer- 
man, president of the National Associa- 
tion. Clayton F. Lundquist is life de- 
partment manager of Fred S. James 
& Co. 


HELLMAN’S LICENSES REVOKED 
The New York Department has re- 

voked the licenses of Jacob Hellman, 217 

Broadway, New York, for cause. 











1939 





—— 


ithout 
tt) or 
agent 
them 
npany 
e con- 
y pol- 
ligible 
‘xami- 


nority 
le ap- 
n suit 
as to 
wered 
sured. 
that 
ut by 
ybody 
cured 
: they 
ce. 
able 
1 not 
pplied 
f rep- 
lealth 


ie In- 
‘ con- 
, and 
‘luded 
relief 
ction 
iaries 
itures 
lation 


ince 
enny, 
f the 
es in 
1 the 
» spe- 
vings 
\[ass- 

He 
ation 
done 
ssure 
come 
latter 
solve 
veral 
ption 
rance 
and 
ation 
> =s«dIt 
ome- 
that 
oked 


joney 
blem, 
- and 

that 


>. 











December 1, 1939 












Spe OER ae 













Page 9 








Wm. L. Sitgreaves Joins 
Columbian Nat'l Life 


UNDERWRITER AT HOME OFFICE 





Given Luncheon by K. A. Luther, Aetna 
Life Uptown Agency, Where He 
Has Managed Underwriting 

William L. Sitgreaves has been ap- 
pointed chief underwriter of the Colum- 
bian National Life of Boston succeeding 
the late Nowell R. Kinney who died sud- 

denly at his 


weeks ago. 
Mr. Kinney 
had been 
chief under- 
writer of 
the Colum- 
bian Na- 
tional six- 
teen years 
and was 
also assist- 
ant secre- 
tary of the 
company. 

The ap- 
pointment was announced at a lunch- 
eon given by Kendrick A. Luther, gen- 
eral agent, Aetna Life, Lincoln Build- 
ing, for which office Mr. Sitereaves has 
been managing the underwriting since 
it was opened. 





William L. Sitgreaves 


Career of Mr. Sitgreaves 


Mr. Sitgreaves is a graduate of Wes- 

leyan, class of 1922, and in 1923 he 
went into the Aetna Life’s home office 
in the Group division and is a graduate 
of the Aetna Life’s Group school. He 
snent a year and a half in the Group 
division, having experience in its under- 
writing end and also became an_in- 
structor in the Group school. He then 
went into the Ordinary underwriting 
department, remaining there for eight 
and a half years. The Aetna Life trans- 
ferred him to 100 William Street as 
manager of the underwriting division of 
the Luther-Keffer agency when it was 
formed. When the Luther agency was 
opened in Forty-Second Street Mr. Sit- 
greaves became manager of the under- 
writing department there. 
_ During the World War he saw service 
in the Army. He was formerly a mem- 
ber of the Home Office Life Underwrit- 
ers Association and at one of its meet- 
ings read a paper on reinstatement un- 
derwriting. He is married and has a 
14-year-old daughter. 

Among those attending the Luther 
luncheon were the following: Hugh W. 
Crawford, medical director Columbian 
National; Richard Sexton. home office 
underwriter, Connecticut General: Doc- 
tors William Genthren and E. B. Wilson 
of New York. 





Bankers National Master 
Producers Going to Fla. 


Bankers National Life has announced 
that the 1940 convention of the Master 
Producers Club will be held at Holly- 
wood, Fla., January 22-24. Fifty are ex- 
pected to-attend. The group will be 
accompanied by Ralph R. Lounsbury, 
president, and William J. Sieger, vice- 
president and superintendent of agencies. 





AVERAGE INCOME NEEDED 

The American Institute of Public 
Opinion made public a survey last week 
in which it said the average American 
Sets a figure of about $40 a month for 
single persons and $65 a month for mar- 
ried couples as his idea of an adequate 
government pension. The survey was 
made following the defeat of the Cali- 


fornia “ham and eggs” and Ohio plans 


in the recent election. 





HONORING PRESIDENT NOLLEN 

Thirty-five Bankers Life of , Iowa 
agencies have piled up $4,762,000 of new 
business ‘in campaigns honoring. Presi- 
dent Gerard S. Nollen. 


desk three’ 


LIFE INSTITUTE’S NEW HOME 





New Organization Moves to Lincoln 
Building, Forty-Second Street, 
Middle of December 
The Institute of Life Insurance will 
move its headquarters to the Lincoln 
Building, 60 East Forty-second Street, 
about December 15. Since its organiza- 
tion the Institute has been in the Gray- 
bar Building. Holgar J. Johnson is pres- 
ident and Arthur C. Daniels secretary. 





ZIMMERMAN’S ITINERARY 





National Association President Will 
Cover Considerable Portion of Coun- 
try Beginning Today 

With southern and Atlantic seaboard 
tours on his schedule, President Charles 
J. Zimmerman, National Association of 
Life Underwriters, will address twelve 
meetings during December. 

His complete December schedule fol- 
lows: 

December 1, Waukegan; 5, Memphis; 
6, Arkansas State at Little Rock; 7, 
Mississippi State at Jackson; 8, Na- 
tional Association of Insurance Commis- 
sioners at Edgewater Park, Biloxi, Miss.; 
HI, Hartford; 13, board of trustees at 
New York; 14, Association of Life In- 
surance Presidents at New York; 16, 
national committee on general agents 
and managers at New York; 19, Dela- 
ware State at Wilmington; 20, Rich- 
mond ; 21, Virginia State at Roanoke; 
22, North Carolina State at Winston- 
Salem and Greensboro. 





PRA!SED FOR SAFETY WORK 

M. C. Nelson, general agent in Des 
Moines for Equitable Society, was laud- 
ed personally by Lew R. Palmer of 
New York, _ vice-president National 
Safety Council, for his work in pro- 
moting safety in Iowa. Mr. Nelson is 
chairman of the state advisory commit- 
tee on public safety education. 


150 Expected For 
Supervisors Dinner 


WILL BE HELD NEXT TUESDAY 





Chairman of Dinner Committee Is E. W. 
Gunther; Managers and General 


Agents Will Be Guests 





The Life Supervisors Association of 
New York City will hold its annual din- 
ner next Tuesday evening, December 5, 
in the Hendrick Hudson Room of the 
Hotel Roosevelt. Close to 150 reserva- 
tions will be made for the affair and 
many of the general agents and man- 
agers of the city will be guests of their 
supervisors who are members of the as- 
sociation. 

Chairman of the dinner committee is 
E. W. Gunther, Fraser agency, Connecti- 
cut Mutual. Working with him are Ed- 
ward Kelly, Freid agency, New England 
Mutual; Harold Bullenkamp, Reichert 
agency, Travelers; Abraham Eisen, Rob- 
inson agency, ‘Travelers, and Peter Lo- 
Truglio, Luther agency, Aetna Life. 

Officers of the association this year 
are Samuel D. Rosan, Knight agency, 
Union Central Life, president; Stanley 
Weiland, Keffer agency, Aetna Life, 
vice-president, and William C. Smerling, 
Wolfson agency, Berkshire Life, secre- 
tary-treasurer. 

The supervisors’ dinner is one of the 
annual affairs held in New York City in 
the insurance fraternity at this time of 
year. It is an informal party. Cock- 
tails will be served at 6 and dinner is to 
start at 7:30. 





DINNER GIVEN FOR KLEIFGEN 

Carl H. Kleifgen, St. Paul manager for 
Metropolitan Life, was guest of honor 
at a testimonial dinner given by his as- 
sociates and friends in recognition of his 


completion of thirty years with the 
company. 
iemeenenemnetl SR ET A 














FOR A WIDER MARKET 


The Income for Life idea, originated by the Fidelity in 
1902, no longer needs to be sold to the average man or 


woman. But not every man 


or woman can buy it on the 


ten dollar basis. So Fidelity has devel- 





One of a series— 


Giving facts about 
the Fidelity. 
tools. 


protection of the buyer more 
agent’s profit. 


THE FIDELITY 


INSURANCE COMPANY 
PHILADELPHIA 


Walter LeMar Talbot, Presidenz 


oped a new and additional Income for 
Life plan providing an income of $5 
monthly with $1000 of protection, and 
having maturities at 55, 60 and 65 the 
same as its regular $10 Income for 


Life plan. 


The Fidelity kit is well filled with 
All are designed to shape the 


easily to his advantage and the 


MUTUAL LIFE 








IN BROOKLYN 





Alfred G. Correll Agency 


New England Mutual Life 
Insurance Company 


16 Court St. TRiangle 5-9651 


WE qualify to AID YOU 
in solving YOUR 
PROSPECT’S PROBLEMS. 




















OLD AGE ASSISTANCE 





Senator Harrison Wants Larger Federal 

Help; Favors U. S. $10 for Each $5 

Contribution of State , 

Congress is going to be-asked aga 
to increase the Federal contribution ‘to- 
ward old age assistance payments ‘in 
low income states, it was stated by 
Senator Harrison of Mississippi, chair- 
man of the finance committee in an in- 
terview published in the Sunday morn- 
ing papers. 

Congress changed the law last session 
to permit the Government to match state 
funds equally up to a point where the 
Federal contribution was $20, thus au- 
thorizing total payments of $40 a 
month, beginning January 1. The Fed- 
eral Government now is contributing a 
maximum of $15 a month, which has 
been matched fully only by California, 
where payments averaged $32.43 in 1938, 
while in sixteen states payments: ranged 
downward from $14.47 in Vermont to 
$6.15 in Arkansas. 

Congressman Harrison said that if the 
Federal contribution were raised to $10 
to the state’s $5, a minimum of $15 a 
month could be established in all states. 
He estimated cost of such increased pay- 
ments at $35,000,000 a year. 


WALTER W. HEAD HONORED 





Field Force of General American Life 
Breaks Four-Year Record in Contest 
for Their President 

In a sales contest honoring Walter 
W. Head, president of General American 
Life, the field force broke a four-year 
record in Ordinary sales, with an in- 
crease of 24% over last year and ex- 
ceeding all similar contests since 1935 
Record gains were also shown in the 
company’s accident and health and 
Group business, with the accident de- 
partment establishing an all-time com- 
pany record in number of applications 
submitted and in paid premiums, for an 
increase of 113% over the 1938 contest 

During the month the Group denart- 
ment reported forty-five new policies 
According to Jack.T. Lynn, vice-presi- 
dent, the increases in all three lines 
were evenly spread through the twenty- 
three states in which General American 
writes, with the largest production com- 
ine from Missouri, Texas, Oklahoma, 
Arkansas, Nebraska. Tennessee, Michi- 
van, Alabama and New Mexico. The St 
Louis district, under General Avent Fd- 
mund Burke, produced the highest dis- 
trict volume. 


MULOCK COMPLETES TRIP 
FE. H. Mulock, president Central Life, 


Des Moines, has returned home from a 
business trip to Ohio and Iowa agencies. 
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Terms of American 
Life Reinsurance 


LIEN EXPECTED TO BE PARED 
American United Largest of Companies 
Bidding for Business; Not Bound 
by Old Agency Contracts 
George A. Bangs, managing director 
American United Life, Indianapolis, has 
given additional details concerning rein- 


surance by his company of the $68,- 
000,000 outstanding insurance of the 
American Life, Detroit, some of which 


The Eastern Under- 
The initial lien on 
policies is 75% and 


were announced in 
writer last week. 
the American Life 





GEORGE A. 


BANGS 


it is anticipated that this can be re- 
duced or removed entirely in course of 
time. The American United was estab- 
lished in 1877 by special act of Congress. 
It operates in twenty-one states, has 
$50,000,000 of assets and more than $250,- 
000,000 insurance in force. The business 
of both companies will be conducted 
from Indianapolis hereafter. The Amer- 
ican United is the largest of the compa- 
nies which bid for the Detroit company’s 
business and it is also the fourth oldest 
life company west of the Alleghany 
Mountains. 


Agency Contracts 


William Conley, Michigan Department 
actuary, said that the American United's 
proposal embodied the lowest manage- 
ment cost of any of the six reinsurance 
plans submitted. The high initial lien 
was considered necessary because of 
uncertainty regarding the value of cer- 
tain assets of the American Life. The 
Texas receiver of American Life is 
bringing a test action to determine 
whether the company’s Iowa deposit is 
part of the general assets or may be 
used only for benefit of the Iowa policy- 
holders and creditors. The reinsurer is 
not bound by any of the American Life’s 
agency contracts. 

The reinsurance contract provides for 
a fifteen-year trusteeship answerable to 
Ingham County Court in Michigan. No 
exchange of policies or rewriting of poli- 
cies is contemplated. Lapsed policies 
may be reinstated upon their terms. 
Matured endowments prior to April 12, 
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25 Years With Bankers 


Secretary Bert N. Mills of the Bank- 
ers Life of Iowa will celebrate his twen- 
ty-fifth anniversary Bankers 
Life today. When he arrives at his of- 
fice he will find an unusually large batch 


with the 


of telegrams, letters and postal cards. 


Bankers Life agents a week ago began 
to buy picture postal cards bearing on 
the reverse side an attractive scene of 
their city or country side and personal 
messages on the address side. In fact, 
his desk will be piled high with a shower 
* post al cards. 

Bert N. Mills was an outstanding news- 
paper reporter in Des Moines a quarter 
of a century ago when he joined the 
Bankers Life and was placed in charge 
of advertising and publicity activities 
He performed brilliantly. With a few 
minor changes the company has adhered 
to the advertising and publicity policy 
which was formulated when Mr. Mills 
went to work on December 1, 1914. 

In a letter to the field force President 
Gerard S. Nollen said: “His contribu- 
tion to the growth and progress of the 
Bankers Life Co. and to the welfare of 
the individual salesman is so well known 
that it hardly needs repetition here.” 

Mr. Mills is former president of the 
Insurance Advertising Conference. He 
is married and has two daughters, Bea 


1938, 
of the 
sum or in twenty-four monthly “instal- 
ments, with a participating certificate’ is- 
sued for the remaining sum. Dividends 
on deposit are reduced to 25% of the 
original amount subject to fin ‘ adjust- 
ment on the basis of the lien established 
by an accounting as of December 31, 
1940 
Policy Options 


\ five-year moratorium period is set 
up on policy loans and payment of cash 
surrender values, but loans will be per- 
mitted to pay premiums for maintenance 
of policies in force. Policyholders are 
restricted in their right to optional set- 
tlement to paid-up or extended insurance 
optional only for the amount the net 
equity minus the lien will purchase. The 
cash surrender value of a policy may be 

taken in non-interest bearing certificates 
of indebtedness pay able when the mora- 
torium is lifted. 

The reinsuring company, under the 
contract terms, must pay all death claims 
for the next ten years in full with no 
deduction of lien or interest on lien. 


RIO GRANDE IN NEW BLDG. 
National Life has moved 
home office occupying all 
floor of the nine-story 
building purchased early this year. The 
name of the structure has been changed 
from Linz Building to Rio Grande Na- 
tional Life Building. 





Rio Grande 
into its new 
of the second 


INFORMATION HANDY 
The new Bankers Life building under 
construction in Des Moines will have 
in its lobby instruments which will tell 
the temperature outside, direction of the 
wind and accumulation of the year’s 
rainfall to date. 





° OPEN TE 
In Michigan, Ohio, 





Philadelphia, 


FOR MEN WHO CAN PRODUCE 
AND 
ARE AMBITIOUS TO BUILD OWN AGENCY 


PHILADELPHIA LIFE INSURANCE COMPANY 


RRITORY °- 
Indiana and Illinois. 


Pennsylvania 











BERT N. MILLS 


and Marion, and a son, Scott. One of 
his daughters is a teacher and the other 
a student in Grinnell College. 





yerwn CLU cee Here 

Speaker for the New York City Chap- 
ter Chartered Life Underwriters on De- 
cember 7 will be Dr. Marcus Nadler 
world authority in the field of economics 
and finance. Dr. Nadler is professor ot 
economics, Graduate School of Business, 
New York University; research director, 
International Institute of Finance, and 
consulting economist Central Hanover 
Bank & Trust Co. 





BEN ALK ADDRESSES DOCTORS 


Benjamin Alk, Penn Mutual, president 
Life Underwriters Association of New 
York City, was invited to address the 
November meeting of the Medical Socie- 
ty of the County of Kings and the 
Academy of Medicine of Brooklyn. Mr. 
Alk addressed an audience of about 200 
dectors, taking as his subject “Organ- 
ized Dollars at Your Command.” He 
said that while the doctor had evolved 
the solutions to problems of health, the 
life insurance man had evolved the so- 
lution to the problem of finance. A 
point which made an impression was 
that the $27,000,000,000 in life insurance 
companies was merely the aggregate of 
cash values of policies owned by “you 
and you and you.” He told the doctors 
to insist on good service from their life 
insurance agents. 





DIVIDEND SCALE CONTINUED 

Northwestern Mutual will continue 
without change in 1940 the dividend 
scale of 1939, including the gross rate 
under option settlements, to participat- 
ing policies in force on the 1940 anni- 
versaries. However, there is a modifica- 
tion of the first dividend payable at the 
end of the first year under single pre- 
mium forms. 





THE HOME LIFE INSURANCE CO. of AMERICA 
PROTECTS THE ENTIRE FAMILY 


Home Life agents are equipped to serve every need for life 
Modern policies are issued, on both Industrial and 
Ordinary plans, from birth to 64 next birthday. 

A POLICY FOR EVERY PURSE AND PURPOSE 


Bernard L. Conner!‘ * 
Secretary 


insurance. 


Basil S. Walsh 


President 


INDEPENDENCE SQUARE 
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THIS 
2nd FLOOR at — 


41 PARK ROW 


Overlooking City Hall Park 


offers a combination of facilities hard 
to duplicate anywhere. 
@ Abundant light and air from many win- 
dows on 3 sides. 


@ All subways, buses and elevated lines 
within 4 minutes walk. 


@ Well managed building with unexcelled 
location. 


@ Private stairway from lobby. 
@ Very reasonable rental. 


E. A. TREDWELL & CO, Ine. 


AGENT 
Office in Building COrtlandt 7-3917 

















ON LEGAL RESERVE BASIS 


The Mutual Supporting Association of 
Manitoba has been licensed as a legal 
reserve life insurance association and the 
name is changed to the Mutual Home 
Security Association. The association re- 
insures all business in excess of $1,000 
in the North American Reassurance Co. 
of New York, which is licensed in the 
Dominion. Officers of the Canadian as- 
sociation are F. F. Siemens and his sons, 
F. E. Siemens and Lawrence Siemens. 





NORFLEET MANAGER NORFOLK 


Acacia Mutual Life has appointed J. 
L. Norfleet as manager of the company’s 
Norfolk, Va., branch. Mr. Norfleet comes 
to Acacia with a number of years of life 
insurance experience, having been with 
the John Hancock for more than ten 
years in Norfolk and Richmond, Va. In 
the latter city he has served as John 
Hancock’s district agent. Prior to his 
association with that company, he was 
connected with the Bankers Life of 
Iowa, in Norfolk. 





BURNHAM WACO MANAGER 


David Burnham has been appointed 
district manager for Waco and surround- 
ing counties by the Equitable Life So- 
ciety of New York, with offices in the 
Superior Building. 











John J. Gallagher 


Treasurer 


PHILADELPHIA, PENNA. 
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E. Lee Trinkle Dead; 
Shenandoah President 


JOINED THAT COMPANY IN 1926 





Former Governor and Senator of Vir- 
ginia Active in Obtaining Passage 
of Compensation Law 





E. Lee Trinkle, president Shenandoah 
Life and a former governor of Virginia, 
died November 25 in Richmond while 
on a visit to that city. He associated 
with Shenandoah soon after finishing his 
gubernatorial term in 1926. He was a 
past vice-president of the American Life 
Convention and a former director of the 
United Life & Accident, Concord, N. H. 

He was elected governor of Virginia 
in 1921 by the largest majority ever 
given a candidate for that office. From 
1914 to 1921 he was a member of the 
Virginia senate. While in that body he 
was active in obtaining passage of Vir- 
ginia’s workmen’s compensation law. Al- 
wavs active in promoting the interests 
of educational institutions in the state, 
he had been president of the State Board 
of Education since 1931. 

He was born in Wytheville, Va., 
March 12, 1876. After being graduated 
in law from University of Virginia in 
1898 he practiced his profession in 
Wytheville for many vears. With his 
brothers he was associated in the own- 
ershin and operation of several farms 
in Wythe County. He was a stock- 
holder in several banks and also in a 
Wytheville woolen mill. 

Forceful Speaker 

Plain-spoken, he rarely minced words 
in public utterances. He gave evidence 
of this trait on one occasion while gov- 
ernor of Virginia. Invited by Tunius EF. 
West, local arent of Suffolk. then lieu- 
tenant governor. to address the Virginia 
Association of Insurance Agents meet- 
ing in annual convention in Richmond 
in 1923, he talked rieht from the shoul- 
der, telling the agents that their fire 
rates were too high and ought to be re- 
duced. Wherever he went, he said, he 
heard complaint of hich rates. The 
agents had not been eager to hear him 
but consented to give him a bit of time 
when Colonel West insisted upon having 
him appear before the meeting. 


Miller Back in Personal 
Production, N. E. Mutual 


New England Mutual announces the 
resignation of Raymond P. Miller as gen- 
eral agent at Salem, Mass. That agency 
will be continued for the present with 
James P. Hall, supervisor of agencies 
at the home office, as acting general 
agent. 

At his own request Mr. Miller returns 
to personal production with the Sum- 
mers agency in Boston, the office with 
which he was a leading producer from 
his entry to life insurance in 1927 untit 
his appointment as general agent at Sa- 
lem in 1933. 

Mr. Hall joined New England Mutual’s 
home office staff twelve years ago upon 
graduation from Harvard. Since then, 
in addition to his work in the agency 
department, he has served as acting 
manager of both the Pittsfield and Roch- 
ester agencies and was appointed agency 
supervisor in 1936. 








Equity and Law Change 

A. C. Thorne retired from his position 
as secretary and manager of the Equity 
and Law Life at the end of September, 
when, at the request of the directors, he 
joined the board. Mr. Thorne has had 
forty-six years’ service with the society 
during the last nine and a half years, of 
which he has been general manager and 
secretary. The board has appointed as 
his successor R. J. Kirton, formerly as- 
sistant manager. 





PEACHY MONTREAL MANAGER 
John W. Peachy has been appointed 
manager of the Montreal branch of 
Continental 


Life. Mr. Peachy, who 


speaks French and English, has been in 
life insurance for twenty years. 
















































































































































































= a 
==Treat 
Rehabilitating—. 
Nursing 
Preventing 
| 
Zz i 
ib Teaching 
Saas ad 
a — 
“ i P = —! 
Finding 7 





c 





c 





- 








[- 








rc 





—Studying 





J 








ONE MEAL: ONE STEP 
HRI STMAS 














The National, State and Local 
Tuberculosis Associations of 
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IDEAS that CLICK 


By Paul Troth 


No two agents sell insurance in exactly 
the same way, which also applies to the 
way they get prospects. What they sell 
and how they sell it is principally an idea 
Some ideas which have proved successful, 
and which are now being employed, will 
be offered readers of The Eastern Under- 
writer in this column from time to time 


No. 113 


Here's a sales idea from Florida about 
mortgage coverage coupled up with in 
come for wife. It is an idea from Wil 
liam G. Lasseter of the Webster agency, 
Penn Mutual, which he explained brietly 


in the Penn Mutual News Letter 
Mr. Lasseter’s prospect had a twenty 
vear $5,000 mortgage on his home. The 


man’s age was thirty-one. He had al- 





+ Aud Lnoth 


Urs. Prospect, I hope your husband won't 
think this ts hugh pri ssure! 
insurance 
would cost 


went 


ready found out that a lite 
policy to cover the mortg 


about $105 a vear. Mr. Lasseter 


to work on his prospect’s desire for 
mortgage insurance but gave him a big- 
ger picture of the need for life insur 


ance. He said something like this: 
“Mr. Prospect, it ara agek do much 
good to leave a h a widow if she 
didn’t have income to keep it going 
Might just as well get rid of it in event 


ouse to 


of the husband’s death by foreclosure of 
mortgage, the wife taking the remaining 
equity. That would be as good as pay- 
ing off the mortgage and then forcing 
her to sell the house in order to have 
money to live on. 

“In your case why wouldn't it be a 


idea for my company to issue a 
policy to pay your wife $50 a month for 
six years? That, with your present in 
surance, would give her time to adjust 
herself. The premium, about $78 a vear. 
If this idea appeals to you, we will issue 
additional insurance for $5,000 that would 
be operative for twenty years. The ex- 
tra premium for this would be only 
about $34. A total of about $112, and 
taken care of 


good 


you have the mortgage 
and also you have an income for your 
wife.” 

The whole idea, says Mr. Lasseter, is 
in reversing the process— making the 
mortgage coverage secon lary to the 


wife’s income. The policy is a 
Mutual $3.349 Ordinary life contract with 
a $5,047 Twenty-Year Convertible In- 


thie 


come rider The prospect in case 
was perfectly willing to nav about $7 
a vear more for $3.400 additional cover 

Home owners wil want to leave a 
home free and clear to their families 
can see the logic of leaving an income 
to maintain the home and keep food on 


the table _ The increase in number of 
FHA mortgages creates a big new mar- 
ket for m mel coverage and Mr. Las- 
seter’s idea shows how to use that ap- 
proach to sell family income 
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Gettysburg Address Used 
To Portray Agent System 


Group Insurance Will 
Show Large Increases 


THOMAS I. PARKINSON’S FIGURES 


Expected to Reach $14,500,000,000 This 
Year; Forms Other Than Life 
Making Rapid Progress 
Thomas I. Parkinson, president Equi 
table Society, that the end of the 
year will bring an increase in the ag- 
gregate volume of Group life insurance 
in force in all companies to approxi 
mately $14,500,000,000, a new all-time 

record high. 
“In the Equitable 


Savs 


alone,” Mr 


Parkin 


sons says, “the volume of Group has 
risen to more than $2,100,000.000 cover- 
ing approximately 1,300,000 lives which 
is a new all-time high When Group 
insurance was first introduced by the 
Equitable in 1911 the total volume of 
Ordinary outstanding was less than the 


present aggregate of Group insurance in 
all companies, about $14,500.000,000. This 
total protects about 9,000,000 employes. 
“The return of favorable business con- 
ditions, together with a widened appre 
ciation of the benefits of Group ‘insur- 





ance, has also resulted in record volume 

in foree figures to date in the other 

Group coverages—Group accident and GEORGE PATTON 
health, accidental death and dismember- 

7 ° ° ° A : _— Pioeneae ‘ ‘ P acer ’ ran) 
ment, hospitalization insurance with sur Vice-President and Manager of Agen- 
gical benefits, and Group annuities cies George A. Patton, Mutual Life of 
_“Employers and employes alike may New York, addressed the 1939 meeting 
find cause for gratification for their 


of Mutual Life’s metropolitan agents 


nart in the aye: : ; : " 
comprising full-time representatives from 


spread of Group protection 


It is truly a cooperative effort with : 
management and personnel joining hands agencies located in the Greater New 
to provide a low cost protection against York area. 


the risks all men face and against which 
millions of Americans could not other- 
wise make adequate provision.” 

Other Group Developments 

In the Equitable the volume of Group 

accident and health insurance in force la T 

z ele surance The 
has increased close to 10% since the 
end of last year. The gain in Group 
accidental death and dismemberment for 
the same period is about 15%. Largest 


A feature of his talk was a paraphas- 
ing of Lincoln’s famous Gettysburg ad- 
dress, adapted to apply to the American 
Agency System as operative in life in- 
paraphrased portion fol- 
lows: 

“Ninety-six years ago our fathers 
brought forth in this nation a new busi- 


increases of all have been recorded in ness, conceived in the spirit of mutual- 
the field of Group hospitalization insur- ity and dedicated to the proposition that 
ance and surgical benefits The volume the streneth of the group could be made 


resource of each. 

“Now we have come to a point in 
national life where men must decide 
whether such a business so conceived, so 
established, so conducted, in success 


force has the 
while surgical 
coverage, shows a 


of hospitalization insurance in 
increased more than 90%, 
benefits, the newest 
175% vain. 

In Group 


annuities. the volume in 


force has continued this vear the up- can or shall endure. 

ward trend recorded everv vear since “When we gather in meetings like this, 
the passage of the Social Security Act. we come not only to make plans for the 
\ new development in Gronun insurance present and to look ahead, but also to 
this vear has been the provision for un- pay tribute—in our very faith in our 


derwriting dependents of insured em-_ calling—to those who devoted their lives 
ploves for hospitalization and surgical to this work. The men who conceived 
benefits. In New York State this de- this business and who helped build it 
pendent coverage may not be installed into greatness to serve the nation and 


until January but in other states the the individual citizen consummated a 
protection is already in force and has work to which we can add nothing in 
been well received. principle. 

“Tt is for us to be dedicated to the 
task so far nobly advanced—that from 
their example we take increased devo- 
tion to our cause—that this business we 
call life insurance—of the people, by the 
people, for the people—shall not perish.” 


GREAT AMER. APPOINTMENTS 

Great American Life, San Antonio, 
has appointed Dan C. Wyatt field man- 
ager at Amarillo and Floyd L. East gen- 
eral agent at Harlingen, Texas. 
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aspire to the additional 
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Insurance Field Issues 
New Book for Salesmen 


The Insurance Field, Louisville, has 
issued a book for insurance salesmen 
called “It’s Easy to Sell.” It is an 
anthology embodying the writings of 
four nationally famous sales authorities 

Elmer Wheeler, Vash Young, Zenn 
Kaufman and Tom Nelson. Material by 
these four authors appeared during the 
past year in the successful selling sec- 
tion of The Field and was prepared es- 
pecially for insurance salesmen. The 
book sells for $1. 


MUNCIE ORGANIZES 


Everett Godwin Elected First President 
of New Life Underwriters Associa- 
tion November 17 


local association of life under- 
writers was launched auspiciously at 
Muncie, Ind., November 17. Ninety were 
present at the organization dinner. In 
addition to a large representation from 
Muncie, there were delegations from 
Indianapolis, Fort Wayne, South Bend, 
Marion and Shelbyville. Sam Gregory 
of Penn Mutual in Fort Wayne, a direc- 
tor of the Indiana state association, was 
the sponsoring official of the new group. 

Fifty-five enrolled as charter mem- 
bers of the Muncie association. Homer 
L. Rogers, Indianapolis, president of the 
state association, presented the charter 
The National Association was repre- 
sented by Vice-President Harrv Wrieht 
of Chicago. Officers of the Muncie as- 
sociation are Everett Godwin, Mnutv! 
life of New York, president; O. D 
Smith, Equitable Society, vice-president: 
\. G. Martin, manager Metropolitan. 
secretary. 


A new 


OBSERVING FORTIETH eo 

Home Beneficial of Richmond, is 
celebrating its fortieth oom sane “Tt 
writes Industrial and sick benefit. It has 
paid to its policyholders more than $28,- 
000,000. 
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BROAD SCOPE OF EQUITABLE SERVICE 
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TO PROTECT THE FAMILY AND THE HOME 
TO PROVIDE INCOMES FOR WIFE AND CHILDREN 
TO PAY FOR EDUCATION OF BOYS AND GIRLS 


TO STRENGTHEN THE BUSINESS AND CREDIT 
OF INDIVIDUALS FIRMS AND CORPORATIONS 


TO SAFEGUARD ESTATES 
TO PAY INHERITANCE TAXES 
TO ASSURE HOME OWNERSHIP 


TO EXTEND GROUP INSURANCE BENEFITS TO 
FAMILIES OF EMPLOYEES 





TO ENABLE EMPLOYEES TO PURCHASE _ IN- 
SURANCE ON A_ SALARY SAVINGS PLAN 


TO HELP MEN AND WOMEN’ BECOME 
FINANCIALLY INDEPENDENT 


TO START CHILDREN IN THE PATH OF THRIFT 


THERE ARE EQUITABLE POLICIES FOR ALL THESE NEEDS, AND EQUITABLE REPRESENTATIVES 
ARE BY TRAINING EQUIPPED TO EXPLAIN AND ADAPT THEM APPROPRIATELY 


THE EQUITABLE LIFE ASSURANCE SOCIETY 
OF THE UNITED STATES 


393 SEVENTH AVENUE, NEW YORK, N. Y. , ; —— THOMAS |. PARKINSON, PRESIDENT 
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George Willard Smith 
President Ten Years 


HOLDS HOME OFFICE RECEPTION 





Guy D. Randolph Comes From Cincin- 
nati to Represent New England 
Mutual Field Force 





and field force of 
the New England Mutual Life joined 
Monday in a tribute to George Willard 
Smith on the occasion of his tenth anni- 
versary as president of the company. 
Mr. Smith held an informal reception 
in the afternoon for the 600 members 
of the home office staff. His office was 


Both home office 


- 





GEORGE WILLARD SMITH 


filled with beautiful floral tributes pre- 
sented by the various departments and 
by the company’s seventy general agents. 
In the evening he was given a dinner 
at the Algonquin Club by his associate 
officers and directors. 

To represent his fellow fieldmen from 
coast to coast, Guy D. Randolph, presi- 
dent of the General Agents Association, 
made a special trip from his home city 
of Cincinnati. 


Reviews Decade of Growth 


In a tribute to his company’s president 
Mr. Randolph outlined Mr. Smith’s ac- 
complishments during the past ten years. 
He commented on the broadening of 
policyholder protection, the improvement 
of the agency force through better edu- 
cational courses and closer relationships 
between home office and field, and the 
increase in the company’s financial struc- 
ture. During the period, he said, $350,- 
000,000 was paid to policyholders by the 
New England. He concluded 

“We take this occasion, therefore, to 
pay our tribute to the builder who, de- 
spite the tempestuous conditions of the 
past decade, has courageously and stead- 
ily added to the structure of our com- 
pany, and to the man whose breadth of 
understanding and warmth of nature 
have endeared him to all of his asso- 
ciates.” 





SUPERVISORS HEAR GREAVES 


Boston Club Turns Out in Large Num- 
ber to Get Yale Professor’s Per- 
sonality-Salesmanship Views 
Dr. Hubert Greaves, Yale University, 
got to the values which underlie person- 
ality in salesmanship in his address to 
the Boston Life Supervisors Club No- 

vember 27. 

William L. Wadsworth, New England 
Mutual, presided at the meeting at which 
there was an unusually large member 
turnout. Dr. Greaves, professor of 
speech at Yale, was invited to speak 
throuch the interest of the Massachu- 
setts Mutual Life, whose agents are re- 
ceiving instruction from him in the fun- 
damentals of personality which underlie 
sticcessful salesmanship, from mental at- 





Home of N. Y. Has 
New Dividend Scale 


REFLECTS DROP IN INTEREST 





Chairman Low Directs Attention to Re- 
duction in Earning Factor as 
Matter of Sound Practice 





Home Life of New York has adopted 
a revised dividend scale for the first 
quarter of next year and at the January 
meeting of the board it is expected that 
this same scale will be authorized for all 
of 1940. The interest factor to be used 
is 3%%. Adjustments have also been 
made in expense and mortality factors 
reflecting company experience. In gen- 
eral the change has been made because 
of continued downward trend in interest 
earnings. 

In many instances these adjustments 
are an offset against the change in the 
interest factor, since the distribution 
from these factors on most plans will be 


more at some ages and durations and 
less at others. The principal changes 
will be on the Endowment plans. The 


interest return on funds left on deposit 
with the company will be 34%. Com- 
menting on the new scale, Ethelbert Ide 
Low, chairman of the board, said: 

“It has been the policy of this com- 
pany to keep the various factors in the 
dividend distribution in line with actual 
experience once it has been demon- 
strated that the experience represents 
something more than a temporary fluctu- 
ation. As you know, during the last 
several years there has been a continu- 
ous reduction in interest rates. The 
trend downward has continued during 
the past year. Sound company policy 
seems to demand that we recognize this 
continuing trend by making this reduc- 
tion in the interest factor which is ap- 
proximately the same as the reduction 
in our actual interest rate earned since 
the adoption of our present dividend 
scale.” 


ELIAS KLEIN HOST TO FIFTY 





Travelers Manager in N. Y. Taking En- 
tire Staff to Hi Ho Show in Mill- 
burn, N. J., Tomorrow Eve 

Elias Klein, manager J. D. Bookstaver 
Agency, Inc., of the Travelers in New 
York, will be the host to a party of fifty 
including practically his entire agency 
staff tomorrow evening at the eighth 
annual Hi Ho show in Millburn, N. J., 
which will feature “Bells of Liberty.’ 
Among his guests will be John Hughes, 
secretary, Life Underwriters Association 
of New York, and Mrs. Hughes and 
Harry Yarin, vice-president Eastern Life, 
and Mrs. Yarin. The program arranged 
by Mr. Klein starts off with cocktails 
at his home in Rutherford, N. J., fol- 
lowed by dinner at the Kungshoim, fa- 
mous Swedish restaurant in the Orarfke 
Mountain reservation near West Orange, 
N. J. Thereafter the party will proceed 
to Hi Ho, which is being held under the 
auspices of the Wyoming Club for the 
benefit of the Wyoming Church, both 
of Wyoming, N. J. 

For the benefit of the children a spe- 
cial matinee performance is scheduled 
tomorrow at which “the Great Maurice,” 
magician, will put on a special act. Mr. 
Klein was instrumental in obtaining him 
for the show. E. Weston Roberts, pres- 
ident Insurance Advocate, annually has 
considerable to do with the staging of 
Hi Ho. 


EDWIN BEBOUT DEAD 
Edwin Bebout, 68, former sales man- 
ager of the Group department, Pruden- 
tial, died last week. He had retired 
from the Prudential four years ago after 
thirty-five years of service with the 
company. 








titude and physical health through ap- 
pearance, mannerisms and tonal empha- 
sis. He emphasized the need for a har- 
monious meeting place for the minds of 
salesman and prospect, and demonstrat- 
ed attitudes, moods and tonal qualities 
as well as appearance to bring out his 
theme. 





‘Senator Tydings Speaker 
_ For N. Y. Meeting Dec. 18 


Senator Millard E. Tydings of 
Maryland will address a noon lunch- 
eon meeting of Life Underwriters 
Association of New York City at 
Hotel Pennsylvania, Monday, Decem- 
ber 18. Title of the senator’s talk 
is “National Security Through Indi- 
vidual Initiative.” Address will be 
broadcast over the Mutual network. 








Management Gone Of 
Mass. Mutual Meets 


PERRY AND FISCHER SPEAKERS 


Many of Company’s Employes Have 
Completed Study Course and Re- 
ceived Graduates’ Diplomas 
J. Perry, Massa- 
discussed organi- 


President Bertrand 
Mutual Life, 


zation and management before the 


chusetts 
com- 
pany’s life office management group in 
Springfield November 21, saying that an 
ore: anization is made of people and man- 


agement is the handling of people. Suc- 
cessful organization management de- 
pends upon coordination of effort. 

He made reference to specific case 


histories taken from the company’s rec- 
ords, to illustrate the success Massachu- 
setts Mutual enjoys in directing its per- 
sonnel numbering close to 1,000 men and 
women. 

Vice-President Chester O. Fischer dis- 
cussed public relations. He emphasized 
the factors of mutual understanding and 
goodwill as essential to successful co- 
operation between the field and the home 
office, and the importance of all head- 
quarters departments being prompt, 
courteous and thorough in rendering ser- 
vice to the field sales personnel. 


Many Complete Course 


The first life office management course 
comprises study and examinations on 


four subjects. Certificates have been 
awarded to 148 Massachusetts Mutual 
men and women. Forty-eight of the 


company’s employes have completed the 
full study course and examinations and 
received diplomas. 

The company was host to twelve home 
office employes who earlier this year 
received diplomas as graduates of the 
L.O.M.A. study course, the instructors 
and the educational committee. The ma- 
ior company L.O.M.A. activities are con- 
ducted under the supervision of the edu- 
cational committee as follows: Bertrand 
J. Perry, president; Samuel J. Tohnson, 
secretarv: Ralph R. Coombs, assistant to 
the president; Harry H. Peirce. actuarv: 
Tames Greenwood, manager of person- 


nel; Nelson T. Blomfield. 


— a of pure Gives 


Luncheon to P. L. Rogers 


At a luncheon given by President Wil- 
liam Montgomery of Acacia Mutual Life, 
a diamond service pin was presented to 
P. L. Rogers, dean of the District of 
Columbia branch, in honor of his twenty- 
fifth anniversary with Acacia. President 
Montgomery read to him a resolution ot 
appreciation and commendation adopted 
by the executive committee. 

President Montgomery emphasized the 
value to policvholders and to the com- 
pany of Mr. Rogers’ work by pointing 
out that his monthly income—which is 
based on the amount of insurance kept 
in force—has grown steadily until it is 
almost 100% more than his first-year 
commissions. This, President Montgom- 
ery said, is positive evidence that Mr. 
Rogers has given his policyholders ser- 
vice. The president also mentioned that 
Mr. Rogers is still receiving monthly in- 
come on policies written as early as 1915. 

Among the gifts Mr. Rogers received 
at the luncheon were a pen as a per- 
sonal gift from President Montgomery, a 
lamp and twenty-five roses, one for each 
year of service, for Mrs. Rogers. 


Agents Best Source For 
New Men, Poll Shows 


IN SMALL GROUP 
Brooklyn Life Supervisors Entertain 
Managers at Luncheon Party; Dis- 
cuss State Exams For Agents 


TAKE VOTE 





The Brooklyn Life Supervisors enter- 
taining the managers and general agents 
at luncheon on Tuesday took a poll of 
those present to determine how they had 
come into the business. Fight of those 
present were brought into life insurance 
by another agent, six came in voluntar- 
ily, three were recruited by a general 
agent or manager, one by a supervisor 
and one answered a blind ad. Result 
of the poll was to indicate the impor- 
tance of a nucleus of successful agents 
to influence other men to enter the busi- 
ness. 

A second poll at the meeting was taken 
on age of entering the business. Twelve 
of those present started before they were 
25, seven between 25 and 35, and two 
over 35, 

The session following the 
party was given over to an informal 
discussion of recruiting and _ training 
methods. Particular emphasis was given 
to changes in method which must come 
as a result of the required examinations 
for new life insurance agents in New 
York State after January 1. It was be- 
lieved that the examinations coming 
only once every two months would tend 
to make recruiting more selective. 

Harold F. Alexander, Kederich agency, 
New York Life, presided. He is presi- 
dent of the Brooklyn Supervisors. Sev- 
eral managers were present including 
Jack Warshauer, Guardian, president of 
the Brooklyn Managers Association. 

Bernard A. Haas, Kee agency, Mutual 
Life, injected a little entertainment in 
the meeting with his new recording ma- 
chine. He opened the meeting with a 
recorded word of welcome from Mr. 
Warshauer and then gave the group a 
chance to listen to themselves sing. 


luncheon 


CONSTITUTION REVISED 


Revision of the constitution and by- 
laws of the Chicago Association of Life 
Underwriters has been completed and 
copies of the approved revision have 
been mailed to all members. The work 
was done by a special committee of 
which James H. Brennan, Fidelity Mu- 
tual Life, is the chairman. 





D. J. RACH DEAD AT 29 


Funeral services were held at Chicago 
on Tuesday for Daniel J. Rach, 29, an 
associate of the life department of W. 
A. Alexander & Co., who died Sunday 
night after a year’s illness. 


JOSEPH J. LAWLOR DEAD 
_ Joseph J. Lawlor, a Group supervisor 
in New York for the Equitable Society, 
died at his home in New Rochelle No- 
vember 21. He was 42. 
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Difficult to Save 
On Annuity Costs 


BUCKLEY HITS AT WILD CLAIMS 





Exposes Wagner's Assertions, Declaring 
That “Savings” Can Come Only 
From Taxpayer's Pocket 





The proposal made by Senator Wag- 
ner of New York that the United States 
Government sell annuities through post- 
offices “at a cheaper rate than that 
charged by private insurance companies” 
has been attacked by L. Mortimer Buck- 
ley, president Chicago Association of 
Life Underwriters. The senator’s dec- 
laration that such annuities could be sold 
at 30% below private rates was termed 
by Mr. Buckley * ‘bad economics as well 
as bad politics.” 

“Annuity rates are controlled by three 
factors,” he said. “First, mortality, and 
the government would have no advantage 
here, not being able to influence mor- 
tality rates so that government annui- 
tants would live shorter lives than pri- 
vate annuitants. 

“The second factor is interest earn- 
ings. Government annuity reserves would 
presumably be invested in government 
bonds the return from which would be 
from 30% to 40% lower than the return 
life companies earn on their total in- 
vestments. Based on this factor alone, 
government annuity rates would be 
higher than company rates.” 

Referring to the third factor, cost of 
acquiring business, Mr. Buckley said: 
“Assuming that the loss to the govern- 
ment of premium and other taxes, and 
also the expense of administration and 
premium collections, would be footed by 
the already overburdened taxpayer, the 
only additional savings to the govern- 
ment as contrasted with private enter- 
prise would be the item of commissions 
to agents. Over the average premium 
paying period of annuities it is estimat- 
ed that these commissions would aver- 
age considerably under 4%, a far cry 
from 30%. 

Taxpayer Makes Up Loss 

“There is only one source from which 
the government could draw the other 
26% of the ‘savings’—from the pockets 
of the public through taxation. And this 
is bad politics, for in effect the senator 
is suggesting that the average man, who 
pays the larger portion of the tax bill, 
shall subsidize through further taxes the 
annuity buyer, who is generally far above 
the average as a wage earner.” 

Mr. Buckley suggested that the gov- 
ernment can sell any commodity more 
cheaply than private companies, but 
someone must make up the difference 
between private and Federal rates, and 
this man is the taxpayer. 

The National Association of Life Un- 
derwriters will oppose to the utmost the 
entrance of government into any phase 


of the life insurance field, including the‘ 


annuity field, Mr. Buckley stated, since 
this would mean the undermining of free 
private enterprise. He declared: “The 
life insurance business, of all businesses, 
is least in need of government solicitude. 
This is proved by its spotless depression 
record, the most flawless of any financial 
institution in America.” 





Columbian National Names 


E. G. Horne General Agent 


Columbian National Life has  an- 
nounced promotion of Ewart G. Horne, 
Boston Quinby agency, to general agent 
in Indianapolis. He will be associated 
with John E. Spiegel who has repre- 
sented the company in Indianapolis for 
Six years. 

The Quinby agency led all other 
Columbian National agencies in paid 
production ten months of 1939 and Mr. 
Horne has been the leading personal 
producer of that agency. To celebrate 
his promotion members of the agency 
gave him a party in Boston November 
21. Among the gifts he received was a 
piece of airplane type luggage given him 
by his agency and home office friends. 

Present at the party were General 


Henry Reichgott, Equitable, 


Chairman Group Association 
Henry Reichgott, group underwriter, 
Equitable Society, has been elected 
chairman of the Group Association. 
After an extensive sales and actuarial 
experience in insurance — particularly 
Group protection—Mr. Reichgott entered 
the Group department of the Equitable 
in January, 1934, as division group man- 








HENRY REICHGOTT 








ager of the New York metropolitan de- 
partment. Previously and following his 
graduation from Yale University he had 
served in the actuarial and Group de- 
partments of the Travelers and as vice- 
president of the General American — 
and its predecessor company. While 
St. Louis he was responsible for the Pes 
velopment and sale of Group coverages, 
including agency direction with respect 
to those activities. 

In June, 1935, Mr. Reichgott became 
director of Group Accident and Health 
insurance in the Equitable and one year 
later was appointed to his present posi- 
tion. He is a member of the Actuarial 
Society of America and of the American 
Institute of Actuaries. 

Other officers elected by the Group 
Association are ne ag Accident and 
Sickness Section: C. Manton Ieddy, sec- 
retary, Group eB neni Connecticut 
General. Chairman, Group Annuity Sec- 
tion: Reinhard A. Hohaus, assistant ac- 
tuary, Metropolitan Lite. Secretary, 
Group Association: Henry 5S. Beers, 
tal atest Aetna Life. 


PARKINSON ON DEMOCRACY 


Equitable Society's " President Is Chief 
Speaker at Federation of Jewish 
Charities Dinner 


Thomas I. Parkinson, president Equi- 
table Life Assurance Society, was guest 
ot honor at the annual dinner ot the 
insurance division, tederation of Jewish 
Charities. He recently was chairman ot 
the New York Fund campaign which was 
in interest of all charity organizations 
of New York. He made an eloquent 
address on what such philanthropic or- 
ganizations as the Federation meant to 
the lite of the city and nation, espe- 
cially to free democracy. “Democracy 
is an association of individuals on terms 
of equality without regard to race, creed 
or color,” he said. “Preserve your in- 
stitutions and you preserve your democ- 
racy.” 

Lester Rosen, Union Central, is general 
chairman of the Federation’s insurance 
division. Meyer M. Goldstein, Connecti- 
cut Mutual, was toastmaster, and M. A. 
Schwartz, Connecticut Mutual, was treas- 
urer. S. S. Wolfson, Berkshire, an- 
nounced the contributions to Iledera- 
tion’s fund. 


Agent Thayer Quinby, Associate Gen- 
eral Agent Richard L. Place, Super- 
visor Herbert S. FE. Payntar, Estate 
Conservation Manager Norman K. Wig- 
gin, Mark Burston, Louis Blackstone 
and G. A. Magill. From the home office 
were Vice-Presidents A. A. McFall and 
Carl C. Mullen, Dr. H. W. Crawford, 
Sales Promotion Manager Lawrence L. 
Howard, Richard K. Holden, Robert G. 
Ward, Joseph A. Kelly and W. Ronald 
Marshall. 


Manufacturers Names 
Reeves and Gremel 


WILL MANAGE SAGINAW OFFICE 





Territory Will Cover Thirty-two Coun- 
ties; Agency One of Company’s 
Largest in Entire Field 





Appointment of Gomer J. Reeves as 
branch manager for Manufacturers Life 
at Saginaw, Mich., has been announced 
by A. Kinch, United States agency su- 
perintendent. Mr. Reeves succeeds the 
late Peter C. Burns. The appointment 
is also announced of Arthur R. Gremel 
as agency assistant at Saginaw. This 
branch is one of the largest and most 
successful Manufacturers Life agencies 
in the United States or Canada. In 1936 
and 1937 it won the President's Trophy 
for all around agency development. 

Mr. Reeves has consistently qualified 
for the company’s production clubs, with 
a large number of consecutive appear- 
ances on its personal honor roll. He 
served overseas with the American Ex- 
peditionary Force in the World War and 
is a past commander of the American 
Legion. For four terms he was presi- 
dent of the National Affiliated Exchange 
Club and in 1932 was a candidate for 
the Michigan legislature. 

Arthur R. Gremel entered life insur- 
ance with Manufacturers Life at Sagi- 
naw in 1937. He is a graduate of Fort 
Wayne College and up to the time of 
his present appointment successfully en- 
gaged in personal production for the 
company, qualifying regularly as a club 
member. The Saginaw branch territory 
in which he will serve is widely spread 
covering thirty-two counties. At the 
end of October it had 112% of its paid- 
for allotment for the year to date. 


U. S. Life War Clause; 
Co. Taking Foreign Lives 


United States Life has adopted two 
additional forms of war clauses for poli- 
cies issued on the lives of citizens of 
foreign countries who are residents of 
the Continental United States and the 
Territory of Hawaii. These clauses will 
provide a limitation of liability in the 
event the insured proceeds abroad and, 

(a) if the insured dies from any cause aris- 
ing while in military, naval or air service of 
a country other than the United States (Service 
w.th U. S. A. forces abroad is fully covered) 
and/or if, within the first two policy years, the 





insured dies as a direct or indirect consequence 
of war, riot, civil commotion or insurrection. 

In amounts up to $5,000 company will 
extend full coverage in event of the 
insured’s proceeding abroad upon pay- 
ment of an extra premium when the 
insured leaves the Continental United 
States or Territory of Hawaii. 

The company is continuing to accept 
applicants who are residents of the Con- 
tinental United States and the Territory 
of Hawaii and who contemplate travel 
or residence aboard. The company is 
also accepting residents of many foreign 
countries, including those of the bel- 
ligerents. 


Benefit Plan Accepted By 
Equitable of Iowa Agents 


The Equitable Life of Iowa’s benefit 
plan for agents has been accepted by 
more than 80% of those qualified in the 
field force. The ag: has been in oper- 
ation since January 1, 1938. Its purpose 
is to accumulate a pension fund for the 
agent over and above his renewal com- 
missions. Any field representative who 
has paid for $1,500 or more in new pre- 
miums is entitled to contribute up to 3% 
of his total commission income and the 
company contributes a like amount. At 
Age 65 the agent may use the amount to 
purchase an annuity. 








COMPANY TO INCREASE CAPITAL 

Provident Life & Accident has re- 
quested permission to increase its capi- 
tal from the present $1,000,000 to $1,750,- 
000 by a transfer of funds from surplus. 








AN 
UNMISTAKABLE 
TREND 


insurance 
agent of today is rounding out 
his income by the sale of Acci- 
dent & Health Insurance. The 
reason is obvious: Greater re- 


The smart Life 


ceptiveness on the part of the 
public to Income Protection 
means easier sales and a quicker 
approach to the prospect's life 
insurance problems. 


Recognizing this unmistakable 
trend the PREFERRED ACCI- 
DENT offers to Gold Book 
readers its new and modern 
Practical Policy containing 
many liberal features at reason- 
able premium cost. Offer it to 
your best prospects and custom- 
ers with the assurance that 
PREFERRED’s 54 years of Dis- 
ability insurance experience will 
back you up. This is one of 
many accident policies issued by 
this company. 


The PREFERRED welcomes 
this opportunity of helping 
wide-awake producers who are 
not afraid to talk accident insur- 
ance in their interviews. Having 
specialized in quality policies 
for the preferred class of risk 
for more than half a century we 
know you will find our line one 
of the easiest and most pleasant 
to sell. 


Why not start off the Winter 
Season by getting complete de- 
tails on our Practical Policy 
and other contracts, which will 
be speedily furnished upon re- 
quest. 


You might as well capitalize 
on Accident business as you 
go along for if you don't 
someone else will beat you 
to it. 


The 
PREFERRED 
ACCIDENT 


Insurance Company of New York 
80 Maiden Lane New York, N. Y. 


EDWIN B. ACKERMAN 
President 
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INSURING 
MOTORISTS 


believe that 
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new 
for 


Spec ial objective ol 


sure 


agency 


business 


liability 
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tomobile 
but 
ove! 


not, 
ten 


to give production executives 


mar 


mun 


e 


c 


ar 
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second-class 


students ot 


PHI 


matter 


casualty 


UNINSI 


April 


1, 1Y 


Riel 
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production 


the average local insur 


the best bet in digging up 


is 


to 


LNSUPATCE 


owners 


habuility 


which 
the 


when 


It 


is estimated that 


passitip 


they 


th 


Insurance 


hould 


think 


ye 


put 


| 


4 


ars 


ave 


of this 


the 


> Val 


1th 


on a campaign 
with the definite 
insuring the unin 
e€ amount ot au 
which has 


been, writ 
st as 


lt 


untapped 


there 


are 


be 


tween eighteen to twenty million persons 


driving 
li the car 





cars 





without 


OWlhers Call 


! 


hability 
atford the 


4 


over 


tees and other 


ane 


BalsO 


line, tires, ol, license eX 
penses incidental to car ownership why 
cannot they dig in their pockets tor in 
surance, even if it be only a $1,000 pol 
icy Mr. Ford built up his’ busing 
by paying attention to people that wer 
ignored by many of the earlier manu 
tacturers of automobiles. The merchants 
of the mauve decade ignored a great 
army of people that Woolworth, Kresge, 
Grant and others discovered. No mat 
ter what a man’s income it he can 
afford to buy a car he sl lL be able 
to dig up the price of an insurance pol 
icy. 

Che situation is changin Che Sate 
Driver Reward Plan and the Classitica 
tion Rating Plan have b ited 
interest in automobile ance buy 
lust recently re Minn esota Ass at 

t Insurance Agents beear sol 
a campay tor surin the sure 
Che Con stoner of Nebraska s bec 
irging agents fC it and 
! re pe € carry aduity 5 i 
nterest tak advanta CS 
pI ies IS growing I t 
nation Che tume will neve e whe 
there wi t be lreds sands 
t car owners nsured tf 

ability standpoint, but t x 

2 ’ ‘ 
s absurd 
HE WORD “PROFESSIONALI IN 
COUR 

The deh 1 the w S S 
$I r “protessional” is 1 le 
terest t surance lawyers, executives 
and underwriters because the elas 
ty of the words. In Lvs 
tern protessior was at iss 
ciated with theolosg ‘ 1 law 

it that restr is 
according to recent ¢ t decis s. Al 


at 


the post vfice of New York City under the act 
though formerly exclusively apphled = to 
what is known as the learned protes 
hon that is no longer the case Che 
New Century Dictionary of 1927 uses 


this definition “Formerly theology, law 


and medicme were specially known as 
the professions; but as the application 
of science and learning are extended to 
other departinents ot atlaurs, other voca 
tions also receive the name.” 

In a recent case reported in the Pro 
ceedings ot the Casualty Actuarial So 
crety, Ocean Accident & Guarantee vs 
Llerzbet Inec., a store, this controves 
ial subject is again brought betore the 
insurance public he store had a pub 
lic habihty policy to which was attached 
a rider to the effect that the company 
was not lable tor various injuries “in 
consequence of protessional services or 
treatments or the omussion thereot, ot 


mothe part ot any physician, 


at 


malpractice 


surgeon, murse, druggist, assistant, 


tendant or any person connected with 


the assured in the operation of the busi 
ss covered by 


Uhius 


partthent, ca 


Lie this policy 
particular store had 


lled The Marinello Shop, op 


a beauty ce 





erated by lrene Gray Into the shop 
went a 12-year-old girl to have a growth 
t hair removed trom her face. An as 
sistant in the shop used an electric ma 
chine, called Tricho \tter getting treat 
ments, the girl's tace becoming burned, 
he brought suit and a judgment was 
recovered agaist the department store 
Uhre perator testified that she was a 
ra ite I rt sch tl ot cosmetology, 
but had no special training in operating 
‘ ichine which worked automatically 
er be pl ed in 
In the wer court and in the appeal 
urt the question ot whether treatment 
\ tesssional was discussed at length 
view of the rider herewith printed 
Che a al court held that the treat 
ent of thre irl’s tace was a protes 
t reatment administered in a de 
{ the store by persons con 
with the assured in the opera- 
{ its business Che protessional 
ippheation ot the Tricho apparatus, 
whether due to negligence or ignorance, 
ul nted to malpractice under the terms 
t endorsement In consequence, 
é rance company was not liable. 
Emil Held has resigned as insurance 
editor of The Jewish Examiner of Brook- 
While with that paper he fought 
i brillant battle against certain types of 
tee counselors who have been upsetting 
1 considerable amount of existing life 
nsurance 
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HAROLD WARNER 


Harold Warner, United States mana 


cer of the Royal-Liverpool Groups, will 
have completed forty years of service 
with the organization at the close ol 
1939.) In recognition of the occasion and 
to show the esteem in which he ts held 
by executives and staff a dinner in his 
honor will be held at the Waldort 
Astoria Hlotel on the night of Decem 
ber 13 
+ * * 

Harold V. Smith, president, and 
George E. Allen, vice - president of the 
Llome, attended the recent cornerstone 
laving oof the Roosevelt) library in 
Dutehess County, New York 

* * * 
O. H. Chedister, retired comptroller, 


equitable Society, will spend the Winter 


at St. Petersburg, Ila. 
.* ¢ 
Howard C. Lawrence, cencral agent, 


Lincoln National Life, Newark, addressed 
New Jersey Association of Credit 
at a dinner Monday evening on 
relationship) between credit and life 


ITISUP Anes 


the 
Men 


} 
th 
« 


Kay Hart, 
HASTINGS WALKER 


Ny, 
BRADFORD 


Bradford Hastings Walker, president 
Life Insurance Co. of Virginia, and Miss 
Elizabeth Harris Leake of Richmond are 
engaged to be married. Announcement 


of the engagement was made by Mr. 
and Mrs. David Harris Leake of Rich- 
mond. 





HALSI 


\ 


Allen J. Halsey, New York State agent 


of the America Pore Group, will observe 
today his twenty-fitth anniversary with 
the organization, tle ts now eligible to 
join the “Old Guard.” Mr. Halsev, who 


is located in Butfalo, was born in Al 


mond, N educated in the sehools 
there and for a time attended Alfred 
University Ile entered insurance in 


1901 when he started out 
in Wellsville, N.Y He kept the agency 
until L912 when he sold it and took 

position as special agent with the Stand 
ard Fire of Hartford, covering New York 


as a local avent 


a 


and northern New Jersey On Decem 
ber 1, 1914, he went with the Continental 
as special agent covering western New 
York with headquarters at Rochester, 


and since 1937 he has concentrated sole 


ly in Buffalo He has held the office of 
president of the New York State Asso 
ciation of Supervising and Adjusting 
Fire Insurance Agents (“Old Associa 


tion”) and is a past president of the Un 


derwriters Association of New York 
State Mr. Halsey’s career with the 
America Fore Group has been marked 
throughout with real success. He has a 


host of insurance friends all over New 
York State and by virtue of his thorough 
knowledge of the insurance 
coupled with an outstandingly 
sonality, has proved himself 
and highly regarded field man 


business, 
fine per 
a capable 


+ + + 
Commissioner Jess G. Read of Okla 
homa has returned to his office after 
being confined to his home for several 
days with an attack of influenza. Re 


ports from Mrs. Read who underwent a 
major operation, recently are most favor 
able. She returning home from the 
hospital this week. 


Is 


* 


Stewart Bankhardt, superiutendent of 


the inland marine department of the 
Security, New Haven, Conn., is in) Los 
Angeles looking over the field in con 


nection with the company’s opening up 
of the department. Mr. Bankhardt for- 
merly was inland marine manager for 
Osborn & Lange, Chicago. 

* 

W. F. Somerville, assistant secretary 
of the St. Paul Fire & Marine, is mak- 
ing a late Fall vacation trip by motor 
through the South. He is accompanied 
by his wife and daughter. They will 
be gone about a month. 

+ * * 

Herbert W. Schaefer of H. W. 
Schaefer Co., New York insurance bro- 
ker, has returned to his desk following 
his recent attack of appendicitis. 


* 4 
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Coincidences in Careers of Oscar H. 
Carlsson and Herbert F. Eilen 
The recent Osear H. 


Carlssen, foreign fire superintendent ot 


appointment of 


the Pearl Assurance as United States 
manager of that company, reealls” the 
fact that Hlerbert bf. Ellen, United 


States manager of the Yorkshire, was 
at one time toreign fire superintendent 
of his company. As tar as L know 
these are the only two men in the his 
tory of United States branches who had 
directed the toreign their 
companies before getting the managerial 
appointment in the states. Their paths 
have crossed frequently. 

\fter the beginning of the World 
War in 1914-1917 both joined the Royal 
Envineers, their outfit) being the 29th 
Division of the Signal Corps Company. 
This division of communications saw ser- 
vice in Gallipoli. Ellen was an agency 
examiner at the time of his enlistment. 
He had been with the Yorkshire four 
vears and before that was with W. H. 
Spiller & Son, London managers of the 
Insurance Co. of North America. Carls- 
son at the time he joined up was with 
the Union Assurance, a member of the 
Commercial Union fleet. 

The 29th Division of the Signal Corps 
saw service in) Gallipoli, one of the 
most dramatic engagements in the World 
War. The British Army had tried un- 
successfully (after landing in boats) to 
carry the position. Gallipoli, which is 
in Turkey, is on a point of land reach- 
ing out into the Aegean Sea and lo 
cated on the Dardanelles which = con- 
nects the Aegean Sea with the Sea of 
Marmara, which in turn leads into the 
Bosporus On one side of the Dar 
danelles is Furope and on the other 
side Asia, separated by only afew 
miles. On the Asiatic side is the site 
of the ancient city of Troy. 

Last time that Ellen saw Carlsson in 
the Near Kast during the hostilities was 
in Cairo where the latter had been in 
valided because of an attack of malaria. 
\iter being mustered out of the Royal 
Engineers and returning to their insur- 
ance posts they occasionally saw each 
other in London. 

Mr. Ellen came here in August, 1933, 
to become underwriting manager of the 
Yorkshire and in April, 1937, when Frank 
& Du resigned as United States 
managers he became head of the 
branch in this country. Paths of Mr. 
Kellen and Mr. Carlsson crossed again in 
this country during one of Mr. Carls- 
son's visits. Fllen lives in Maplewood, 
N J., and on one of his visits here Mr. 
Carlsson made his residence in Maple- 
wood. 

_ After some years Mr. Ellen was made 
foreign manager of the Yorkshire, home 
office of which is in York, an ancient 
city so historic that it was once capital 
of the Roman Empire. Mr. Carlsson 
hecame foreign fire superintendent of 
the Pearl when it began doing a foreign 
business in 1922. ; ; j 

‘ The foreign fire sunerintendents of ‘the 
‘ritish comnanies have an amazine 
knowledge of world-wide fire insurance 


business ot 


Bois 





‘twenty-three papers and now 











world-wide insurance 
personalities. Most people have an in 
adequate conception of the number ot 
foreign countries there are, as well as 
their size, characteristics, population 
data, paramount interests. Most Ameri 
cans, for instance, look upon Kenya as 
a nation consisting mostly of jungle 
with the principal industry that of wild 
game hunting. This is fantastic as it is 
a large country with an up-to-date capi 
tal and among ri there are copper 
mines. A foreign fire manager carries 
in his head an amazing lot of infor- 
mation about insurance risks of every 
kind and description. Mail of his «di 
vision is tremendous, and letters are not 
of the “Yours of the Ith ult. received 
and contents noted” variety. Often they 
are long, chatty and descriptive, not 
only of insurance conditions but of all 
thines which are of interest to the in 
surance and business world. Coming to 
London from foreign 
stant stream of visitors, and even if the 
foreign fire superintendent has not met 
them before he knows their backgrounds 
Sometimes they stay in London a few 
davs; oceasionally more than that. 

The traveling habits of foreign fire 
managers differ with the various com- 
panies. Some make world-wide tours 
Mr. Carlsson’s principal visits were to 
European countries, the farthest East 
ern trip he made as foreign fire super 
intendent being to Damascus. 

Mr. Carlsson made several trips to this 
country before the present trip. He 
takes over his new duties on January 1. 

* * Ox 
What War Has Done to Insurance 
Newspapers Abroad 

Mortality of insurance newspapers as 
a result of the World War is high in 
kurope. Here are the figures: 

France: Before the war there were 
there are 


conditions and of 


risks 


shores is a con 


five. 

Germany: Number has been cut from 
twenty-five to seven. 

\ustria: Here mortality is greatest. 
Before the war there were fifteen and 
now there is one. 

In Czecho-Slovakia four 
walked the plank. Three 
survive. 

Throughout the world at the present 
time there are 1.200 publications which 
carry in their titles the word “Insur 
ance.” Some have the word “Finance” 
linked with insurance in their titles. 

* * * 
Chairman of Hartford College Ad- 
visory Board 

The appointment of Georse C. Long, 
Ir., president of the Phoenix Insurance 
Co. of Hartford, as chairman of the in- 
surance advisory board of the Hartford 
Colleges of Law and Insurance, is grati- 
fying news. For vears he has heen 
one of the leading fire insurance execu- 
tives of the country. 

The new Hartford College of Insur- 
ance has made about as good a start as 
anv educational institution could have. 


publications 
managed to 


Ts*erest in it throughout the insurance 
country was 


offices in the evidenced 





Careers Have Coincidence 





Matar Studio 
CARLSSON 


OSCAR H 


from the initial announcement.  Hart- 
ford is an ideal place for such a_ col- 
lege not only because of the insurance 
reputation of the town, but it» means 
that a large number of experts can be 
called upon as lecturers on insurance 
subjects. 

When the college semester began a 
short time ago casualty and life insur 
ance members of the faculty were an- 
nounced and it was also stated that 
preparations were being made to cover 
the fire insurance courses. The advisory 
board is composed of experts in all lines 
of insurance and is entrusted with power 
to advise on matters of content of the 
curriculum and educational policy of the 
Mr. Long is an ideal appoint- 
ment as chairman and his acceptance of 
the post will assure a well-rounded in- 
stitution, 


ci lege 


.* - @ 


London Institute Cancels 1939-40 
Program 

President A. MacDonald of the Insur 
ance Institute of London has addressed 
a letter to members in which he states 
that the council has had under review 
the position of the institute and its ac 
tivities during the war, and has unani 
mously come to the conclusion that it is 
impossible to carry out the program ar- 
ranged for the session 1939-40 

“This suspension applies,” 
MacDonald proceeds, “to the 
meetings, post-graduate and_ technical 
lectures, courses of tuition in foreign 
languages, classes in preparation for the 
examinations of the Chartered Insurance 
Institute, and mectings of the Insurance 
Institute of London Debating Circle. 
Copies of the journal of the institute 
for the 1938-39 are being sent 
to all members through their respective 
offices, together with copies of the year 
book for the 1939-40 session. At present 
the lending library will remain open from 
noon to 4 p. m. on weekdays other than 
Saturdays, and the advisory service will 
continue as far as possible.” 


President 
monthly 


sess ” 


* + * 


Death of W. M. Alexander, Honolulu 


Wallace M. Alexander, holding inter- 
ests in both sugar nlantations and re- 
fining of sugar, and chairman of the 
board of Alexander & Baldwin, Ltd., a 
corporation which among other activities 
represents insurance companies, died in 
Honolulu last week at the age of 70. He 
was born in the Hawaiian Islands, ac- 
cumulated a considerable fortune and 
devoted much of his time to disposing 
of his wealth. He disnensed large sums 
to churches, to the Boy Scouts and to 
the development of tennis, particularly 
in California. 

Mr. Alexander was 


graduated from 








HERBERT F 


KLLEN 


Yale, class of '92. For a while he lived 
in both San Francisco and Honolulu 
and then made Honolulu his permanent 
home. In addition to being chairman of 
Alexander & Baldwin he was vice-presi- 
dent of the Matson Navigation Co., and 
was a director of many other concerns. 
\t one time he was head of a syndicate 
which owned the San Francisco Bulletin 
He was active in the Republican party 
in California, serving on the national fi- 
nance committee in the 1936 campaign 
He was chairman of the commission sent 
from San Francisco to Japan in 1920. In 
1921 he was president of the San Fran 
cisco Chamber of Commerce. He was 
stricken on a ship going from California 
to Honolulu and died. 
* - & 
Insurance on Passengers’ Effects Was 
Long Subject of Discussion 


A controversial subject discussed for 
several centuries in the marine insurance 
business was whether passengers’ effects 
should contribute to General Average 
as does Cargo. Eventually, the present 
rule on the subject was adopted. It is 
that they are exempt from contribution 

\. Chalmers Charles of Barry, Wain- 
wright, Thacher & Symmers, New York 
lawyers, commenting on this historic 
moot point, said in a recent talk be- 
fore the Insurance Institute of America 
that from the exemption of Passengers’ 
Effects from General Average contribu 
tion has naturally flowed the decisions 
prior to the eighteenth century that the 
insurance on cargo did not cover Effect 
Marine insurance supplied the deficiency 
and according to reported cases insur- 
ance on Effects was available in the lat- 
ter part of the eighteen century 

* * * 


Baldwin’s New York Insurance Laws 


Baldwin's New York Insurance Laws, 
1940 edition, is published by the Banks 
Law Publishing Co. at 521 Fifth Ave 


nue, New York City. Facts for this vol- 
ume were gathered by Dr. William Ed 
win Baldwin and his associates who have 
been editing and annotating the New 
York insurance law for more than fif- 
teen years. 
* * x 
Home Mortgages 

The Federal Home Loan Bank has 
announced that in the first nine months 
of this year $2,790,863.000 worth of non 
farm mortgages of $20,000 or under were 
recorder. Of these insurance companies, 
accounted for 9%. The rest were ac- 
counted for as follows: 

Building and loan associations, 31%; 
commercial banks and trust companies, 
24%; individuals, 18%; mutual banks, 
4%: miscellaneous lenders, 14%, 
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*almer Cancels Order 
Reducing Commissions 


ATTORNEY GENERAL'S ACTION 
Suits Challenging Director's Authority 
To Be Dropped; Pressure Reported 
on Governor Horner 
Director of Insurance Palmer of Illi 
nois announced in Chicago November 27 
that he is withdrawing his order AR29 
setting forth maximum commissions al 


lowable to agents and brokers for auto 
mobile fire, theft and collision business 
He said that formal announcement of 


order would be made 
Reason tor withdraw 
al, he said, is an opinion by the attorney 
general's office that his powers are lim 
ited to determination of the reasonable 
ness of rates filed with his ofhee and do 


withdrawal of the 
trom Springheld 


not extend to matters of expense in de 
fermiuning rates 

Withdrawal of the order means that 
the two leeal actions filed in Chicago 
challenging his assumption of authority 
will be killed when they come up again 
December 18 hese actions were filed 
by the American Automobile, St. Louis, 
and the Insurance Brokers Association 


ot Llinots 
Received Instructions From Gov. Horner 


Che notice sent out by Director ot 
Insurance Ernest Palmer withdrawing 
his order AR2Y, reveals that on Novem 
ber © he received instructions trom Gov 
ernor Henry Horner tor this action, The 
vovernor’s letter, which is reprinted in 
the Department bulletin on the gover 
nor’s specific instructions, cites that he 
has discussed the matter with the attor 
ney general and recommended to Mz 





Palmer that he take the matter up with 
the attorney eneral 

In withdrawing his order on comnts 
St Director Palmer said that the re 
mainder ot his of verning the prac 
tice t autom finance insurance 
tands Aut bale finance circles in 
Chica have declared definitely that 
they will oppose Mr. Palmer's attempt 
to entorce the provisions of AR2Y apply 
ne to their business uu Chey say 
the Depart t t has no 
ris \ and are 
repared ¢ ake the to court 
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Home Makes Sim E. Wherry 
Manager at Los Angeles 


Mogett Studw 
SIM kk. WEHERRY 
Simt be. Wherry, manaver ot the Chi 
cago service department of the -lome, 
has been made manaver ot the Los An 
eles othce at 639 South Spring Street 
This change is to be etfective about 
lanuary | 
Mr. Wherry was born tn Wyoming, 
lowa, and is a graduate of the University 
ot lowa During the World War he 
served as a heutenant In 1919 he en 
tered insurance as an mspector for the 


lowa Inspection Bureau. In 10821 he be 
came lowa special agent for the Na 
tional ire of Hartford, and in 1930 
iomed the Southern Fire as state agent 
tor lowa and Nebraska. On November 1, 
L931, he was transferred to Minnesota 
tor the Home Fleet and on May 1, 1935, 
was made associate manager of the Phil 
adelphia ofhce. On June 1, 1936, he was 
made manager ot the Chicago service 
departinent, which he Pe ‘Served well 


Robert PL MeGuire will continue as as 
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er's powers are that they are limited 
determination of reasonableness ot rates, 


and do not extend to expense factors an 


volved in establishing those rates, he, by 
lis action, invaded the province ot the 
companies Producers, as agents and 
brokers, are subject to contracts with 


contracts need not 
In that, 


companies, and those 
be uniform among all companies 


it has been held, Mr. Palmer's preatest 
obstacle lay. 
In his Bulletin ARZ9 Mr. Palmer at 


tempted to fx maxim conmtlts 
companies could pay to agents and brok 
ers These, the order set torth, were 
to be 256 tor avents performing tull 
avency functions and 115% to brokers 
and all other classes of producers 


STORS 


HOME PROMOTES VAN DEUSEN 


Becomes Manager of Chicago Service 
Department; Has Been Assistant 
Manager in New York 


Paul C. Van Deusen, assistant man 
ager ot the service department in New 
York of the Home, has been appointed 


to succeed Sim bE. Wherry of Wherry 
& Vtatiin, managers of the Chicago 
service department, effective about Jan 
uary L, LO40. Mer. Wherry has been made 
manager ot the Angeles o'Lc¢ce 

Mr. Van Deusen entered insurance 
January 29, 1919, with the Factory In 
surance Association of Hartford as a 
field representative. He was later sta 
tioned at Raleigh, N. C., and in 1923 was 
transterred to Syracuse, N. Y. On Aug 


Los 











Y? 
sistant manager of the Loe Anseles ust 1924, he entered the employ of the 
Ree Home as special agent of the improved 
risk department covering New York 
State and the Province ot Ontario. He 
teved, however, that he will now aban continued as special agent of the service 
don his plans in those fields department when that department was 
\s between the two actions, the Amer organized in 1930, being transferred to 
ican Automobile’s suit has been hailed the home office June 1, 1933. On Aug 
by insurance attorneys as the stronvest. ust 1, 1937, he was made assistant man- 
Since Opinions as to extent of Mr. Palm ager. 
ee 
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AWARDED WORLD'S FAIR TROPHY 


Insurance Co. of North America Honored 


For Having “Most Colorful 
Event of 1939” 


The Insurance Co. of North America 


has been awarded a trophy tor produe 
ing “the most colorful and spectacular 
event of L939" at the New York World's 


beaut \t an oantormal luncheon recent 





John O. Platt (right), 


president Insur- 
ance Co. of North America, receives 
World's Fair award for sponsoring the 
“most colorful and spectacular event of 
1939” at the New York exposition from 
Edward F. Hickey of the World's Fair 


special events department. 


Philadelphia, Edward FB. Hickey 
special events department of the 
the presentation of the tro 
was accepted by President 
John OQ. Platt for the company. Others 
attending the luncheon were Vice-lPrest- 
dent Sheldon Catlin and Advertising 
Manager Clarence A. Palmer of the 
North America. 

The award was made for the insut 
ance company’s sponsorship of the vol 
unteer firemen’s national muster day at 
the Fair last August 15. The pageant 
featured a parade of volunteer firemen 
in old costumes with early American 
fire fighting apparatus in the parade. A 
stage show featured the fighting of fire 
by old and modern methods. The In- 
surance Co. of North America also 
brought the Philadelphia Mummers to 
the World’s Fair for the day. 

Accompanying the trophy was a plaque 


ly in 
ot the 
Fair made 
phy which 


with the names of the officers of the 
company sponsoring the pageant in- 
scribed. 





E.U.A. Meets December 20 
The Eastern Underwriters Association 
will hold its annual meeting in New York 
City on Wednesday, December 20, and 
not on December 18 as was published in 
these columns heretofore. 
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Hartley D. McNairn, K. C. of Chandin 


se oe ue. : , ee . 
President of Canadian Superintendents Association Achieved 
High Insurance Rank in His Province at Age 31; Brilliant 
Scholar and Athlete at School; His Personality 


By Spencer Welton, Peripatetic Vice-President 


People who think and call — the 
Scotch a dour race don't know Hartley 
Dewart MeNairn, kK. C., Superintendent 
of Insurance for the Province of On 
tario and incumbent of other responsible 
posts hereinafter enumerated 

Those who do, declare him one of the 
most engaging young men in) Dominion 
public lite and there would be no dis 
sent if much more territory were taken 
in our United States, for example, for 
his visits on this side of the line have 
been frequent and each further estab 
lishes him in the slactionnas reevard of 
all who come to know him But that of 
course relates to Hartley MeNairn the 
good companion. 

Hartley D. MeNairn, public official, 

a paradox of achievement, Tle is at an 
age when most men are movine uncer 
tainly along the road to recopnition, yet 
he has long been established as a re 
sponsible head of some of the most im 
portant departments of the Provincial 
Government 

Became Commissioner at Age 31 

Oldsters who tend to measure capacity 
in terms of years lived listen in candid 
puzzlement to the statement that at 31 
Hartley MeNairn became Superintendent 
of Insurance, at 33 a King’s Counsel, 
and that numerous other collateral ot 
fices and honors have been conterred 
upon him. 

Hartley MeNairn was born at Toronto 
in LOOk Samuel MeNairn, his father, 
was a successful grain dealer and mer 
chant who at 20 lett Scotland to “yo 
out to Canada.” There he met and mar 
ried a Canadian girl of Pennsylvania 
Dutch descent. Their son had the good 
judgment first to appear in the family 
circle simultaneously with the news that 
an important legal victory had been won 
by the MeNairn attorney, Hartley De 
wart, K. C., and the child was given the 
name of Hartley Dewart MecNairn. 

Hartley MeNairn’s boyhood, spent in 
Toronto, paralleled that of the young- 
sters of his period and circumstances. 
He went successively to public school, 
Upper Canada College, University of 
Toronto and Osgoode Law School. He 
distinguished himself both as a student 
and as an athlete. Games he played 
were rugby, hockey, cricket, and he was 
on the running team for Upper Canada 
College. He played rugby tor the Uni- 
versity of Toronto and as evidence of 
his athletic prowess has a large assort- 
ment of medals and cups won over the 
years, 

How He Got Evening Clothes 
Outfit When Student 

His school reports showed that he was 
as good a student as he chose to be 
and one explanation of that somewhat 
cryptic statement is offered by telling 
of the manner of his acquirement of his 
first evening clothes. The youth was at 
Upper Canada College, one of the oldest 
boys’ preparatory schools in the Do- 
munion, based on the English school sys- 
tem. He felt it imperative that his 
wardrobe should be augmented by eve- 
ning clothes; tails preferred. 

So following his usual procedure he 
made through his father’s secretary a 
tormal appointment at his father’s of- 
hee where being ushered into the pres- 
ence he made the tentative suggestion 
that he would engage to pass the 
“exams” then coming up if he might 
count upon the evening clothes as a re- 
ward. 

The older MeNairn, a typical hard- 
headed Scotsman, countered with an of- 
fer to buy the clothes if his son headed 
his class. A compromise was effected 
upon a basis whic h required young Hart- 
ley to be ranked in the first three. 

He withdrew and to use his own 


words “swatted for all he was worth for 
several days” with the gratifying result 
that he not only passed, but headed the 
list and won the school’s First General 
Proficiency prize. 

This so delighted the father that he 
took the boy to the best tatlor in To 
ronto and bought him not only” the 


Hartley D. McNairn (left) with R. 
Leighton Foster 


longed for “tails,” but a dinner jacket 
as well. 

Thus was virtue” substantially — re 
warded and in addition the school pre- 
sented him with two beautifully bound 
books bearing the college crest, one be- 
ing the First General Proficiency prize 
and the other a special prize for pro- 
ficiency in physics and chemistry. So 
much for the tormative vears. 

Becomes a Lawyer 

There was never any question about 
what career Hartley McNairn would se- 
lect for himself when he reached ma- 
turity and the selection of the law as a 
profession was as much a matter of 
self-determination as of parental sug- 
gestion, 

To be sure the inspiration and interest 
of Hartley Dewart, whose namesake he 
was, had some bearing on the matter 


. for it was agreed that the younger man 


should enter the office of this old family 
friend, but that plan was brought to 
naught by the sudden death of the 
great Liberal leader. 

Thereupon, and at 23, Hartley Mc- 
Nairn entered the offices of the well- 
known and highly regarded legal firm 
of Denton & Denton in the capacity of 
an apprentice. 

An analytical mind, an inherent—per- 
haps racial—faculty for evaluating peo- 
ple and facts on the basis of what they 
are rather than what they seem to be, 
an infinite capacity for hard work when 
necessary, and a natural aptitude for 
pleading, all revealed during his college 
days made the young man a welcome ad- 
dition to the staff. 

There he extended his acquaintance 
with the formal side of his profession 
and added immensely to his comprehen 
sion of law as it dealt with human 
values and with living people and their 
motivations. 

lis instinct for friendliness, coupled 
perhaps with a desire to learn at first- 
hand of the mechanics of the govern- 
ment in which Hartley Dewart had long 
been so prominent, led Hartley McNairn 
to actively interest himself in politics 
and he soon became secretary of the 





Toronto Liberal Business Men’s Asso- 
ciation. 

First Association With Insurance 

His first connection with the insur- 
ance business was in 1933 when a va 
cancy occurred on what is known as 
the Ontario Advisory Board which has 
been described as “the official clearing 
ground for contentious matters involy 
ing applications and complaints of in- 
surance agents, brokers and adjusters.” 

Attorney General Arthur Roebuck, 
with whom Mr. McNairn had been 
closely associated during a_ provincial 
election, asked that Mr. MeNairn serve 
as chairman of the board which he did 
with characteristic tact and thorough- 
ness. 

In November, 1935, when R. Leighton 
Foster, K. C., resigned as Ontario Su- 
perintendent to become general counsel 
for the Canadian Life Insurance Officers 
Association, the Provinee of Ontario and 
the insurance fraternity were unanimous 
in regarding Hartley MeNairn as Mr. 
Foster’s logical successor. It was dis 
tinctly a case of a job seeking the man. 

Along with the superintendency of the 
Province, Mr. MeNairn was. inducted 
into various collateral or at least con- 
current offices, among them being regis- 
trar of loan and trust corporations for 
Ontario, registrar of money lenders, 
member of the investment committee of 
the Supreme Court of Ontario, member 
of the advisory board of the fire com 


missioner and advisory board of public 


trustee of Ontario. 
Appointed King’s Counsel 


When Mr. MeNairn was made Super- 
intendent for Ontario he also became 
secretary of the Association of Super- 
intendents of Insurance of the Provinces 
of Canada, to the presidency of which 
association he was this year elected. 

In December, 1938, the Crown set its 
seal of approval upon his contributions 
to the professional and political better- 
ment of the Dominion by appointing 
him a King’s Counsel. 

Mr. MeNairn has a catholic apprecia- 
tion of insurance, being equally inter- 
ested in casualty, surety, fire and life 
and he likes the new types of and trends 
toward comprehensive policies. It is his 
belief that young men just starting in 
business will do well to concentrate on 
new all-risk types of cover in fire and 
casualty lines. 

Although the scone and demanding 
nature of the McNairn professional ac 
tivities require intense concentration 
and application to business Hartley Mc- 
Nairn, nevertheless, preserves his inter- 
est in out-of-door life and gives to golf, 
hunting and fishing such hours as he 
can contrive to assign to relaxation. He 
owns a small cruiser in which, accom- 
panied by his wife and daughter, he ex- 
plores Georgian Bay, usually over week- 
ends, and, while not a par golfer, he 
has qualified as a member of the “hole- 
in-one” club. 

Lest the bolder strokes of this pro- 
file should give the impression of an 
overly bookish sort of individual, it may 
be well to add that last Tune at the 
Commissioner's convention in San Fran- 
cisco, Hartley McNairn and his great 
friend, Gerald Godsoe, assistant general 
manager of Confederation Life Associa- 
tion of Toronto, had bestowed upon 
them the joint pseudonym “Bromo- 
Seltzer” in recognition of the invariable 
effervescence of their spirits. 

The charming and talented Mrs. Mc- 
Nairn was born in Guelph, Ontario, 
where her father headed a bank. They 
have one child, a daughter now 10. 

All the MecNairns join happily in the 
boating and fishing excursions to Geor- 
cian Bay, at the Mississauga Golf Club 
in Toronto, and in the social life of 
the provincial capital. 


Succeeded Brilliant Figure 


Few men, perhaps no other, succeed- 
ing R. Leighton Foster could not only 
have escaped invidious comparison but 
have so promptly and convincingly dem- 
onstrated entire comprehension of the 
responsibilities of the office and fitness 
to discharge them with utter satisfac- 


(Continued on Page 34) 


War Risk Losses 


(Continued from Page 1) 
goes are going to belligerent or neutral 
countries. Says Mr. Driver 

“i here has been some discussion and 
oes misunderstanding as to the ef- 
fect of the Neutrality Act upon the right 
of American shippers to obtain marine 
and war risk insurance in this market. 
For the information of our members, 
counsel advise us as follows: 

“There is no prohibition in the Neu- 
trality Act against any exporters obtain- 
ing marine or war risk insurance in this 
country, covering goods of any charac 
ter shipped to any ports or places in or 
out of the war zone. Such insurance 
can be placed in exactly the same way 
as before the war, in dollars or foreign 
currency as required, and losses will be 
paid upon the same documents and in 
the same manner as before the war. In 
the case of exports to certain belligerent 
areas the act forbids shipment until all 
right, title and interest to the goods has 
passed to a foreigner and in such cases, 
of course, the insurance will be for the 
account of the foreign owner after title 
has passed. In such cases there is no 
reason why claims may not be paid in 
this country against the usual documents 
and appropriate order from the owner of 
the merchandise.” 

War Losses 

As the twelfth week of the war came 
to a close on Saturday last week, a brief 
summary of merchant vessels lost is of 
interest. The war losses according to 
four week periods is as follows: 

Number 


Four Week Period Vessels Gross Tons 
ERS eae 59 218,750 
NS SA ee a 36 155,531 
SR ee eee 55 196,922 

a re rer 150 571,203 


The table broken down according to 
weeks shows the following: 


Weekly Summary 


Number 
Weeks Vessels Gross Tons 

TIN OS oat aso eeaote 19 91,242 
Sept. oe ee 17 81,056 
A oe 10 19,692 
a! eae 13 26,760 
2 eee 5 16,275 
OS eee 12 63,903 
Se CREE) Swesnbaanene 8 41,010 
eG OE Sete te peak ca 11 34,343 
Se 2 ae Se 9 47,009 
2) eae 1 961 
ie!) ae 19 69,737 
TOE aadveaee sass 26 79,215 

Per Ere 150 571,203 


In reference to the weekly losses it is 
worthy of note that during the week 
November 5-11 no submarine sinkings 
were reported (the one vessel lost was 
sunk by a mine). This absence of sub 
marine sinking, coupled with the marked 
increase in sinkings by mines during 
the following week, suggests that dur- 
ing the week of November 5-11 subma- 
rines were returning to Germany to take 
on supplies of mines. 


Nationality Summary 


Belligerents 
Number 
Vessels Gross Tons 
NIN. nse la'n nie-ac8-0- larson 78 292,524 
RO 9 47 867 
CRE keknsbenceracsa 14 66,676 
Total Belligerents. 101 407.067 
Neutrals 
Ee ee 11 35,934 
| [a 7 33,227 
er 6 22,483 
SN oo iis as iiiets- and ad 8 12,695 
DN. ink oewrene anor 2 12,258 
Japanese ian Se aaa S 1 11,930 
FE Seeecunmeunenon 6 10,136 
DP Gavinabesndaad 2 8,204 
Pa 1 6,371 
Ear 1 5,857 
BAUD Son cases eas 3 4,073 
a ERPS ee bs 1 968 
Total Neutrals... 49 164,136 
Grand Total..... 150 571,203 


CHARLES KREYE DIES 

Charles Kreye, head of the fire insur- 
ance department of Fuller & Kern, 
agents at 116 John Street, New York 
City, died Monday at St. John’s Hospi- 
tal in Long Island City after an eight 
months’ illness. He was 48 and leaves 
a wife and son. Mr. Kreve had been 
with Fuller & Kern over thirty years. 
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Alfred Stinson Dies; 
In Insurance 50 Years 


WAS AUTOMOBILE VICE - PRES. 
Retired From Active Service Last Year; 
Prior to That Woes Vice-President 
of Fidelity- Phenix 


Funeral service wer held last Sat 
urday afternoon at his late residence 
in’ West) Hartford, Conn for Alfred 
Stinsen retired 4 president of the 
Vit Pi! tonderd — lure wird low 





STINSON 


ALERED 


) 
Fire, who died Thursday, November 23, 


at the Harttord Hospital tle was /0 
years old and had spent titty years im 
fire tisuratice 
In Mareh, 1920, Mr. Stinson, formerly 
vice-president ot the Fidelity Phemx ol 
New York, was chosen vice-president ot 
the Automobile following the re nation 
of Viee-President Charles Fl Kenan, 
ton He assumed his duties about the 
iddle ot April that veat 
He was elected a vice-president of the 
Standat 1 bare pon the merger ot then 
management in L920 and in L93L he was 
also made ad r and vice-president 
t the | va bare t Waterl . la \ 
substibiat i the A ! bale Mr. Stun 
son retired \ t, 1938, and went on 
im eNXte vacation, his retirement be 
n uN cette ve last Winter 
Tribute by Brainard 
At the t ret Mor 
an | t t este t \ct 
Lite 1 i nics, W tc Tt 
are . Cie ree ike t . 
are « Ww eercet is Wwe sila 
’ se } ~ i 
Civ \ st s Was a 
Ss } W s 
re — ~ st sa t 
att an ard : t vears U 
t s " S ~ 
Mir Stins r . ‘ : 
the Nor \ l \\ s Ass tior 
lt was tt ( ) 
Drug & | New York 
1 ¢ . West Hartford 
rr S I Stave 
Se 
Born in Canada 
\I st vas \ st 1 S 
Ww \ . 
$ ty 
\ irs he hd \f | PROO 
att . 4 \ \ 
Nat " H 
' IS . : 
sta 1 ' ] va, \f sota 
i wes Lanada I serve te 
s with t Nat . 
I wi $s ser \l Stings he 
sme connect . A nae , 
Fire & Marit is later b 
am s r me 
é Ami in | | 
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U.S.H.A. SEEKS LOWEST RATES 


Strauss Asks Local Authorities to Se- 
cure Fire Insurance at Rate of 


$.025 per $100 


Nathan Strauss, Administrator of the 
United States Housing Authority, has 
issued a communication and order to 
local authorities with respect to imsut 
ance on U.S.HLA. aided projects. in 
the communication he suggests keeping 
the cost of imsurance to the same net 
rate as the U.S.HLA. has obtained trom 
the Firemen’s Mutual on over torty 
PoW.A. housing division projects 

In his order, No. 256, Mr. Strauss says 
that if the lowest available insurances 
rates are not used as a basis tor the 
computation of rents this faet shall be 
noted on the project summary and the 
recommendations shall include a special 
condition that the lowest available rates 
were not used and shall be adjusted to 
the satisfaction of the ULS FLA. betors 
any advance of funds. This order means 
that insurance rates must contorm to the 
$.025 rate obtamed from mutuals li 
October the US ELA. announecd that 
it had placed 80 of its schedule ot 
about $40,000,000 of insurance with the 
Firemen’s Mutual of Providence, with 
the Associated Factory Mutual Cam 
panies participating Much of this in 
surance previously was carried at higher 
rates with stock companies through the 
Stock Company Association 

PILOT TO LEAVE CANADA 

The Pilot Reimsuranee of New York, 
having ceased to. transact) business in 
Canada and having no habilittes within 


the Dominion, will apply to the Canadian 
Minister of Finance for Feb 
ruary 6, LOW, of the securities on deposit 
with the munister’s department 


re lease on 


New York as) secretary and was) tn 
charee of its Western department until 
January |, 21, when he was. elected 
vice-president of the Pidelitw- Phenix 
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400 ROOMS + 400 BATHS 
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Banquet facilities—-Sample rooms 





December 1, 1939 





THIRTEENTH STREET 


HOWARD Ff. HOHL, Mgt 














Allow New Credits for Fire Alarm 
And Watchman Service at N. Y. Fair 


Phe Suburban Division of the New 
York Fire Insurance Rating Organiza 
tion announces that separate eredits in 
the rates for automatic fire alarm and 


watchman service at insured properties 
at the New York World's) bau 


been adopted. On this subject a bulletin 


have 


of the Suburban Division says 
“Automatic Fire Alarm and Watchman 
Service Credits.-Instead of the former 
combined credit) of 2590 tor approved 
automatic fire alarm and watchman set 
vice protection, separate credits of 15¢ 
for approved automatic fire alarm and 
10% tor approved watehman service sta 
tion are hereby authorized; but the lat 
ter credit will be allowed only in’ the 
predetermined route watehman 
with all rounds recorded on a 
central station system and if the equip 
ment is approved by the New York 
Board of Fire Underwriters. Risks new 
published as chyible to the former 25¢¢ 


case ol 


serytee 





a Gone with the wind together with all 


of his other personal property unless 
he had the foresight to carry Windstorm and Tornado 


insurance. Be certain 
your assureds are 
well protected in the 


NORTHERN 


INSURANCE COMPANY 


83 MAIDEN LANE, NEW YORK 


eredit’ for the combined automatic fire 
alarm and watchman service remain elig- 
ible to the toregoing credits it the pro- 
tection is maintamed., Other risks may 
not be granted credits until the 
equipment is approved and the property 
is listed in the Queens County tariff as 
clipible.” 


these 


One of three approved clauses must 
be attached when the rate wredit is al- 
lowed These are the automatic fire 
alarm clause, used when the risk has 


approved automatic fire alarm protection 
only; the watchman and clock clause, 
used when the risk has approved cen- 
tral station watehman service only, and 
the automatic fire alarm and watchman 


service clause, used when the risk has 
both approved services. 

The bulletin also announces that the 
new rent imsurance rates tor one year 


trom October 30, 1939, under approved 
rents paid in advance form are as fol- 
lows: viz., $1.72 per annum in the ex- 
hibition section and $2.15 per annum in 
the amusement section. 


HONOR CAPT. DUMONT OF HOME 
New Oil Tanker Named For Veteran 
Hull Surveyor; Christened by Grand- 
daughter at Camden 


A new oil tanker launched last Satur- 
day morning at the Mathis Shipyard, 
Camden, N. J., and owned by Ira S. 
Bushey & Sons, Inc., was named _ for 
Capt. A. H. Dumont, veteran hull sur- 
veyor tor the marine department of the 
Home of New York. The ship was 
christened by Capt. Dumont’s  grand- 
daughter, Miss Killinger, in the presence 
ot a delegation from the Home headed 
by Secretary H. A. Payne. Capt. Du- 
mont is a close friend of Francis Bushey, 
now head of Ira Bushey & Sons, Inc. 
and the tanker was named the Dumont 
as a tribute to the high esteem in which 
the captain is held in the shipping busi- 
has been with the Home tor 
many years and before that served as a 
captain of a vessel. 


hess. I ce 


Houston Increases Capital 


The Houston Fire & Casualty of 
Texas has increased its capital from 
$250,000 to $500,000 by issuance of new 
stock at par. <All of the new shares 
were purchased by the Wesson Oil & 


Snowdrift) Co... which owns controlling 
interest in the company. With net 
plus of about $335,000, the company’s 
surplus to policyholders amounts to ap- 
proximately $835,000. 


sur- 


MOUNTAIN FIELD CLUB ELECTS 


John A. White of Manchester, N. H., 
special agent of the Boston and Old 
Colony companies in New Hampshire 


and Vermont, has been elected president 
of the Mountain Field Club. He suc- 
ceeds Julian Lovejoy, state agent of the 
Home Fleet. The new vice-president is 
Donald E. Warren, special agent of th 
Springfield F. & M. Fred E. Stanton, 
Tr., Great American, is secretary. Josep! 
Farmer, Agricultural, was elected to the 
executive committee. 
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ALES of the ROAD 


By E. H. HORNBOSTEL, 
New York State Agent, Firemen’s of N. J. 








While in Canada I learned many words 
in every-day life that were strange to 
me. The Canadians use the word “drag” 
for our (political) “pull.” | have trav- 
eled on the railroads for fifty years and 
have not yet heard any dining room gen- 
tleman pronounce “luncheon” correctly. 
It is always “Lunching is now served in 
the dining room.” 

Nor have I ever heard Palatine Bridge 
pronounced correctly. It is always pro- 
nounced wrongly by railroad conductors 


as Palantine Bridge. It is just as silly 
as radio announcers putting the accent 
hard on New (York) instead of pro- 


nouncing it naturally with no accent. 
Many people do not seem to be able 


to pronounce “asbestos.” They insist 
on “astabestos.” Note the “ta” that 
doesn’t belong there The explanation 


D. OF C. CLUB ELECTS 


Douglas R. Phillips New President, Suc- 
ceeding C. R. Barker; More Than 125 
Attend Annual Dinner 


The Insurance Club of Washington, D 
C., held its annual dinner meeting at the 


Mayflower Hotel on November 20. The 
club is over seventeen years old and is 
thoroughly representative of stock fire, 


casualty, surety and bonding interests in 
the District of 

Objectives of the club are to improve 
practices and ethics of insurance, to in- 
crease the knowledge and ability of those 
engaged in such business, enabling them 
to more effectively serve the insuring 
public and to foster social activities 
among those engaged in all branches of 
such business. 

The club has been fortunate during the 
past year in having for its president C. 
R. Barker, president of A. H. Baker & 
Co., who has carried on the programs 
of the club energetically and efficiently. 
The newly elected president is Douglas 
R. Phillips, vice-president of Alexander 
K. Phillips & Co. and formerly chairman 
of the governing committee of the Un- 
derwriters Association of the District of 
Columbia The new vice-president is 
Howard Eales, formerly secretary of the 
club and manager of the Standard Acci- 
dent. 

One of the more interesting features 
in connection with the club work during 
the past year has been the activities of 
the membership committee under the 
chairmanship ot H. E. C. Rainey of the 
Underwriters Association of the District 
of Columbia. During a period of eight 
months they were able to increase the 
membership over 25%. 


Columbia 


The program of the annual meeting 
was planned through the efforts of Lewis 
\. Payne of Lewis A. Payne & Co. Up- 
wards of 125 insurance men were pres- 


ent at the dinner. 
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philologically is that it requires an extra 
effort in the jaw so it is a form of lazi- 
ness, which also when in Pala- 
tine and “a” meets a “t”. This ts pe- 
culiar to all Northern languages, philo- 
logically, because the cold North wind 
is supposed to have influenced the speak- 
er in keeping his mouth shut against it. 
+ *” * 
Mummies Made Good Fuel 

It was thought formerly by Egyptolo- 
that the ancient [Egyptians em- 
balmed through filling the body of de- 
ceased with preserving herbs or fluids, 
but it has now been found that they 
knew the preserving qualities of petro- 
leum in creosote form and wrapped the 


occurs 


gists 


cadavers with cloth saturated with oil; 
also caused the oil to enter the body 
itself acting like modern embalming 
fluid. That is the reason that for ages 
the common people used embalmed 
bodies of the long ago dead for fuel 
(domestic). They burned so well on ac- 


count of the oil, in fact it was the com- 
mon fuel until the supply was exhausted. 

These were the mummies of the com- 
mon people, of course. Mummies of the 
rich and powerful were deposited in 
sarcophagi, magnificent tombs. Then as 
always, the rich and powerful had cer- 
tain advantages, even after death, in not 
being used as common fuel. So, at least 
I have been informed. 
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BOSTON OFFICES TO MOVE 
North America Resident Secretary, Jo- 
seph F. Gough, Will Be at 40 Broad 
Street After December 1 
Joseph F. Gough, Boston resident sec- 
the Insurance Co. of North 
will be located at 40 Broad 
Street, Insurance Exchange Building, 
after December 1, removing from his 
present offices at 4 Liberty Square. Mr. 
Gough, better known to New England 
insurance men as “Joe,” has been resi- 
dent secretary for the North America 
companies for the past two years, be- 
fore which he was special agent travel- 
ing New England for eighteen years for 

the group. 

He is a member of the New England 
Fire Insurance Rating Association and 
has been president and chairman of the 
executive committee of the Exchange. 
He is also a member of the Insurance 
Society of Massachusetts and of the Bay 
State Club, a fire group. 

Mr. Gough reports the reason for 
change of address is to provide for the 
New England agents and brokers a more 
coordinated service in all fields which the 
North America companies underwrite, 
since the service group for the casualty 
department is already located at 40 
Broad Street. 


retary of 
America, 


SERVICE 


An over-worked word; a quality claimed 
by many who do not know what it means. 


But what other word than Service is there 
to describe the ideal of helpfulness—both 
to the agent and his client—held and prac- 
ticed by this Company? 


PHILADELPHIA 
FIRE and MARINE 
INSURANCE COMPANY 


HEAD OFFICE: 1600 Arch St., Philadelphia, Pa. 
NEW YORK OFFICE: ys ga Fire Agenc 


¥ Inc. 
2 William St., N. Y. C. 


CHICAGO OFFICE: 209 W. Jackson Boulevard 
SAN FRANCISCO OFFICES: 


(oe Montgomery Street 
Marine—222 Sansome Street 





American Reinsurance 
Market Being Enlarged 


NEW COMPANY TO BE FORMED 


National Reinsurance Corp. of New York 
Expected to Have Assets and Sur- 
plus of $6,000,000 

Interests identified with the Reinsur- 
ance Corporation of New York have 
given notice of intention to organize 
the National Reinsurance Corporation 
under the laws of New York State. This 
new company, which is expected to have 
capital of $1,000,000 and surplus in excess 
of $5,000,000, will mark another step in 
expanding the American market for ad- 
mitted reinsurance for capital stock fire 
insurance companies. The new company 
may start business this month. During 
recent years the Reinsurance Corp. and 
the Excess Reinsurance Association have 
aided considerably in enlarging Ameri- 
can reinsurance facilities. 

The underwriting manager for 
the National Reinsurance Corp. will be 
the Excess Management Corp., which 
now acts in that canacity for the Re- 
insurance Corp. of New York and the 
Excess Reinsurance Association in pro- 
viding excess of loss covers and all other 
reinsurance requirements of the capital 
stock fire insurance companies, except 
ocean marine. 

This increase in reinsurance facilities 
was decided unon because it is believed 
that many direct-writing companies in 
the United States consider it prudent 
to place a substantial part of their rein- 
surance requirements in a market com- 
pletely separated from the uncertainties 
of the European situation. 

In keeping with this expansion of fa- 
cilities, membership in the Excess Re- 
insurance Association has also been in- 
creased, and the association is now com- 
prised of: Aetna Insurance Co.. Ameri- 
can, Camden Fire, Continental, Fidelitv- 
Phenix Fire, Fire Association of Phila- 
delphia, Hanover Fire. Home Insurance 
Co., National Union Fire and Spring- 
field Fire & Marine. 


sole 





FIREMAN’S FUND PA. SPECIAL 

The Fireman’s Fund announces with 
regret the resignation of Special Agent 
Russell Fulford who has become a part- 


ner in the Allentown, Pa., arency “™ 
3rown & Fulford, formerly Brown & 
Koch. Mr. Fulford is succeeded bv 


Clemens A. Fortman and will supervise 
the central Pennsylania field. Mr. Fort- 
man has had long experience with the 
Insurance Co. of North America and the 
Middle Department Rating Association 
He is located in the State Theatre Build- 
ing, Harrisburg. 





EXETER, N. H., AGENT HONORED 

Frank M. ‘Cilley, prominent local agent 
in Exeter, N. H., was recently presented 
with a testimonial by the Hanover Fire 
on the occasion of his having completed 
twenty-five years of representation for 





that concern. The presentation was 
made by E. G. Dunn, special agent. 
BRAUN MADE CHAIRMAN 

General chairmanship of the Flint 


(Michigan) Community Fund drive has 
been given to Phil J. Braun, local agent 
and active figure in local, state and na- 
tional association affairs. 
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Cultivating Rentand Rental Value Prospects 


Rent and Rental Value coverages have aptly been called 


“the twin brothers of Fire Insurance.” 


On this page are pictured two “letters of introduction” 
which have helped Royal-Liverpool agents to extend the 


range of influence of these brothers in their communities. 


The larger mailing piece, a dramatized and personalized letter-folder. 
is ingeniously designed to bring back inquiry coupons in a special 
permit -type addressed envelope. “Your Rental Dollars” is a terse 


mailing enclosure with which is supplied a permit-type reply card. 


Both of these salesmen-in-print are helping Royal-Liverpool agents 
toward INCREASED PRODUCTION. May we tell you more about 


our premium-producing material? 


ROYAL’ LIVERPOOL GROUPS 


ONE HUNDRED FIFTY WILLIAM STREET. NEW YORK, N. ‘ 


AMERICAN & FOREIGN INSURANCE COMPANY * BRITISH & FOREIGN MARINE INSURANCE COMPANY, LTD ® CAPITAL FIRE INSURANCE COMPANY OF CALIFORNIA bd THE LIVERPOOL 
« LONDON & GLOBE INSURANCE CO. LTD ® THAMES & MERSEY MARINE INSURANCE COMPANY, LTD * QUEEN INSURANCE COMPANY OF AMERICA * THE NEWARK FIRE INSURANCE 
COMPANY ® FEDERAL UNION INSURANCE COMPANY ® ROYAL INSURANCE COMPANY, LTD ° THE SEABOARD INSURANCE COMPANY ° STAR INSURANCE COMPANY OF AMERICAY 
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Chester W. Newman Of 
Yonkers Dies at 73 


WAS LOCAL AGENT 52 YEARS 


Head of Chester W. Newman Co. He 
Was One of Leading Producers in 
Westchester County Field 


Waring Newman, 


and real 


Chester 
msurance 


prominent 


estate agent ot 


Yonkers, N. Y¥ died at his home on 
Sunday after a brief illness at the age 
of 73. He was president of the Chester 
W. Newman Co. He leaves a wite, a 





CHESTER W. 


NEWMAN 


with the 


Mary N 


ciated 


hter, Mrs 


Chester, Jr, ass« 
agency, and a daug 
Lathrop Funeral services were held 
Tuesday afternoon at the First Method 
ist Episcopal Church in Yonkers 

On September 16, 1937, Mr. Newman 
celebrated his fiftieth anniversary in 


son, 


the insurance business. Born in Brew- 
ster, N. Y., on September 10, 1866, he 
was br ought to Yonkers by his parents 
when he was 5 years old. When he was 
17 years old he went to work in his 
father’s store and later entered the in 
surance agency of his uncle, Howard 
Newman, in Yonkers Then in 1887, 
when 21 years old, he established his 
own agency, securing representation of 
the Germania Fire, now the National 


iniversary the 
Mr Newman 


fiftieth < 
presente¢ d 


Liberty. On his 
National Liberty 


with a handsome hall clock 

Mr. Newman’s agency has represented 
the American of Newark for forty-five 
vears and ther companies for many 
vears TI ive startec writin ire 

stiran h t «¢ re } the ( c alt ] 
IS § as that cla busine was 
trodu | 

CHESTER H. CORWIN DIES 

Chester H. Corwin, head of the Corwin 
Agency of Ozone Park, L. 1., died Mon 
dav followin Hlapse in the office of the 
Suburban Divisi nn of the New York Fire 
Insurance Rating Organization, 85 John 
Street, New York City. Death was due 
to a heart attack. He was 52 years old 
and is survived by his widow, a son 


and “daughter. 


CROOKLYN BROKERS MEET 


Fries and Other Officers Named for Re- 
election; G. R. Higgins Addressed 
Meeting 


At the regular monthly luncheon meet 
the 
Association, 
the 


Brooklyn Insurance Brokers 
held at the Hotel 


comnuttec, 


ing of 
, 
Bos- 


Inc., 


sert, nominating consist 
Nathanson, chairman, 


Lester Heistad, 


ing of Mortimer L. 
and Victor Gauthier, H 
Fred Schmidt and N. Lee Colin, pre 
sented to the meeting their recommenda 
tions for the nomination of officers for 
the year 1940 that all the present officers 


be retained. They are as follows: J. F 
lries, president; Alex Goldberger, vice 
president; John H. Piselli, second vice 
president; Mortimer L. Nathanson, third 


MacCormack, treas- 
and Sam- 


vice president; KE. ( 
urer: Harry G. Ellis, secretary, 
uel R. Feller, counsel 

Members of the executive committee 
were also renominated There is one 
substitution, the replacement bv H. Les 
ter Heistad for Sylvester P. Eisemann 
The others are Victor Gauthier, chair 
man, Bernhard Stern, Fred Schmidt and 
J. L. Schneider 

Geoffrey R Higgins of the ¢ continents il 
Appraisal Co. spoke briefly on “The Life 
of an Insurance Broker in England and 
on the Continent.” Because of enthusi 
astic manner in which the members re 
sponded to the talk by Mr. Higgins, 
President Fries extended an invitation 
to address the meeting again in the near 
future. 


Moore Re-elected President 


Of Massachusetts Brokers 
Harry FE. Moore, Moore, Olive & Co., 


Boston, was re-elected as president at 
the annual meeting of the Insurance 
Brokers Association of Massachusetts 
last week in Boston. 

Others chosen for the 1939-40 term are 
as follows: vice-presidents, Hubert D. 
Broderic, Albert Cross, T. Robert Sul 
livan, C. J. A. Wilson, Hamilton L. 
Wood; secretary -treasurer, Henry S. 
Bowen. For three-year terms, executive 
council: Leonard H. Dowse, J. W. Knapp, 
Everett S. Litchfield, Robert E. Stone, 
John W. Watson. Stephen B. Ames was 
named to the executive council to fill 


the unexpired term of the late Thomas 
S. Ashley while G. M. Neily succeeds 
Collins Graham, resigned. Holdover 
members of the council are Paul Bur- 
rage, F. S. Chapman, Arthur D. Cronin, 
Harvey FE. Frost, Maurice B. Helfant, 
Edward M. Peters, Ava W. Poole and 


Holden P. Williams. 








Forrestel Donates Prizes 
For N. Y. Broker’s Course 


Converse Studios 
FORRESTEL 


JOHN A 
lhe 


announces 


Insurance Society of New York 
that John A. Forrestel, vice- 
president and secretary of the Home in 
charge of the metropolitan department, 
has donated the prizes to be awarded to 
honor students Of the brokers’ course 
which began last January and which will 
be completed on December 27. 

Mr. lorrestel who, in addition to other 
duties, is responsible for production in 
the metropolitan and Bie A “vn territory, 
is naturally interested in brokers and 
agents and their efforts to professional- 
ize their calling. As a token of his 
interest in and sympathy with the move- 
ment, Mr. Forrestel has donated the 
prizes for the next eraduating class. 
The student obtaining the highest aver- 
age mark in the four examinations to 
which each student must submit before 
obtaining the society’s certificate will 
win the first prize of $25. The second 
prize is $15 and the third prize $10. 


Hudson fo. Agents _—_ 
For Xmas Party Dec. 12 


Plans tor the annual Christmas party- 
ineeting of the Underwriters Association 


of Hudson County, N. J., were an- 
nounced at a meeting of the association’s 
executive committee last week. The 
party will be held the evening of De- 
cember 12 at the Top Hat Hotel, Union 
City, and among those invited are mem- 
bers of the Insurance Women of New 
Jersey. Frank Burke is chairman of the 
committee for the affair 


the meeting 
chairman of the 


Reports were received at 
from Harvey B. Nelson, 
advertising committee; John Rosamond, 
treasurer; William Spiegelberg of the 
executive committee of the state asso- 
ciation; William Turner of the safety 
committee; William J. Dite, chairman 
of the membership committee, and Mrs. 
Cristine B. Nolan, secretary. 

Frank Bucino, president, who presided, 
announced that two new members were 
admitted to membership 
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RULINGS BY NEW HAMPSHIRE 
Department Issues Instructions Regard. 
ing Licensing, Policy Endorsements, 
Special Agents 
The New Hampshire Department has 
issued a ruling to the effect that “Ap- 
plicants for licenses who have passeq 
written examinations in another state 
should file with us a letter from the 
state department where they took the 
examination, stating that they did pass 
such an examination and qualified fora 
license, also stating the lines of business 
for which they qualified. If our re- 
quirements are met, a written examina- 
tion would be required of non-residents 
only in rare instances, as such a letter 
would be given this Department’s con- 
sideration and might eliminate the nee- 


essity for said applicant to pass a writ- 
ten examination in this state.” 
Companies other than life have been 


notified that “all insurance policies and 
endorsements must be countersigned by 
a resident licensed agent. Therefore no 


policies or endorsements will be ap- 
proved or accepted for filing by this 
state unless the words ‘resident licensed 


agent’ appear under the space for coun- 
tersignature.” 

Another ruling provides that “a 
cial agent, whose residence is in Maine, 
may be licensed by this Department at 
a fee of $10, providing that his non-resi- 
dent broker’s license is restricted as fol- 
lows: “The license is limited to solicit- 
ing with and on behalf of the resident 
licensed agent, but not for the com- 
pany.” 


spe- 


PLANS OF JERSEY WOMEN 


November Meeting Held, Special Gath- 
erings in Monmouth County, Dance 
Arranged for January 13 
The November dinner 
surance Women of New Jersey was at- 
tended by eighty-seven members and 
President Ada V. Doyle pre- 
sided. Harry B. Morton, Marsh & Me- 
Lennan, New York, delivered an ad- 
which was in the nature of a 
talk. A solo in the spirit of 
Thanksgiving was sung by Marion Heim, 
Feist & Feist, and the new theme song 
written by Claire McCurry and adapted 
to the tune of “Tipperary” was sung by 

those assembled. 

Dorothy Schlieting, Red 
been appointed legislation committee 
chairman. Meetings will be held in 
Monmouth County for a group of thirty 


meeting of In- 


guests. 


dress 
success 


Bank, has 


women who are unable to attend the 
regular ones. John N. Cosgrove, assist- 
ant to the vice-president of American 
Reserve Insurance Co., New York, will 
he the speaker at the December meet- 
ing. January, February and March 
meetings will be held on a Saturday 


afternoon, probably in New Brunswick. 
Mrs. Elizabeth Clark, chairman wavs and 
means committee, announced that a 
dance is planned for January 13 at Crest- 
mont Golf Club. Already considerable 
interest is being taken in this event, the 
tickets for which will cost $1.50. 
EDWARD F. COOK DIES 

Edward F. Cook, connected with the 
Continental for more than fifty-six years, 
died on November 21 of a heart attack 
aboard the United Fruit liner Jamaica 
on his way to Havana. He was 71 years 
old and resided in Brooklyn. He was 
on his way to Cuba to spend the Winter 
with a son, Edward, Jr., Havana insur- 
ance man. Mr. Cook joined the Conti- 
nental as an office and in the last 
few years was in cashier's depart- 
ment. 


hov 
the 


RATE SCHEDULE TO AGENTS 


Avents of the Excelsior of Syracuse, 


N. Y., received in the mail this week a 
mercantile contents rate schedule con- 
tained in a celluloid envelope. In send- 


ing out the schedule to New York State 
agents, President Robert C. Hosmer of 
the Excelsior pointed out to the agents 
that the celluloid envelopes will keen the 
schedules clean and that the reduced 
size will be much more convenient to use 
than the large cards which were fur- 
nished by the rating organization. 
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“Sure, | know what you are 
thinking... how are we going 
to stand the gaff of paying 
taxes, interest on our indebted- 
ness and salaries to our key men 
while the plant is being re- 
built... Well, cheerup... we 
not only have full property 
damage insurance but Use and 
Occupancy Insurance, too.” 
a e e 

Jim Hardy, farsighted Presi- 
dent of the XYZ Company, has good 
news for his worried directors. The 
Company's Use and Occupancy In- 
surance—planned under the expert 
guidance of a local agent represent- 
ing capital stock insurance com- 
panies—covers a host of expenses 
that occur during a period of busi- 


ness suspension caused by fire. 
e e a 


U and O takes care of taxes—royal- 





7 Ross MC cCain, Pres. 


"No, it won't mean 
bankruptcy 


.We have U&Q” 


ties—interest on indebtedness—es- 
sential salaries— general continuing 
overhead—even normal net profits. 
Or, if it is possible to reduce losses 
by making special arrangements to 
keep the business going, U & O 
provides for this, too. 
e ® 2 

Four out of five people agree it’s 
good business to buy insurancefrom 
local agents or brokers of capital 






stock companies. With insur- 
ance needs constantly grow- 
ing more complex .. . and 
with insurance coverage con- 
stantly being improved to 
take care of them, the com- 
petent service of a resident 
agent or broker is more 
important today than ever 
before. 
It is also worth remembering 
that capital stock insurance 
is the one form of insurance backed 
by both a paid-in capital and surplus 
.. insurance on which you can 
never become liable for assessment. 
e e e 
This advertisement is one of a series 
by the Aetna Fire Group to acquaint 
the public with the advantages of 
purchasing insurance through local 
agents and brokers of capital stock 
insurance companies. 


Don’t Guess About Insurance — CONSULT YOUR LOCAL AGENT OR BROKER 


JETNA FIRE GROUP U 


The 


NEW YORK 


CHICAGO 


HARTFORD, CONNECTICUT 


SAN FRANCISCO CHARLOTTE, N.C 


TORONTO, CAN 
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New Hampshire Will 
Stiffen Examinations 


ROUILLARD NOTES BETTERMENT 


Suggests Plan by Which Local Associa- 
tions Might Grade Their Own 
Applicants for Membership 


Insurance Commissioner Rouillard of 
New Hampshire was given a reception 
and dinner November 27 by the Nashua 
Fire & Casualty the 
Nashua Life Association 
In an address he said that applicants for 


Association and 


Underwriters 


license as insurance salesman are better 
prepared now than formerly; that a new 
form of questionnaire is being prepared 
that 
system of 


for applicants, and suggested 
agents’ associations adopt a 
their own for qualification of members. 
Portions of his address follow: 

“It has been a matter of interest to 
the Department to note that most ap- 
plicants presenting themselves for exam- 
ination now, are much better prepared 
to take them than when the examination 
law was first passed, though we still 
have some who explain that they never 
have seen a policy such as they are to 
sell, and the company has turnished 
them with no information at all. Their 
answers to their examination questions 
well corroborate these facts. We have 
compared our examinations with those of 
other states and feel that they are tau 
to the applicant and do not ask for any 
information but what an agent should 
have. We have no intention of making 
any of our future examinations any eas 
ier but instead, some will be made more 
difficult. We believe that it is the pur 
pose of our examination law to eliminate 
the unqualified applicant 

Preparing New Forms 

“We are presently making up a new 

form of questionnaire to be completed 


by applicants for licenses. While these 
will be used at the present time for 
new applicants only, it is the intention 
of this Department, as soon as time 
and funds are available, to have every 
agent in the state complete one of these 
applications, so that we may have a 
complete and up-to-date picture of the 
entire group of agents and brokers op- 
erating in New Hampshire. 
Grading by Associations 

Your agent’s associations could assist 
greatly in the work of qualification if 
they would adopt some system of quali 
fication for their own members. By 
associations | mean that in the case of 
life men it would be the life underwrit- 
ers; in the case of general insurance men 
it would be the New Hampshire agents’ 
association and for the women office em- 


“ 


ployes the New Hampshire Insurance 
Women’s League. This would mean a 
voluntary move on your part toward 


competent qualification and would dem- 
onstrate to the public a determination 
to place the insurance business on a 
higher level. 

“There are many ways in which this 
could be done. Certain textbooks could 
be agreed upon and from these books 
examinations would be given by seme- 
one who was not a member of the or- 
ganizations. Your membership could 
then be classified, depending upon ranks 
obtained in examinations. Possibly you 
could have three member classifications, 
\, B and C. Grade A could include 
anyone who obtained a rank of 80% or 
better; Grade B for one obtaining 70% 
to 80%, and C classification for all un 
der 70%. The same qualification ratings 
could be given to office emploves 

Probable Effects 

“After a few agents and employes 
have become Class A members of their 
respective associations and have adver- 
tised as such, it me that this 
would be an incentive to other agents 
throughout the state to do a little more 
studying to obtain the same rating. 

“It would set a fine example and place 


seems to 
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beyond question the right of the mem- 
bers of the associations to the confidence 
of the public. It would show also that 
the agents have really appreciated their 
responsibilities to the public and have 
determined to place themselves on a 
level where their ability to carry out 
such responsibilities will be proved and 
tested. It would show their full sense 
of stewardship in the affairs of the 
public entrusted to their charge, and 
demonstrate a realization that coopera- 
tive effort is more likely to produce 
good, not only to themselves, but to all 
concerned. 


Magee’s Textbook 


“The best evidence that the need of 
constant improvement in qualification 
exists is the organized agencies for the 
attainment of those purposes. The Na- 
tional Association of Life Underwriters, 
National Association — of Insurance 
Agents, Insurance Institute of America 
and many others, all these exist because 


of their realization that the insurance 
business is not all that it should and 
must become 

“As the examinations given by this 


Department are improved and changed, 
with better qualification of the agent in 
mind, we will doubtless eventually base 
examinations entirely on the text- 
book ‘General Insurance’ by John = H. 
Magee. The reason we are not using 
it entirely now is that we are fearful 
that few would be able to qualify.” 


our 


PLAN RHODE ISLAND CHANGES 
Resources of Rhode Island and Mer. 
chants to Be Put Behind Parent Co.,; 
S. B. Hopps Joining 
The Rhode Island of Providence and 
its running the Merchants of 
Providence, are making rearrangements 
which will put the resources of the two 
companies and their underwriter annexes 
behind the parent unit. It is understood 
that the new financial structure of the 
Rhode Island will have a larger surplus 
than the present combined surplus of 
the two companies. As of last Decem- 
ber 31 the combined policyholders’ sur- 
plus was $3,111,006. Additional direc- 
tors for the enlarged Rhode Island are 
contemplated. It is reported — that 
Stewart B. Hopps, lately connected with 
the Atlantic Brokerage Corp. in New 
York and prior to that with the Pearl- 
American Fleet and the National Union 
Fire, will join the company. The Rhode 
Island will continue to operate as a 

board company. 

As of last December the Merchants 
had total admitted assets of $3,128,071, 
unearned premium reserves of $1,393,574, 
and surplus to policyholders of $1,545,- 
524, which included capital of $1,000,000. 
On the same date the assets of the 
Rhode Island were $3,514,886, its un- 
earned premium reserve was $1,703,257 
and its surplus to policyholders, includ- 
ing $1,000,000 capital, was $1,565,482. 
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Items from Finanetal Statement of September 30, 1939: 


CapIiral 

SURPLUS a a ne eee 
Roo Reve. . « ss el 
PrRemMiIuM REsERVE ... . 


Aut Oruwer LIABILITIES 


Tota. ApMirTED Assets . . 


eo oe eh mehm©))h6h 8S 6800, 000.00 
1,652, 387.46 

221,373.36 
2,006, 562.49 
55,804. 30 


$4,536, 127.61 


Securities carried at $366,125.00 are deposited 
in accordance with law 
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California Agents Stress Profit 
Motive in Talks at Annual Meeting 


Harold I. Callis of Santa Barbara is 
the new president of the California As- 
sociation of Insurance Agents and Harry 
Perk, Jr., Los Angeles, is the new vice- 
president following the recent election 
at the close of the thirty-second annual 
convention in Oakland; Elmer White, 
immediate past president, was elected 
national councilor. Mr. Callis was vice- 
president during the past year. Mr. Perk, 
who makes his entry into the official 
family of the organization, has been 
president of the Insurance Exchange of 
Los Angeles and active in association 
affairs. C. W. Carpenter, Petaluma, was 
elected director for three years. Theo- 
dore Thomas was reelected secretary- 
treasurer for the sixth time. 

The convention theme was the profit 
motive in business and was _ presented 
at a special session when the founders 
of the Profit Motive Institute of Los 
Angeles, organized several months ago 
by a group of insurance men, reviewed 
the work of the organization and how it 
had become convinced that the consumer 
cooperatives aim to substitute a socialis- 
tic form of government in the United 
States. In addition to the talks by the 
insurance men, a ‘stirring address was 
presented the convention by Alfred E. 
Lundberg, president of the East Bay 
Transit Co., who called upon the busi- 
ness men of the nation to face the pres- 
ent dav facts and organize to meet the 
advancing trend. Speakers emphasized 
that the consumer cooneratives are re- 
ceiving actual support from the Federal 
and state governments, churches and 
educational authorities. 


Speakers at Meeting 

Speakers were Robert Battles, who 
discussed the history and development 
of cooperatives Raymond Ellis, vice-pres- 
ident, Fireman’s Fund, the religious and 
social aspects; V. M. McKinney, legis- 
lative phases, and Harold W. McGee 
outlined the organization of Profit Mo- 
tive Institute. All of the speakers at 
the opening day’s meetings touched upon 
cooperatives, elimination of the middle- 
man, elimination of the profit svstem 
and government encroachment. These 
expressions were contained in the ad- 
dresses by F. J. Pelletier, president, Cal- 
ifornia Association of Insurance General 
Agents; R. L. Countryman, president, 
Board of Fire Underwriters of the Pa- 
cific; Frank M. Ludwick, manager, West 
Coast Automobile Insurance Conference, 
who said business must enter politics; 
D. P. Bowley, president, Insurance Brok- 
ers Exchange; Fred W. Boole, chairman, 
Society of Insurance Brokers, and Clar- 
ance W. Peterson, vice-president Cali- 
fornia State Association of Life Under- 
writers. 

Agents held their usual executive ses- 
sion the next morning and special agents 
and company men attending the conven- 
tion held a session of their own at the 
same time when Bert W. Levit, San 
Francisco insurance attorney, spoke on 
the changes in attitude of Congress and 
the United States Supreme Court in the 
interpretation of commerce clause in the 
constitution. H. P. North, Business De- 
velopment Office, told of the facilities 
of the organization and urged the field- 
men to use them. Robert M. Saylor, 
Oakland agent, asked the company group 
to consider a plan where policy form 
interpretations may be made uniform to 
eliminate the present confusion among 
agents, brokers and policyholders. 

Sales Promotion Talk 

The closing morning was devoted to a 
sales promotion address by H. W. Sem- 
melmeyer, Los Angeles, who illustrated 
some of his points by interviews. Mr. 
Semmelmeyer covered the entire insur- 
ance field, even touching upon life in- 
surance, in the consideration of “Selling 
a Plan” and not premiums. 

Frank J. Reede, San Francisco com- 
pensation attorney, spoke on the experi- 
ments in state insurance, and C. W. 
Greene presented a symposium on the 


use of the National Automobile Club by 
agents in meeting competition in the 
automobile insurance field. The new of- 
ficers were installed that evening by 
William P. Welsh, Pasadena, and a 
past president. The oath was adminis- 
tered by Neil Cunningham, deputy at- 
torney general of California. The at- 
tendance was the largest in several years 
according to association officials. 

The convention adopted resolutions af- 
firming the efficacy of the declaration of 
guiding principles adopted and put into 
operation the past year and calling for 
loyalty of agents to the cooperating com- 
panies; commending the National Asso- 
ciation for its activities in preventing 
the government entering the insurance 
business in competition with private en- 
terprise ; another condemning direct writ- 
ing and another upholding the ownership 
of expirations. 


HOME F. & M. DIVIDEND 
Directors of the Home Fire & Marine 
have declared the regular quarterly div- 
idend of 50 cents a share, payable De- 
cember 15 to stockholders of record De- 
cember 5. 


Many Reservations Made For 
N. J. Special Agents’ Dinner 


Herbert W. Puschel of the Home, 
chairman of the entertainment commit- 
tee of the New Jersey Special Agents 
Association, reports active sale of tickets 
for the twentieth anniversary dinner at 
the Newark Athletic Club on December 
11. Many company executives have sig- 
nified their intention to attend. 

This association is doing good work 
in promoting correct ethics and good 
fellowship under the leadership of Presi- 
dent Arthur Bachman. 

The principal speaker, Dr. Kingdon, is 
recognized nationally as an eminent edu- 
cator and one of the country’s out- 
standing orators. 





Service Office at Richmond 


The Insurance Co. of North America 
companies announce opening of a new 
service office at Richmond, Va., effective 
January 1, 1940. The office will be in 
charge of Robert W. Forsyth, who has 
been appointed manager for all branches 
of the companjes’ business at Richmond. 
Mr. Forsyth was formerly manager for 
casualty and bonding lines on the Pacific 
Coast and has been associated with the 
Indemnity Insurance Co. of North Amer- 
ica since 1920. The Richmond office will 
be located in American Building. 


Special Agent in New York 


Arthur W. Monthie, rating adviser in 
the Albany, N. Y., office of the Glens 
Falls and Commerce, has been promoted 
to the position of special agent in rec- 
ognition of the assistance which he has 
rendered to agents. With fourteen years 
of experience with the New York Fire 
Insurance Rating Organization, he is 
well trained to carry on the rating ser- 
vice in which he specializes. 

Mr. Monthie will assist and work with 
Special Agents A. J. Davidson, W. H. 
Cowan, R. W. Smalley and C. I. Bush, 
whose territories comprise eastern New 
York from the suburban field to the 
Canadian border. His headquarters will 
remain at 100 State Street, Albany, N. Y. 





TRAVELERS FIRE SPECIAL 


Robert Curtis, who has been a counter- 
man at the 55 John Street office of the 
Travelers Fire in New York City, has 
been advanced to special agent in the 
same office. He has been connected with 
the Travelers for more than ten years 
and has wide contacts among producers 





BONNELL ON CENTRAL BOARD 

Robert O. Bonnell, president Baltimore 
Association of Commerce, has beer: 
elected to the board of the Central In- 
surance Co. of that city. 
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A. D. T. Dramatizes Fire and Burglary 
Protection in Its New N. Y. Studio 


Fortunate will be the insurance men 
who have the opportunity to visit the 
new demonstration studio in the New 
York headquarters of the American 
District Telegraph Co., purpose of which 
show in a dramatic and easily 
manner, by practical 
the operation of the 
electric protection SVSs- 
and holdup. 
opened on 


is to 
understandable 
demonstration, 
various A, D. T. 
tems against fire, burglary 
This studio was formally 


station. In turn the station gives 


alarm to the fire department. 
Fire Detected in 27 Seconds 


One of the big moments of this show 
comes with the demonstration of the 
speed with which an actual fire is auto- 
matically detected and reported to the 
fire department. The alarm was given 
exactly twenty-seven after a 
match was applied to a pan of alcohol 


seconds 





General View of A.D.T.’s New Demonstration Stuadi> 


November 17 and those who attended 
the preview that day were favorably 
impressed by this drama in engineering 
skill staged under the direction of Ray- 
mond K. Hyde, A. D. T. advertising 
manager, and R. E. McGinnis, lecturer. 
Every effort was made to demonstrate 
the equipment in a manner simulating 
actual operating conditions. Students of 
the Insurance Society of New York 
were guests of the company this week 
and other interested insurance groups 
and organizations are invited to attend 
in the busy weeks ahead. 
Life-Size Photo Murals Greet Guests 
The visitor’s first impression of the 
A. D. T. exhibit room is that it is alive 
with activity. This effect is heightened 
by life-size photo murals portraying 
various aspects of the company’s ser- 
vices. In one mural guards are seen 
responding to a burglar alarm signaled 
to the A. D. T. central station. The 
next shows the investigation of this 
alarm. Another mural depicts the ac- 
tion that ensues following a_ tense 
watchman’s signal of fire in his plant 
No time is lost in responding by the 
fire department. A close-up view of the 
4. D. T. central station in Chicago grips 


the attention, and it is pointed out that 
this station controls about 1,500 burglar 


alarms. Fifty tape registers, under ob- 
servation of skilled operators, constantly 
record watch and fire alarm signals, as 
illustrated in the picture on this page. 

In all, 2,500 men are employed in 
A. D. T. central stations serving more 
than 350 cities throughout the United 


States, and this vigilance gives peace of 
mind and security to millions of people 
An illuminated map of the United States 
at the far end of the exhibit room 
dramatizes this nation-wide protection. 


Fire Control in Sprinklered Buildings 


Automatic fire control in sprinklered 
buildings occupies the first act in the 
4. D. T. show put on for visitors. A 
major consideration is the close super- 


vision given water supply including 
gravity and pressure tanks and particu- 
larly the shut-off valves. Lecturer Mc- 
Ginnis demonstrates what happens when 
a valve is closed, and when pressure, 
temperature or water level become dan- 
gerously high or low. This act is fol- 
lowed by the operation of a sprinkler 
head which immediately transmits a fire 
alarm signal to the A. D. T. central 


on the floor, causing the temperature 
around the Aero detector tubing affixed 
to the ceiling to rise rapidly. When 
the alarm sounded the temperature had 
risen from 87 to 127 degrees. This act 
reminded Lecturer McGinnis of a day 
last Summer at the New York World’s 
Fair (A. D. T. protected) when fire 
broke out on the top floor of the men’s 
apparel building and firemen responded 
so speedily to the automatic signal that 
visitors on the first floor were unaware 
of the fire. 


Burglars Take Warning 


Equally dramatic was the demonstra- 


tion of some of the burglar alarm and 
holdup alarm systems, especially the 
\. D. T. invisible ray, a burglar alarm 


system based on the photo-electric cell, 
which the presence of intruders 
by means of a beam of invisible light 
thrown across the areas to be protected. 


detects 


\lso impressive was the demonstration 
of the company’s recently perfected 
“Approachalarm” for safes, whereby a 


safe is protected by an electrical field, 
so that an alarm is actuated the instant 
any person or other electrically conduc- 
tive body approaches within a few feet 


of any part of the safe. 
Among A. D. T. services dramatized 
in the studio are the Aero automatic 


fire alarm, sprinkler supervisory and wa- 
terflow alarm, manual fire alarm, watch- 
man supervision, burglar and _ holdup 
alarms tor mercantile establishments 
and banks, and the Phonetalarm system 
for the protection of bank vaults, fur 
vaults, ete. 

Future visitors will be shown a smoke 
detection test and will also see on dis- 
play a museum collection including old- 
time messenger call boxes which were 
the forerunner of the modern alarm box 
system. This museum and, in fact, the 
entire studio was conceived and planned 
by Mr. Hyde and designed by Lurelle 
Guild Associates. The complicated elec- 
trical and engineering instalations were 
made under the direction of G. G. Pur- 
cell of the A. D. T. engineering staff. 


F. & G. FIRE DIVIDEND 
Directors of the Fidelity & Guaranty 
Fire of Baltimore have declared a divi- 
dend of 50 cents a share, payable Janu- 
ary 2 to stockholders of record Decem- 
ber 22. 


the 








THE PILOT REINSURANCE COMPANY 
OF NEW YORK 


CAPITAL and SURPLUS $2,500,000 


Reinsurance: Fire, Marine & Allied Lines 
Carl Schreiner, President 


70 Pine Street, New York City 





FIRE MARSHALS TO MEET 


Conference in Chicago on Sabotage, 
Pyromania, Arson, Combustible Farm 
Products, Fireworks 
The fire marshals’ section, National 
Fire Protection Association, will hold a 
conference at Hotel Stevens in Chicago 
December 4. Of especial interest at this 
conference will be a discussion of sabot- 
age prevention which will be led by T. 
Alfred Fleming, National Board of Fire 
Underwriters, and Fire Marshal Scott 

of Ontario. 

Another feature of the meeting will 
be a report on pyromania by Assistant 
State Fire Marshal W. S. Bucklew of 
Ohio, chairman of a special committee 
of the section on this subject. A. Bruce 
Bielaski, head of the arson division, Na- 


tional Board of Fire Underwriters, will 
discuss recent developments in arson 
control, and Engineer E. J. Smith of 


Underwriters Laboratories, Inc., will dis- 
cuss developments in connection with 
the safeguarding of liquefied petroleum 
vases. Dr. D. J. Price and H. E. Roethe, 
Department of Agriculture, will discuss 
experimental work carried on in Wash- 
ington in connection with the spontane- 
ignition of hay and other farm 
products. 

The fire marshals’ section has spon- 
sored a model state fireworks act and 
is campaigning for its adoption. Exec- 
utive Secretary Percy Bughee will re- 
port on this campaign. 


ous 





October Fire Loss Shows 
Small Reduction From 1938 
lire the United States in 

October amounted to $24,300,500, 

cording to figures prepared by the Na- 


losses in 
ac- 


tional Board of Fire Underwriters. This 
total compares with $24,797,624 with the 
same month last year and with $21,097,- 
670 in October, 1937. For the last two 
months losses have been lower than for 
the corresponding month of 1938. For 
the first ten months of this year losses 
total $258,291,480, compared with $240,- 


633,261 for the same period last year 
and with $230,697,469 for the first ten 
months of 1937. 


COOK COUNTY F. C. ELECTS 
William T. 


for 


Jenkins, special agent at 
the Fund, was 
elected president of the Cook County 
Field Club at the annual meeting held 
recently. Other officers elected were 
George Cassell of W. A. Alexander & 


Chicago Fireman's 


Co., vice-president; W. A. Fromm of 
Critchell, Miller, Whitney & Barbour, 
re-elected as secretary-treasurer. The 


new executive committee is comprised of 
J. J. Flood, North British & Mercan- 
tile; E. F. Englander, Aetna (Fire); 
George Schweers, Glens Falls; George 
F. Hoppe, Moore, Case, Lyman & Hub- 
bard, and Paul F. Haberichter, Insur- 
ance Co. of North America. 
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Aerr to changing conditions 
and needs, our organization is kept 
flexible to meet new problems and as- 
sure you adequate service. 
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Truck and Trailer Held to Be One 
Unit in Case Over Cause of Damage 


Action was brought on a fire policy 
for $1,000 as damages to a truck trailer 
covered by the policy. The policy did 
not cover collision. The defense was 
that any damage was directly caused by 
collision and not by fire. Plaintiff re- 
plied that at a point in his employe’s 
journey with the tractor and trailer the 
driver discovered a fire at or near the 
floor boards of the tractor and as a 
direct result of said fire at said point 
the tractor and trailer crashed into a 
bridge abutment. The tractor was un- 
insured. Both tractor and trailer were 
actions with brake and steering wheel. 
in first class operating condition. 

The driver testified that he saw the 
fire about 450 feet from where the acci- 
dent occurred and as to his subsequent 
He did not apply either the foot brake 
or the emergency brake. No fire touched 
any part of the trailer until after the 
collision. The jury found for the plain- 
tiff in damages of $596. The insurance 
company appealed from the judgment 
thereon. The Kansas City Court of 
Appeals, Delametter v. Home, 126 S. W. 
2d 262, reversed the judgment and re- 
manded the case. 

Consequential Damage Recoverable 

The court said, in part, that “in poli- 
cies of fire insurance upon automobiles, 
it is generally held that in the case of a 
fire occurring in an automobile while in 
operation, which causes the driver there- 
of to leave the machine or to lose the 
control thereof and the machine thus to 
leave the highway and be wrecked, re- 
covery may be had not only for the 
damage wrought by the fire, but also 
the damage resulting from collision.” 
The court cited as analogous cases Tracy 
v. Palmetto Fire, 207 Iowa 1042, 222 N. 
W. 447, 448, and American Indemnity 
Co. v. Haley, Tex. Civ. App., 25 S. W. 
2d. 911, 912. 

In all the cases cited in the briefs in 
this case or which the court had dis- 
covered from independent research, in 
which recovery was allowed for all dam- 
ages, including fire damage, there was a 
fire within the subject of the insurance 
which in turn caused the other-than-fire 
damage. Upon this factual distinction, 
defendant contended that fire was not 
the proximate cause of the collision 
damage complained of and that recovery 
must be denied. 

The court ruled this point against the 
defendant. It said: “In view of the 
proximity of the trailer to the truck and 
their necessary interdependence in ope- 
ration, and the fact that they constitute 
a single operating unit, we feel that a 
denial of recovery on the theory that 
the fire causing the collision did not 
actually occur within the trailer, would 
base such conclusion upon a highly arti- 
ficial distinction.” 

The defendant also contended that fol- 
lowing the appearance of the fire the 
negligence of the plaintiff intervened and 
that the natural sequence was broken by 
an independent cause, to-wit, the negli- 
gence of the driver of the truck. The 
driver testified that he was frightened 
because of the fire and did not apply 
the foot brake and would have had to 
bend over towards the fire if he had 
applied the emergency brake. The court 
held the evidence on this point made a 
case for the jury. There was evidence 
for defendant that the driver had gone 
to sleep and had run into the abutment. 
Damage Not Through Effects of Fire 

Plaintiff's petition alleged that the 
trailer “was destroyed and damaged by 
fire and through the effects of a fire.” 


The proof clearly showed that the trailer 
was not thus damaged. The damage was 
solely collision damage and proof that 
fire caused the collision was not proof 
that the trailer was damaged “by fire 
and through the effects of a fire.” Plain- 
tiff must recover, if at all, upon the 
cause of action stated in the petition, 
and not upon one stated in his reply. 
An instruction permitting the jury to 
find for the plaintiff upon the facts 
alleged in the reply and not upon the 
facts alleged in the petition was heid 
erroneous. 

It was held erroneous to refuse an 
instruction for defendant if the jury 
believed that the direct and proximate 
cause of the collision with the bridge 
was because the driver went to sleep. 

It was held that the mere fact that 
the jury had found the issues against 
the defendant did not authorize an in- 
struction submitting to it the question 
of vexatious failure to pay the alleged 
fire loss. The claim submitted by the 
plaintiff to the defendant, the court said, 
presented a novel question, and so far 
as it had been able to discover, pre- 
sented a question of first impression. 

“If, under all the circumstances, it is 
clear that an insurance company is act- 
ing in good faith in its refusal to pay 
the claim for loss under an insurance 
policy, it unquestionably has the right 
to have the issue passed upon by a 
court and jury without the imposition 
of the penalty provided in said statute. 
There is no fact or circumstance dis- 
closed by the record in this case war- 

ranting the submission to the jury of 
the question of vexatious refusal to pay. 





War Clause Correction 


In The Eastern Underwriter of Octo- 
ber 6 the following statement was made: 

“Reports from London are to the ef- 
fect that Lloyd’s underwriters intend to 
insert a war exclusion clause in all re- 
insurance contracts covering on an ex- 
cess of loss basis (other than excess of 
loss on specific risks) which is under- 
stood to apply to new contracts and re- 
newals as of January 1, 1940.” 

The Eastern Underwriter has received 
a letter from Lloyd’s Underwriters Fire 
& Non-Marine Association reading as 
follows: 

“The information obtained in quoted 
paragr raph is apparently not correct as 
there is no justification for the insertion 
of the words in brackets. The War 
Clauses to which The Eastern Under- 
writer refers do apply to excess of loss 
specific risks.” 


AWARDED LLOYD’S GOLD MEDAL 


Sir Stanley J. Aubrey, Chairman of 
Lloyd’s Members, Honored for His 
Many Services to Organization 
At the annual meeting of Lloyd’s 
members, held in London early in No- 
vember, it was unanimously decided that 
the Gold Medal for Services to Lloyd’s 
—the highest honor the members can 
bestow—should be conferred on Sir 
Stanley J. Aubrey, chairman. Sir Stan- 
ley first served on the committee in 
1927; he was deputy chairman in 1934 
and chairman in 1935, being the first 
non-marine underwriter to hold that 
position. He was again chairman in 

1938 and was re-elected for 1939. 

Making the proposal, Percy Har- 
greaves referred to the notable services 
rendered by Sir Stanley. With Sir 
Percy Mackinnon he represented Lloyd’s 
on the government departmental com- 
mittee set up to inquire into compul- 
sory third-party insurance; he had much 
to do with the establishment of the 
American trust fund, and he had _ suc- 
cessfully steered the War Risks Cargo 
Pool through its vicissitudes. 

Seconding the proposal, A. R. Moun- 
tain said that the gold medal had only 
previously been conferred on five oc- 
easions in the history of the institution, 
when distinguished members were hon- 
ored. T. A. Miall, deputy chairman, ex- 
pressed the hearty concurrence of the 
committee in the award, commenting on 
the ability and tact of Sir Stanley and 
his capacity for grasping every detail of 
a subject, whether it concerned marine 
or non-marine business. 

Replying, Sir Stanley Aubrey ex- 
pressed his deep gratitude to the com- 
mittee and to all the members for the 
great help he had received during his 
terms of office. 





BRITISH WAR LOSSES 


Sir Sidney Rowlatt Made Chairman of 


General Claims Tribunal; Sir Frank 
Mackinnon President 

The British Lord Chancellor has ap- 
pointed Sir Sidney Rowlatt, K. C., to be 
chairman, and Justice Asquith, Lionel 
Cohen, K. C., Sir Ernest Harvey, G. J. 
Lidstone, Arthur Moon, K. C., and John 
Morison to be members of the General 
Claims Tribunal to consider compensa- 
tion for war losses. The Lord Presi- 
dent of the Court of Session has ap- 
pointed Lord Patrick, and the Lord Chief 
Justice of Northern Ireland has ap- 
pointed Justice Brown. 

Sir Frank MacKinnon, Lord Justice of 
the Supreme Court, has been appointed 
president, and H. U. Willink, K. C., and 
r. R. Rudolf members of the Shipping 
Claims Tribunal. 





LLOYD’S 1940 COMMITTEE 

Anthony E. M. Gale, Eustace Ralph 
Pulbrook, and Lieutenant-Colonel R. 
Walker Roylance have been elected to 
serve on the Committee of Lloyd’s in 
place of T. A. Miall (deputy chairman), 
G. N. Rouse, and L. H. Tufnell, who 
retire by rotation on December 31 next. 





Abandonment and Freight Charges 


Underwriter’s refusal to accept aban- 
donment of a vessel did not affect the 
shipowner’s rights under a_ notice of 
abandonment given under the British 
Marine Insurance Act of 1906, Section 
62(4). The underwriter’s agreement on 
receipt of the notice to waive the issu- 
ance of writs put the shipowner in the 
same position as if suit had been im- 
mediately instituted. The abandonment 
“is considered as a continuing abandon- 
ment, notwithstanding a refusal to ac- 
cept it, unless it is withdrawn by the 
party offering it.” (The Sarah Ann, 21 
Fed. Cas. No. 12,342.) 

The Federal District Court for Eastern 
New York ruled as above in Linea Sud- 
Americana, Inc., v. 7,295.40 Tons of Lin- 
seed, 29 F. Supp. 210, a libel in admiralty 
by the operator of the Motomar for 


freight on a cargo of linseed under a 
bill of lading for transportation from 
the Argentine to New York, which would 
have been payable if the libelant had 
delivered the cargo in New York. The 
vessel was diverted from its course to 
the port of Vera Cruz, Mexico, by order 
of the Spanish (Loyalist) government 
and the cargo was then transferred and 
reshipped to American ports in other 
vessels. 

The libel was dismissed. The freight 
was payable at destination. The shipper 
did not agree with the charterer to ac- 
cept delivery at any other place than 
the original port of destination. Proof 
of acceptance of the cargo by the ship- 
per from the charterer at Vera Cruz 
would, the court said, have to be clear 
and satisfactory to operate as a dis- 
charge of the vessel. 





MARINE OFFICE 
OF 
MERICA 


TODAY, MORE THAN EVER 


Americans engaged in foreign trade need 
the security of American dollar assets 
Prevailing uncertainties abroad should 
cause importers and exporters to give 
urgent consideration to insuring their 
shipments with American companies. 

This situation presents a timely op- 
portunity to solicit this class of busi- 
ness, in which our organization has es- 
tablished a world-wide reputation as 
specialists. Capable assistance in un- 
derwriting Ocean Cargo insurance is 
offered by our seventeen offices. 


116 JOHN STREET NEW YORK 
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Chas. R. Page and I.M.U.A. 
Will Confer This Month 


President Charles R. Page of the Fire- 
man’s Fund is expected in New York 
early this month from San Francisco 
and a conference has been arranged be- 
tween him and members of the Inland 
Marine Underwriters Association, from 
which organization the Fireman’s Fund 
has given intention to resign. Announce- 
ment of the move to negotiate the dif- 
ferences in viewpoint is announced by 
President Harold V. Smith of I.M.U.A 
Mr. Smith is also president of the Home 
of New York Fleet. 

Under its notice of resignation the 
Fireman’s Fund will leave the I.M.U.A. 
on December 31 unless the present _dif- 
ficulty is solved before then. The Fire- 
man’s Fund is one of the large writing 
inland marine companies and its with- 
drawal would be regretted widely in 
I.M.U.A. circles. 





I.M.U.A. LOWERS DEDUCTIBLE 

A $15 deductible personal property 
floater form has been approved by the 
Inland Marine Underwriters Association 
in a series of changes in the floater and 
other forms effective December 1. After 
some study of exnerience it was found 
that the $25 deductible could be re 
duced and credit’ allowed be increased 
to the advantage of both the assured 
and the company, and that a lower de- 
ductible subiect to a higher minimum 
premium and lower credit would be ad- 
vantageous. 


RECOVERY OF STOLEN CARS 

Findings of the National Association 
of Finance Companies, whose main of- 
fices are in Chicago, show that a check 
of association records indicate that 75% 
of stolen cars are recovered within ten 
days. Commenting on this, Milan V. 
Ayres, association secretary, says it has 
been possible through more effective 
work by investigators when cars are 
sold and closer harmony and coopera- 
tion with police and pute prosecutors. 


TEXAS AGENCY PURCHASED 

The local agency of McCarver & Lynn 
at Ballinger, Texas, has acquired the 
Lewin Insurance Agency at Miles and 
will continue to operate it. 
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New Cost Rules For 

Cook County Start Today 
G. E. TURNER ADMINISTRATOR 
Will Represent Both Acquisition Cost 


Conferences in Cook County; Com- 
panies Get Instructions on Relief 


The casualty and surety acquisition cost 
revised rules and regulations for Cook 
County, LL, officially became effective 
today and simultaneously George E 
lurner formally entered upon his new 


duties as administrator of the new rules 


with headquarters in Chicago. Mr. 
Turner's appointment was announced 
earlier this week by E. J. Schofield, na- 
tional chairman of the Acquisition Cost 


who explained: 

“The office of administrator was creat- 
ed by the Casualty and Surety Conter- 
ences as part of the rules which those 
bodies have recently adopted to govern 
acquisition cost in Cook County. Under 
these special rules as provided for Cook 
County the administrator will act as the 
representative of the Acquisition Cost 
Conferences and as arbitrator under the 
rules, thus giving to the local area a 
direct contact between the Acquisition 
Cost Conferences and the local repre- 
sentatives of the industry in the Chicago 
area.” 

George E. Turner has many friends in 
Chicago and the Mid-West, having prac 
ticed law in that city and also for a time 
directed activities in the Casualty Infor 
mation Clearing House, a legislative o1 
anization with Chicago headquarters 
which was merged with the Association 
of Casualty & Surety Executives. For 
many years Mr. Turner was a member 
of the insurance law firm of Turner 
\dams, Merrill Locke of Indianapolis 
Coming East several vears ago he 
ciated with the First ee Co 
of Hartford and served as its president 
This post he held before ‘his present ap 
pointment as Cook County administrator 

Companies Get “Relief” 

With notification of the effec 
t the casualty-surety rules ci 
were advised of the procedure 
tor relief to maintain 
agents in excess of quota. 

Briefly the conditions surrounding re 


lef are as follows: 


( onterences, 
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Class A Surety Agents 


{ lass \ surety avents ar i new tea 


C. S. ASHLEY JR. 5th ANNIVERSARY 


Maryland Casualty Manager in N. Y. 
Honored Today by Staff; Bond 
and Harper Attending 
Charles S 
fhith 


celebrates to 
Maryland 
New York 


years since he came 


Ashley, Ir. 


day his anniversary as 


Casualty manager in Greate 


To him the past five 


here from St. Louis (where he = was 


Maryland's resident vice-president) have 


He 


passed swiittly. has made many new 
friends both for himself and the com 
pany and is active in many of Wilham 
Street's casualty-surety affairs. 

This noon department heads in the 
New York office of the Maryland will 
give a luncheon at the Bankers Club in 
honor of Mr. Ashley’s anniversary. Ed 
ward J. Bond, Jr, president, and Wil 
liam T. Harper, agency vice-president, 
are expected to attend, representing the 
home office, and a highspot of the oe 
casion will be the presentation to Mr. 


\shley of a 
the names of 


rhe 


testimonial book containing 
all employes in his branch 
son of Charles S. Ashley, for 
many years Mayor of New Bedford, 
Mass., Mr. Ashley started his insurance 
career as an agent in that. city The 
‘ now one of the strongest in 
New England Leaving New Bedford 
tor a taste of insurance experience else 
where he landed a job with the Mary 
land after a personal interview with Mr 
Bond, then 


weeney os 











senior vice-president He 
was sent to St. Louis where he made 
ood as a branch manager. In fact, his 
success there convinced the Marvland 
that Charles S. Ashley, Ir. was the 
logical man to head its Greater New 
York operations, and their judgment was 
not mistaken 
ing requirements of a candidate for Class 
\ agent: 
l Phe pplicant) m ive maintained a 
file surety department under the super- 
vision of a partner, member of the firm, or a 
ilarted employe, who must be a_ recognized 
surety expert devoting his entire time to fidelity 
1 surety business. 
2 The apy must have produced and 
1 for, to ies members of the Con- 
e, ap lume of fidelity and surety 
ss of not less than an average of $35,000 
vy f e years 3 1937 and 1938 


DUNCAN LITTLE’S MOVIE SHOW 


Duncan MacD. Little, insurance broker 
at 80 Maiden Lane, N. Y., whose hobby 
is amateur motion pictures, will stage his 
eleventh annual international show of 
films of this character Fridav evening. 
\pril 5, 1940, at Barbizon-Plaza Theatre, 
New York, for the benefit of Peabody 
Home for Women. It will be repeated 
n April 8 at the Newark, N. J., Art 
Club and at Dartmouth College, April 14, 

ider the auspices of the department of 
isual-audio education Many of Mr 
Little’s insurance friends attend these 


hows annually. 





Accident know that 
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STORMY WEATHER 
tests the strength of every ship at 
brokers who have taken passage with the General 
its strength 
for them and their policyholders. 


GENERAL ACCIDENT 


FIRE AND LIFE 
ASSURANCE CORPORATION, LTD. 
General Bldgs. 4th & Walnut Sts., Philadelphia, Pa. 
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American Agency System Held to Be 
As Vital in New York as Nationally 


Protection of the American Agency 
System against the direct writers and 
other menaces has been the theme song 


of many an agents’ gathering during the 
battle 
cry has been sounded for united support 
the all the 
is to be preserved. Impressed by 


recent convention season and the 


on part of agents if system 
this 
program and by the prestige that is be- 
built up local 


a prominent 


nationally by agents, 
New York 
pertinent 
week on the local situation in metropoli- 
tan New York. His line of 
that the agent’s value as a 
between the 
endangered at this time and particularly 


ing 
agency head 


makes some observations this 
reasoning is 
middleman 
company and the broker ts 
office 
the 
In his own de- 


by large scale branch 
tend to 
agent-middleman. 
that of other multiple line 
York he argues along 


operations 
which minimize 
of the 
fense and 
agencies in New 


importance 


lines: 
It is generally accepted that the met- 


these 


ropolitan New York agent has_ estab- 
lished a place for himself as a service 
organization for the broker and as the 


the 
His knowledge of local con- 
with them 
just a 


“friendly watchdog” of company he 
represents. 
ditions and his ability to cope 
him than mere 
cog in the machine.” It would, in fact, 
be difficult for the average insurance 
broker with a growing business to op 
erate without the helping hand at some 
stage of the game of his agent ally. Par- 
ticularly has this been proved in the re- 
cent depression period when slackened 
business forced many brokers to cut 


has made more 


down on their overhead. The facilities 
of the multiple line agency organization 
were never more appreciated than at a 


time of such national emergency. 
A Reputation For Indispensability 


It is to the credit of the metropolitan 
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before taking up casualty work. 
Member of Bar. 





EXECUTIVE: CASUALTY CLAIM ATTORNEY 
Dependable e¢ 


Now employed seeks wider field of usefulness. 
superintending country-wide personal injury claims and suits at home 
office of large group in New York City. Three years in field investigating, 
adjusting and as assistant manager of claims. 
College and law school graduate. 
Recommendations on request. 


Box 1365. The Eastern Underwriter, 94 Fulton St., New York 


Progressive 


Fifteen years’ experience 


Practiced law for self 








New York agent that no matter how stiff 
the competition for business or the de- 
mands made upon his pocketbook he 
has not lost sight of his reputation for 
indispensability to his broker friends. 
Doing a real service job has oftentimes 
meant that only a small percentage of 
his overwriting commission is net profit. 
But to many of us the satisfaction de- 
rived from service rendered “when need- 
ed the most” is worth more than mone- 
tary return. 

The skeptic may ask: 
the agent justify that overwriting com- 
mission? Is he equipped with high 
powered inspection and engineering fa- 
cilities? Can he by merely applying a 
magic wand to my risks make them prof- 
itable? Does he know the markets any 
better than I do? 

Any well posted agent in metropolitan 
New York has a ready answer to these 
queries. He has undoubtedly helped 
brokers on any number of occasions to 
find a berth for difficult-to-place lines. 
If a “sour” line shows any promise at 
all of improvement it is a fair chance 
that the agent can place it even though 
its broker may have failed in so doing. 
He comes to his agent for help and he 
is going to get it. 


Just how does 


Contact Man With Co. Underwriters 


The agent’s appeal in presenting a risk 
of this type to the company underwriter 
must be based on sincerity, confidence of 
his ability to counsel both the broker 
and the insured along loss control lines, 


and consideration of the company view- 
point. Years of experience has given 
the agent the vision and training prop- 


erly to evaluate the potential experience 


on the class of business in which he 
specializes. 
The company underwriter’s attitude is 


understandable. The very nature of his 
responsibility obligates him te withhold 
acceptance of a risk until he has all the 
facts about it. Bound by manual rules 
and regulations he hates to make a 
misstep off the beaten track. But the 
need for greater flexibility in underwrit- 
ing is definitely evident today. Rules 
and regulations are being more broadly 
interpreted. Thus the agent and _ his 
business should get a better reception. 
Unfair competition among producers 
is bound to crop up in a city as large 
as New York and the agency leader 
who here expresses his views hopes that 
the day will soon come when cut-throat 
tactics will be prohibited by mandate 
With the calinen of agents and brokers 
being oe Se to a higher level and with 
agents’ and brokers’ organizations func- 
tioning “for the good of the business” 
rather than for selfish gain, it is not too 
Utopian to expect that an increasingly 
better job will be done in building the 
high ethical standards that are so nec- 
essary to the American Agency System 
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Wade Fetzer, Sr., Honored by Staff 


Has Built Up W. A. Alexander & Co., Chicago, to One of 
Country’s Largest General Agencies; Just Celebrated 
Sixtieth Birthday 


The sales force of W. A. Alexander 
& Co., Chicago, one of the largest gen- 
eral agencies in the country, gave a 
great demonstration of their loyalty and 
affection to Wade Fetzer, Sr., president 
of the organization, on his sixtieth birth- 
day November 22. The day marked the 
climax of a sixty-day jig-saw puzzle pro- 
duction campaign in his honor in which 
the quota was 4,000 orders. <A_ picture 
of Mr. Fetzer had been blown up to 
large proportions and cut into pieces, 
and each departme nt of the agency was 
given a section to piece together as it 
wrote new lines. The picture was re- 
assembled several days prior to Novem- 
ber 22 and the record shows that the 
drive went well over the top. 

Mr. Fetzer had intended to spend his 
birthday “working as usual” but the tele- 
phone calls, telegrams and personal good 
wishes from friends so interrupted his 
schedule that he relaxed into enjoyment. 
In the afternoon he was host to the 
agency’s more than 350 employes and 
salesmen at an informal reception, and 
on Thanksgiving Day celebrated the oc- 
casion with a family dinner at his home 
in suburban Hinsdale. 

Agency One of the Largest 

Wade Fetzer, Sr.. was 17 years old 
when he joined W. A. Alexander & Co. 
forty-two years ago last September 28, 
and in these years with the company it 
has grown to be one of the largest and 
most important agencies in the United 
States. He has been a tower of strength 
both locally (in Chicago) and nation- 


ally. Ever since he was 24 years old— 
on the day when W. A. Alexander, the 
founder, went away to Florida and left 
him in charge of the office to “run 
things” Mr. Fetzer has been the agency’s 
chief executive officer either by title or 
office. Since incorporation in 1925 he 
has been president and treasurer; Wade 
Fetzer, Jr., vice-president, and John C. 
Fetzer, secretary. Vice-presidents with 
executive duties include John H. Sher- 
man, head of the life department; J. P. 
Murphy, in charge of sales; I. J. Bristle, 
casualty department head, and W. H. 
Sheldon in charge of property insurance. 
W. A. Alexander & Co. serves nine com- 
panies as general agents. 

President Fetzer’s affiliations include 
membership on the boards of directors 
of the Fidelity & Casualty (of which 
he has been president and board vice- 
chairman) and of the Fidelity-Phenix. 
He was one of the founders and _ first 
president of the National Association of 
Casualty & Surety Agents; helped or- 
ganize the Insurance Federation, and is 
a trustee of Northwestern University and 
of Beloit College. 

For years one of the hardest workers 

Chicago insurance circles, Mr. Fetzer 
says he has no intentions of ever retir- 
ing from business. Until recently he was 
one of the first in the office mornings. 
A few months ago he declared he was 
going to take things easier, which he has 
heen doing by getting in at 8:45 a. m. 
His takine things easier has meant he 
takes a later train from his home in 
Hinsdale. 


New Bond Protects N. Y. 
Stock Exchange Firms 


AGAINST CUSTOMER _ = SUITS 


National Surety First to Market This 
Coverage; Need Shown by Study 
of Blanket Bond Claims 
A new form of bond originated by 
the } National Surety Corporation and de. 
scribed as “brokers’ liability indemnity 
bond” is now available for Stock Ex- 
change houses. The bond agrees to pro- 
tect the stock broker against any suit 
brought by a customer in the handling 
of his account. The coverage, it is felt, 
is complete in that it indemnifies the 
stock brokers not only for legal costs 
but also for any judgments rendered 

against the stock broker. 

Vincent Cullen, president of the Na- 
tional Surety Corp., has stated that this 
bond created for New York Stock Ex- 
change houses rounds out a complete pro- 
tection to stock brokers in their deal- 
ings with customers and so as to leave 
no case uncovered irrespective of the 
nature of the suit. In a number of in- 
stances a bond such as this is the only 
remedy for a stock broker, he says. 

The National to date has written a 
number of these bonds but since. this 
type of coverage is in its infancy it 
has been decided to limit the liability 
to $5,000 in any one case and not more 
th: “g } sg in the aggregate. 

Murphy, manager, brokers’ blan- 
ue a denartment in the National’s 
New York office, who has had years of 
experience in Wall Street activities, is 
supervising the underwriting of this cov- 
erage while Walter L. Flynn, head of 
the claims division of the New York 
office, also well known in Wall Street, 
was the creator and draftsman of the 
bond. 








WAYNE BOND’S NEW POST 


Now Associated With Flynn, Harrison 
& Conro~. New York Brokers; In 
Production Work Since 1926 
Wayne Bond, whose experience in the 
insurance brokerage field dates back to 
1926, has just become associated with 
the firm of Flynn, Harrison & Conroy, 
99 John Street, New York. <A Trinity 
College graduate, Mr. Bond’s _ initial 
training was with Hutchinson Revinus & 
Co,, Philadelphia. From there he went 
to the Public Fire of New Jersey for 
several years following which he joined 
Marsh & McLennan in 1932. His next 
post in July, 1936, was the casualty man- 
avership in the Thomas E. Wood agency, 
Cincinnati, which vave him the agency 
viewpoint. He returned to New York 
in March, 1937, to associate with Frank 
& DuBois. Mr. Bond’s hobbies are fish- 

ing and golf. 


Indemnity “a N. A. _ Shifts 
N.S. Pierce, C. F. Holden 


Nolan S. Pierce has been appointed 
special agent for Virginia and North 
Carolina by Indemnity of North Amer- 


ica with Richmond headquarters. He 
will be assisted by Edward J. Carruthers, 
formerly assistant to C. F. Holden who 
has been made manager of the Wash- 
ington service office, North America 
group. Mr. Holden, who made his head- 
quarters in Alexandria, had been vice- 
president for Indemnity of North Amer- 
lca supervising Virginia and North Car- 
colina. Mr. Pierce was special agent at 
Chicago for the company before being 
transferred. 


INDIANA COMPANY FORMED 
_Articles of incorporation have been 
fled by the Commercial Indemnity In- 
surance Co., 419 Guaranty Building, In- 
dianapolis, to write automobile bodily 
Injury insurance. The incorporators are 
\rthur H. Wyatt, Ralph J. Daly, Dan 


3eers, Frank S. Strattan, James T: 
Hammill, Fred D. Norris and Thomas 
M. Scanlon. 


Big Impetus to Air Accident Insurance 
Seen by Student Training Program 


Aviation insurance underwriting 
during the past few 


g groups 
months have en- 
joyed one of the most encouraging ad- 
vances in new premium writings in their 
history as a result of the vocational 
flight training program for college stu- 
dents launched by the Civil 
Authority. Plenty of publicity has been 
given in the daily press to this note- 
worthy experiment for which the United 
States Government has appropriated 
$5,675,000, but far too little 
been put on its important accident in- 
surance features. 

Realizing the success of its training 
program would require a high degree of 
safety, the C.A.A. wisely stipulated that 
accident insurance in the amount of 
$3,000 on each student enrolled (includ- 
ing $500 for hospitalization benefits) was 
compulsory. So is public liability pro- 
tection in $50/100,000 limits and $5,000 
of property damage liability insurance to 
protect all parties concerned. Consider- 
ing that 10,000 students in 400 colleges 
around the country are enrolled for a 
vear’s course of study in ground and 
flight work and that the insurance pre- 
mium for each individual policy 
$26.75, the insurance involved in the 
C.A.A. program is formidable. In round 
figures the premium amounts to well 
over a quarter million dollars, and with 
the program prepared to run for five 
vears the total will be approximately 
$3,000,000. 

It is significant that the placing of 
this insurance will be handled locally 
through insurance agents at the discre- 
tion of individual colleges rather than 
through a governmental pool. 

Each college is authorized to allot 


Acronautics 


stress has 


costs 


$290 per student for the ground and 
flight training necessary for him to ob- 
tain his private pilot’s license. 


In the 


course of the year the student will re- 
ceive seventy-two hours of ground school 
instruction, dealing with the history and 
regulation of commercial aviation. navi- 
gation, meteorology, theory of flight and 
study of aircraft and aircraft engines 

In flight training the student will have 
to his credit seventeen hours of solo 
work and eighteen hours of primary 
and advanced dual instructional flying. 

Started two vears ago, this C.A.A. 
project was entirely educational = its 
purpose and there was no intention at 
the time of tying it up with the military 
defense of our country. But with the 
European War now in progress added 
importance is given to the experiment, 
for if successful it should be able to 
give the United States a nucleus of 
trained flyers who can be called upon in 
case of emergency. 

Typical of the endorsements the pro- 
gram has received from aviation under- 
writers is that “this is the greatest im- 
petus to non-schedule flying which the 
aviation industry in the United States 
has received to date.” 


RABIN WITH LAW F:RM 
Benjamin J. Rabin, chairman Mort- 
gage Commission, State of New York, 


announces that with the termination of 
the commission's activities he has joined 
the firm of Diamond, Rabin, Botein & 
Mackay to engace in the general prac- 
tice of law at 598 Madison Avenue, New 
York. Governer Lehman praised the 
commission highly, saving that it “per- 
formed an unprecedented task with sin- 
gular efficiency and economy.” The val- 
ues it had under its jurisdiction totaled 
$690, 125,365. 

E. D. Loring, ‘iaitliion vice-president in 
Chicago for the American Automobile, is 
a father for the fourth time. <A son, 
Tohn Robbins, was born Thanksgiving 
Day, November 23. 





CASUALTY COMPANIES 
ATTENTION 


The facilities of a completely equipped 
new independent office are available 
to you, for the general servicing of 
risks in Eastern Missouri and Southern 
Illinois including Metropolitan St. 
Louis, on a fee basis. Box No. 1363, 


The Eastern Underwriter, 94 Fulton St., 
New York. 











Assignment Plan For 
Massachusetts Risks 


PRIVATE PASSENGER VEHICLES 
Prepared in fae a With Recent 
Legislation; Agents and Brokers 
Seek to Protect Commissions 





The Massachusetts Automobile Rating 
& Accident Prevention Bureau has pro- 
mulgated a plan for assignment of cer- 
tain bodily injury risks, in accordance 
with legislation passed at the last ses- 
sion. Briefs have been filed by the 
Casualty General Agents Association of 
Boston, the Massachusetts Insurance 
\gents Association and the Insurance 
Brokers Association of Massachusetts 
for allowance of commissions under the 
plan, as in the case of regular business. 

The brokers’ association has modified 
the general petition by asking for com- 
mission allowance where the risk does 
not show adverse experience. This ques- 
tion is under consideration by the com- 
panies. The agents argue that commis- 
sions are included in the acquisition cost 
on assigned risks as in the case of other 
risks and that only the agent or broker 
is entitled to commissions. 

Voluntary Agreement 

The plan applies only to statutory coy- 
erage under the compulsory automobile 
liability act. Public vehicles are ex- 
cluded. It applies only to risks entitled 
in good faith to coverage and unable 
to get it. It is a voluntary agreement 
among companies to accept assignments. 
Only applicants who have been refused 
insurance by three companies, or have 
been refused renewal by two others be- 
sides the previous carrier, shall be en- 
titled to assignment. Those shall not be 
eligible if they, during the previous five 
years, have more than once been con- 
victed of any one of various acts. 

The plan is to be administered by the 
Massachusetts Rating Bureau, with all 
records open to the Commissioner of 
Insurance. Assignments to the compa- 
nies are to be on a pro rata basis meas- 
ured by total Massachusetts premiums 
as reported to the bureau, the premiums 
for the first six months of the preceding 
calendar year being the basis of assign- 
ment for each calendar year’s assign- 
ments. 


Compensation Rates Lower 


Lowered workmen's compensation 
rates are in prospect for 1940 in several 
states, notably Missouri, Minnesota and 
Wisconsin. The Texas board of insur- 
ance commissioners has before it a sys- 
tem of credits which would be reflected 
in the rate provided accident prevention 
and first aid training programs are fol- 
lowed by the risk. Public hearing on 
this plan is set for December 14 

In Missouri the Insurance Department 
is expected to issue soon a new schedule 
following closelv the National Council's 
proposal for 12.5% average reduction in 
the rates. In Minnesota an average re 
duction of 4% is being considered by 
the state compensation board following 
a hearing November 27. 

Wisconsin's rates will be lowered 4.3% 
effective December 31, Commissioner 
Duel has announced. 


CONTINENTAL DECLARES EXTRA 

Continental Casualty has declared an 
extra dividend of thirty cents a share 
on the common stock, payable Decem- 
be r 15. 








Actuaries Hear Papers 
On Compensation Rates 


ANNUAL MEETING IN NEW YORK 


Reserves for keuse Term Cases; Pre- 
miums on Low Rated Classes; Modi- 
fication of Losses 


Actuarial 


Papers read at the Casualty 
Society's annual meeting in New York 
November 16 and 17 included one by 
lames M. Cahill on contingency loading 
for compensation insurance in New 


one by Charles M 
practice of workmen's 
compensation rate making as illustr ated 
by + 1039 revision of New York rates. 
Mr. Cahill is actuary, Compensation Rat- 
ing Roned of New York, and Mr. Graham 
is assistant actuary, New York State In- 
surance Fund 

The purpose of Mr 
as he stated, to outline 
been made this 
method of determining the contingency 
loading He gave a detailed explana- 
tion of the revised procedure after which 


York State, and 
Graham on “the 


Cahill’s paper was, 
the changes 


which have year in the 


he said that “because the compensation 
laws of most other states do not have 
such liberal benetit) provisions necessi- 


tatine the establishment of substantial 
reserves tor long terms cases on a tabu- 
lar basis, there is probably no compar- 
able problem elsewhere as respects giv- 
ine recognition in the calendar year un- 
derwriting profit or calculation to 
the effect of interest reserves and inter- 
est discount 


loss 





“It is quite likely, however, that the 
proposal to terminate old balances may 
arise for consideration in other states. 
It is impossible to introduce such a 
change in the contingency loading cal- 
culation without destroying the under- 
lving principle of the program. Con- 
sideration mav also be given elsewhere 
to the desirability of modifying the orig- 
inal program so as to provide for tem- 
perin effect of the contingency 
loading in a manner similar to that 
adopted in New York this year.” 


Paper by Graham 

beginning of 
followed in 

compensation 


Mr. Graham said in the 
paper that “the metho d 
the revision of workmen's 


his 


rates in the State of New York differs 
in some respects from the standard or 
National Council method New York, 


however, 
workmen's 
any state 
method ot 
| 1, 
making has, 
the description ot 


produces the largest volume of 
compensation experience of 
in the Union. The New York 
workmen's compensation rate 
the retore, 
the 


been selected for 
present method 


of making workmen's compensation 
rates. The subject may be conveniently 
divided into three parts as follows: 


“Part | An 


] 
Principles Love 


exposition 


vf the basic 
rning the det 


ermination 





f manual rates. Part 2. The determina- 
tion of classification relativity, 1. e., pure 
premiums, which is done by the National 
Council n Compensation Insurance 
Part 3. The determination of the final 
collectible rate level and the adjustment 

the pure premiu ms, as determined by 
the Nati al ¢ ( t such level This 
step includes the determination of the 
contingency factor, if anv; the deter- 
min at the final printed manual 
ates, al the calculation of the loss 
ind expense constants, and is performed 
by the Compensation Insurance Rating 

Board New York 

He tl 1 dwelt u n these three parts 

1 and therwts covered the 
subject exhaustively In conclusion he 
suggested that “pure re! yn low 

ated asses (classes devel ng a total 
ated re premium f $.50 or less) 

e comput . % the nearest tenth of a 

ent rather in to the nearest cent 

It ma it a lassification pure 

¢ S < | } ‘ my] uted te the 
earest tentl a cent, but the combi 

I ‘ re premiums to 

t t re st ter t i cent in low rated 

asses, and adrusting ex-medical experi- 
ence to a full coverate basis in all 

Asse s] be productive of more 

te and re representative pure 
‘After pure premiums have been se- 
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Actuary Hooker’s View 
Of State Supervision 


CALLED AID TO DEMOCRACY 


Address Delivered Before Casualty Ac- 
tuarial Society in New York Last 
Week; Against Centralization 
Russell O. Hooker, chief actuary of 
the Connecticut State Insurance Depart- 
ment, discussed State Supervision at the 
Society meeting re- 


Casualty Actuarial 


cently in the Hotel Biltmore, New York, 
calling it the democratic and American 
way in insurance regulation. Among 
other things he said: 

“The committee on blanks of the Na- 
tional Association of Insurance Commis- 
sioners, which the author briefly men- 
tions, is an excellent example of the 


manner in which that organization com- 
bines many viewpoints to obtain an ef- 
fective solution to important problems. 
This committee is truly national in scope 
and any state can obtain representation 
thereon. The suggestion made for 
changes in the various convention blanks 
are published on an agenda before each 
meeting for the benefit of all interested 
parties, and are considered strictly on 
their merits regardless of source. Many 
company men attend the meetings and 
their views on each suggested change 
are duly weighed by the committee in 
making its decision. Each vear_ the 
committee presents its report for action 
by the executive committee of the NATC 
and the changes adopted are duly re- 
flected in the convention annual state- 
ments returnable to the varions states 
as of the end of that vear. This pro- 
cedure has resulted in remarkable uni- 
formity of requirements as between the 
states, and in the constant moderniza- 
tion and improvement of the blanks in 
conformity with the changine trends and 
practices of the business. That a com- 
mittee of this sort could only function 
under state supervision will, T think, be 
taken for granted. 
Significance of Centralization 

“General supervision would mean a 
ighly centralized form of insurance reg- 


lected, the multipliers to the final col- 
lectible rate level are applied to the par- 
tial pure premiums selected and the to- 
tal of these items is loaded for expenses. 
\ flat catastrophe loading of one cent 
is then added and to this total is added 
the general occupational disease loading 
of 1% of such figure, limited, however, 
to not less than one cent and not more 


than five cents. The result rounded to 
two places, is the final classification 
rate.” 


Rating Changes Suggested 
Russell P. Goddard, American Mutual 
Liability, spoke on “Policy Year Modi- 
fication of Losses.” This was a lengthy 
paper containing much actuarial and sta- 


tistical material. In his conclusion he 
said: 
“Tt is the author’s proposal that our 


compensation rate making structure be 
reviewed for the purpose of determining 
the desirability of the following changes: 

“Loss projection factors which shall be 


uniform for all policy vears. It would 
probably be desirable to use separate 
factors for each industry group, or to 
make distinctions between serious, non- 
serious and medical losses. 

“Law amendment factors which shall 
be uniform for all policy years, and be 
separated only as between serious, non- 


serious and medical losses. 

“It would be fairly easv to demon- 
strate that the Peano AP changes would 
result in simplification of the present 
manual rate making procedure and the 
experience rating plan. There can be no 
pretense that the few examples cited 
here have conclusively proved that rates 
so made would more accurately reflect 
future conditions. It is hoped. however, 
that the various considerations here 
riven will be of assistance to other mem- 
bers of the society in any discussion 
of revisions in our methods of manual 
rate making.” 


centralization 
last several 


We know what 
to business in the 


ulation, 
has done 


years. If state supervision were not et- 
fective a good argument might be ad- 
vanced for trying Federal supervision, 
but state supervision has been remark- 
ably effective. The fact that so few 
insurance companies failed during the 


depression speaks volumes for state su 
pervision. Centralized supervision of the 
national banks did not prevent many 
national banks from closing. It may be 
argued that Federal supervision would 
make for uniformity of regulation, the 
answer could be made that state super- 
vision is becoming more and more uni- 
form as between the states each year, 
due to the —— of the National 
Association of Insurance Commissioners. 
If in the past the requirements and 
standards of some states left something 
to be desired, this situation is being 
rapidly corrected through cooperation on 
examinations and greater uniformity in 
laws and regulations. 


State Control Democratic 


“State supervision is the democratic 
and American way. It represents one 
of the few rights that the states. still 
Possess. It is democratic somewhat 
in the sense of the town meeting of 
New England tradition. The towns are 
excellently managed under the town 
meeting system, and the average citizen 
of a New England town would fight 


hercely for its retention. It might be 
argued that centralization of government 
would be helpful to the town in that less 
time would be required than is consumed 


by the town meeting method of carry- 
ing on the town’s affairs, but one has 
only to recall the recent scandals  in- 


volving some of the larger communities, 
where control of the public business was 
centralized in the hands of a relatively 
small number of persons, to become 
convinced that centralization of govern- 
ment, while impressive in theory, 
not always work for the public good. 
“State supervision has successfully met 
the pragmatic test, to use the author's 
phrase. Under it the rapidly expanding 
and ramifying business of insurance has 
been wisely supervised and kept finan- 
cially sound through periods of pros- 
perity and depression alike. While it 
may lack the elegance of the stream- 
lined structure which some fertile minds 
have conjured up to replace it, yet its 
record of accomplishment points to the 
logical conclusion that it should be 
tained and perfected rather than 
ped in favor of an unknown 


does 


Fe- 
scrap- 
quantity.” 


E. V. LANE REPORTS EXPANDS 





Boston Reporting Agency Opens Auto 
Mechanical Inspection Depart- 
ment; Triples Office Space 


E. V. Lane Reports, Inc., of Boston, 
inspection agency now in its eleventh 
year, has recently opened a new auto- 


mobile mechanical inspection department 
under the William K. 
Duffy, a qualified auto body builder and 
mechanical Brisk 
the new department has made necessary 
larger office space for Lane Reports and 
this is being taken on the lobby floor of 
40 Broad Street, where the agency is 
now located. The mechanical inspection 
department has been endorsed by Frank 
A. Goodwin, registrar of motor vehicles, 


supervision of 


expert. business of 


and Prof. D. A. Fales of M.I.T. 
COMPANY SUES ROBBER 
For the first time on record in Cin- 


cinnati an insurance company has sued 


charged 


a man with robbery in an ef- 
fort to recover the amount of his loot. 
The Royal Indemnity asked for $1,- 
124.65 iudgment against John FE. Smith, 
one of three persons charged with a 
holdup in which that sum was taken 
from the Town Hall Savings & Loan 
Co., October 24. The lean firm held a 
nolicy covering loss by robbery and that 


has been paid, the plaintiff contended in 
requesting an order for attachment of 
Smith’s property. 
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LEON S. SENIOR ADDRESS 


Deeds of Present Day Actuaries Share 
Spotlight With Pioneers; Praise 
for Ladies, Too 


The much enjoyed address of 
before the Silver 
Casualty 


Leon §, 
anniversary 
Actuarial So- 
ciety recently centered on reminiscences 
of the the 
and highspots have already 
The 
Compensation 
told 


overlooking 


Senior 
gathering of the 
early days of organization 
been men- 
The 


3ureau chief also 


tioned Eastern Underwriter. 
Rating 
about actuaries—not 
and the 


from 


present day 
the 


is a_ typical 


ladies fc llow- 


passage his ad- 

“It is a satisfaction know that we 
still possess a long and important list of 
outstanding personalities. It will take 
a volume on pioneers in casualty actu- 
arial science to depict their traits and to 
deseribe their contributions in our field, 
By way of illustration, I have selected 
three who possess unique qualities. My 
first witness is Sid Pinney whose in- 
genious mind and unconquerable = spirit 
has delved deeply into the mysterious 
labyrinth of retrospective rating. My 
second witness is Grady Hipp, the 
cial pleader for solvent special funds, an 
intransigeant fighter, battling with me 
when | am right and against me when 
he thinks Tam wrong. And for a third, 
I call Ralph Blanchard, the philosophical 
observer of our disputes, who usually 
takes no particular side in an argument, 
weighs and analyzes the pros and cons 
without giving an answer. He is per- 
haps the most reasonable and, there- 
fore, the most just in arriving at a con- 
clusion. On only one occasion did T see 
him aroused to the point of attack, and 
that was in a memorable discussion when 
he confronted Martin Lewis on the sub- 


spe- 


ject of surety rates. 
“Tust a word about the ladies of the 
ensemble. While the contingent of 


women who have been admitted to mem- 
bership in the Society is numerically 
small, they have demonstrated ability 
to cope with the problems presented in 
our papers and discussions. Emma C. 
Maycrink has been the most prominent 
contributor to the activities of the So- 
ciety and has been helpful in encourag- 
ing the more reserved sisters to come 
to the front.” 

Barbara Woodward, daughter of the 
late Joseph Woodward, casualty actuarial 
pioneer, was also praised by Mr. Senior 
who pointed to her “fine paper on 
\viation Insurance.” Miss Woodward is 
an examiner in the New York Insur- 
ance Department. Miss Elsie Kardon- 
sky also rated a mention, the speaker 
saying that she has “demonstrated an 
aptitude for actuarial work which holds 
the promise of a bright career.” 


BUYER CAN'T DICTATE TERMS 
The 
ruled 





Nebraska insurance commissioner 
that an 
a policy on 


has insurance company 


may issue whatever terms 


it desires and that a buyer cannot dic- 
tate the 


terms under which he wants it 


issued. The question arose when a naval 
officer in the Panama Canal Zone asked 
the insurance commissioner to order a 


physician’s casualty association in Omaha 
to issue to him a policy which contained 
no airplane travel waiver. The officer 


said he had received literature from the 
company regarding such a policy and 
that it said nothine about such a waiver 


Sut when he received the policy it did 
contain the waiver. 


NEWARK TO HEAR J. L. LEIBIG 
The first regular meeting of the Ac- 
cident & Health Club of Newark, N. J. 
following its organization will be held 
Thursday, December 7, at 42 Commerce 
Street. that city. Guest speaker will be 


Tohn L. Leibig, Continental Casualty in 
Philadelphia, who is past president ot 
the accident and health club there. Mr 


Leihig will speak on “Governmental In- 
terference in Our Business.” An in- 
formal dinner will precede the business 
session. 





Share 


-on §. 
ersary 
al So- 
rences 
zation 
men- 
r. The 
f also 
S—not 
ollow- 
is ad- 


jat we 
list of 
| take 
actu- 
and to 
> field. 
‘lected 
s. My 
se. in- 
spirit 
erious 

My 
€ spe- 
ds, an 
th me 
when 
third, 
yphical 
isually 
ument, 
1 cons 
S per- 
there- 
a con- 
| I see 
k, and 
} when 
e sub- 


of the 
nt of 
mem- 
ically 
ability 
ited in 
ma C. 
minent 
1¢e So- 
ourag- 
come 


of the 
tuarial 
Senior 
er on 
vard is 
Insur- 
ardon- 
peaker 
ted an 


. holds 


RMS 
ssioner 
mpany 
terms 
ot dic- 
ants it 
a naval 
- asked 
rder a 
Omaha 
itained 
officer 
ym the 
-y and 
waiver 
it did 


=IBIG 
he Ac- 
Ni: 4, 
te held 
nimierce 
will be 
alty in 
lent ot 
re Mr 
tal In- 
An in- 


usiness 








December 1, 1939 














On the Production“Firing Line” 





1940 Federal Census Will Provide 
Agents With Valuable Information 


The insurance agent should be inter- 
ested in a source of prospects which he 
may have overlooked—the material col- 
lected and published by the United States 
Sureau of the Census. 

Not that he can obtain from the Cen- 
sus Bureau the names of individual pros- 
pects, or any information about them as 
individuals, for such facts are held in the 
strictest confidence. What he can get is 
a picture of the market he covers which, 
with a little imagination on his part, 
will suggest the type of sales effort he 
can most profitably put forward. 

To indicate the possible uses to which 
a live insurance agent can put census 
data, consider some of the questions 
which will be asked during the decennial 
census of 1940. 

Summaries of Retail Business 

Running down the list of queries in the 
censuses for business and manufactures 
one comes to “Kind of Business.” How 
can the tabulated answers to this ques- 
tion, for example, help the insurance 
man? 

The agent can go to the retail census 
volume (available in any public library) 
which gives county and city summaries 
of retail distribution by kinds of busi- 
ness. Turning to the table for his own 
city he scans the figures and he may be 
surprised to notice that the number of 
filling stations and the amount of their 
sales are far more than he had thought. 
He also finds that, contrary to the gen- 
eral impression, most service stations are 


independently operated rather than units 
of chains. 

The idea then occurs to him, “Here’s 
a group of business men who will make 
rood prospects for the sale of fire in- 
surance.” Or he might discever from 
the same volume that his city has a 
sizable number of jewelry stores and 
wholesale fur houses which need bur- 
glary coverage and the employes of 
which require bonding. 

Again the census totals may suggest 
the number of establishments, such as 
laundries, dairies and others, for which 
uninterrupted service to their customers 
is absolutely vital. These businesses 
would seem likely prospects for use and 
occupancy coverage, perhaps better 
known as business interruption insur- 
ance. 

The breakdown of each kind of busi- 
ness by volume of sales will be a meas- 
ure of the number of retailers who have 
enough traffic in their stores to justify 
public liability insurance (allowing, of 
course, for the unit value of the type 
of commodity they sell). 

The 1940 census will indicate, for the 
first time, the amount of accounts re- 
ceivable. A study of the local breakdown 
will show the agent which kinds of busi- 
ness are most in need of special protec- 
tion for accounts receivable records. 

The housing census, differentiating be- 
tween home owners and apartment dwell- 
ers, will show where the most prospects 
can be found for residential fire insur- 
ance. And the population census, which 
includes for the first time a question on 
wage income, will indicate the areas of 
greatest purchasing power. 





ST. LOUIS MAKING PLANS 


Full Roster of Committees Chosen to 
Handle Mid-Year Meeting of National 
A. & H. Ass’n January 25-26 
The Accident & Health Underwriters 
Association of St. Louis met recently 
and made plans for the mid-year meet- 





Snapped by Charles Dubach 
GEORGE L. DYER, JR. 


ing of the National A. & H. Associa 
tion which will be held at De Soto 
Hotel, that city, Tanuary 25 and 20. 
George L. Dyer, Jr., president of the 
St. Louis association and head of the 
accident and health department, George 
Dyer agency of Columbian National 
Life, has appointed the following local 
committee chairmen for the meeting: 
Attendance and membership, George 


H. Means, Metropolitan Life; special 
guests, McMillan Lewis, W. H. Mark- 
ham & Co.; cooperation with commerce 
and attorneys, W. C. Connett, attorney; 
reception and hospitality, Frank G. 
Meyers, Aetna Casualty & Surety; ex- 
hibits, J. Russell Peacher, United States 
F. & G.; hotels, Leigh Turner, Ocean 
Accident; program, W. W. Cole, Gen- 
eral American Life; registrations, Syd- 
ney Altman, Metropolitan Life; pub- 
licity, Frank Vesser, Reliance Life; 
executive, William Weld, Charles L. 
Crane agency, and August Kern, Conti- 
nental Casualty. Mr. Dver is general 
chairman of the convention. 





SEATTLE BRANCH OPENED 
A branch office of the Associated In- 
demnity has been opened in Seattle in 
charge of Mrs. Rosemary Allen. 
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Professional Men 
Best A. & H. Buyers 


OBJECT, INCOME PROTECTION 
Francis T. Curran Believes Life Sales- 
men and Brokers Logical Outlet 
for This Insurance 


“Many sales of accident and health 
policies have been lost and too much 
time of agents and brokers has been 
wasted in trying to sell a man a_ policy 
that he cannot afford.” Francis T. Cur- 
ran, New York, production manager ac- 
cident and health department, Continen- 
tal Casualty, made that statement to the 
Accident & Health Club of Philadelphia 
at its November luncheon meeting. He 
declared that to be successful agents 
“must gear the premiums to the pros- 
pect’s income.” 

Mr. Curran emphasized that with bud- 
gets preventing the companies from 
educating the public to accident and 
health insurance, it remains for the un- 
derwriters to educate and sell agents 
and brokers. In his opinion “life un- 
derwriters, because of their training and 
the fact that they are selling and de- 
veloping prospects at all times, are 
ideally suited to sell accident and health 
insurance.” He said further: 

“Our job is to sell the middleman 
the broker, the agent, the life under- 
writer. The public does not buy health 
and accident insurance. Few persons 
know the cost of this coverage; they 
are not aware that there are different 
types of policies with a different rate 
for each. 

Sales Resistance Cause 

“We get our sales resistance from 
the public mainly on the cost. That 
condition prevails to a large extent be- 
cause no attempt has been made to edu- 
cate the public on accident and health 
insurance.” 

Mr. Curran believes that the answer 
to this problem lies in interesting the 
broker, who delivers all kinds of policies. 

“To much time is lost trying to sell 
an accident and health policy to a man 
who cannot afford to carry it,” Cur- 
ran remarked. “We must gear the pre- 
mium to his income. What we are try- 
ing to get over is the fundamental idea 
of having a man carry some form of in- 
come protection without taking the 
bread and butter from his table.” 

Regarding selling, Mr. Curran said 
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that he has never agreed with the horror 
school He cited the life underwriter as 
an example. Instead of pointing t 
cemeteries, he tells of widows whose 
homes have been saved and whose chil- 
dren were sent through school and col 
lege through life insurance. Accident 
and health men could also point to the 
brighter things in their sales talks. Ac- 
cident and health insurance is the only 
wav a man can guarantee his income. 

Prospects could be placed in three 
groups—the salary group; the fee group 
(including doctors, dentists, attornevs, 
salesmen, ete.), and merchants. The 
latter are by far the largest buyers of 
accident and health insurance. 

It is Mr. Curran’s belief that the 
regular or standard form policy will fit 
the average risk. The fee man is the 
hest example of one who needs acci- 
dent and health insurance. The smal! 
owner must get someone to take his 
place if he is hurt. The large store 
owner recognizes the economic advan- 
tages of accident and health insurance. 

As regards the life agent’s part in 
the A. & H. selling picture the speaker 
pointed to one New York City pro- 
ducer who is selling accident and health 
insurance in one package with life in- 
surance and who sold thirtv-four poli- 
cies in one month. With the commis- 
sion $10 on the average accident nolicy 
“if an agent sells one a week it will add 
$500 to his income the first vear.” 

Mr. Curran stressed that the life un- 
derwriter has the prospects already on 
his books; doesn’t have to go out on 
cold canvass. A strong believer in con- 
sistency in production, Curran has life 
men sign a pledge to sell an accident 
and health policy a week. He finds that 
when they do so, they generally sell 
two a weck. 


WILLIAMS FOR PRESIDENT 
Accident & Health Managers Club, Los 
Angeles, Will Have Kloppenberg 
for Secretary-Treasurer 
Officers for the Accident & Health 
Managers Club of Los Angeles have 
been nominated as follows: President. 
Byron D. Williams, Connecticut General 
Life; vice-president, F. B. Alldredge, 
Occidental Life. Otto Kloppenberg, 
Hartford Accident & Indemnity, will be 
named secretary-treasurer when the new 
administration takes charge. The elec- 
tion will be at the December meeting. 

which will be a Christmas party 
Pacific Mutual Life has become a 
member of the club. George L. Kent. 
Better Business Bureau. was the feature 
sneaker at the November 21 meeting 
He said that the inquiries and complaints 
coming to the bureau from and about 
insurance companies amounted to about 


6% or 7% ot the total 


New York T. B. Committee 


J. F. Lydon, Ocean Accident & Guar 
antee; C. L. Despard, Despard & Co.: 
James P. Bradley, Metropolitan Life, and 
Osborne Bethea, Penn Mutual Life, will 
head the insurance divisions in the an 
nual Christmas Seal Sale campaign in 
behalf of the New York Tuberculosis 
and Health Association, W. FE. S. Gri 
wold, general chairman, has announced 
The sale began at Thanksgiving and runs 
until Christmas 


S. W. SHEPHERD PROMOTED 
Sumner W 
aver casualtv lines of the Travelers in 
Providence, has been promoted to 
ager in that branch office. 


Shepherd, assistant man 
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Non-Profit Medical 
Obtains N. Y. Permit 


FIRST OF ITS KIND IN STATE 
Located in Utica; Patterned After Ex- 
isting Voluntary Hospital Ass’ns; 


Specified Limits of Liability 


The first permit for non-profit medical 


indemnity corporations has been issued 
by the New York Insurance Department 
to Medical and Surgical Care, Ince., 


Utica, which will operate in twelve coun 


ties. 

The corporation will pay for the med 
ical care provided to its subscribers 
through duly licensed physicians and it 
will be patterned yvenerally after exist 
ing voluntary hospital associations. The 
corporation must obtain a license from 


the Department 

The annual charge to be paid will be 
$16.80 a vear for the subscriber who is 
ainfully employed. For an additional 
$13.80 the spouse and unmarried depend- 
ent children of the subscriber, between 
aves 16 and 18 can be De- 
pendent children of the subscriber be- 
tween aves 1 and 16 can be included for 


an additi premium of $840 


COVE red 


mal 
Limits of Liability 
There is a maximum for which the 
corporation will be liable in any contract 
year That maximum for the gainfully 
employed subscriber will be $225 for the 
vainfully employed subscriber and 
dependent $325 and for three or more 
enrolled from the same family 
The first $6 of the expense of 
illness, examination or treatment of the 
subscriber or dependent during each con- 
ar will be paid to the physician 
subscriber or dependent and not 
The expense ot 
the subscriber or de 
illness made at any 
will be borne 


one 


persons 


$425 


tract \ 
by the 
by the corporation 
first two calls on 
pendents in each 
place other than a he 
by the 

The subscriber is 
rwwn doctor 
ter into ce 
clans as p 
poration 


spital 
subseriber 

select his 
will en- 
physi 
which 


tree to 
the corporation 
with as many 
in the locality in 
operates 


and 
ntracts 
ssible 


the cor 


Exe 


ess Insurance Co. Now 
New York Corporation 


The Exeess Insurance ( of America 
stockholders have approved its pro 
posed change of domicile from New 
lersevy to New York State. This change 
has also been approved by the = insur 
ince lepartments of these states, and a 
license has been tssued to the new cor- 

ration by the State of New York 

There is no change in the capital 
structure and as quickly as possible the 
stock certificates f the New Jersey 

rporation will be surrendered and cer 
feates of the New York corporation 
ssued, pro rata and share for share, to 
the holders f the shares ft stock of the 
New lers COT ratior 


Safety Work of Texas Co. 
Basis of Magazine Article 


“(good Samaritans o e Higl er is 

‘ ( irticle 1 thre No nbet 

ue f the American Magazine g veer 

the wor t the accident prevet ition 

artire the ( vercial Standard 
Fort W 

{yr ‘ | ture \ er tor the 

( attar a News, who wrote this ar 

le, obtained his material from William 

h Ad s, direct f the ¢ mercial 

indard’s a ent prevention depart- 

t ind |. H s McGuire, its safety 

© % itt va rea 


(CHIC AGO ADJUSTERS ELECT 


es | Her head f his own 

tir I ir Chica has been 

“ted esident the Casualty Ad- 

ers Associatior f Chica Other 

ficers elected are Henr E. Crosley 

Glens Fa Indemnit e-president, 

’ Robert T. Luce, Casualt Mutual 
Ins e Co., secretary 


es THE EASTERN 
UNDERWRITER + 


ACS Carua ae 








WITH TRAVELERS 35 YEARS 





Hussey and Sees. Observe Thirty-Fifth 
Anniversaries; McKearin His Fortieth 
With Company; Their Careers 
Karl F. assistant 


Hussey, casualty 


manager Hartford branch of the Trav- 
elers, observed his thirty-fifth anniver- 
sary with that company November 21. 


Beginning in the casualty school as spe- 


cial agent and later becoming payroll 
auditor in 1904, Mr. Hussey was.  suc- 
cessively special agent at Milwaukee, 


supervising special agent and later man- 
ager at Toronto and in 1915 manager 
at Montreal. In 1924 he went to Hart- 
ford 

Edward K. Ives, Travelers supervising 


nayroll auditor in Syracuse, is also cele- 


brating thirty-fifth anniversary with the 
company. He was originally assigned to 
Syracuse where he has been since. 
George S. McKearin celebrated his 
fortieth anniversary with the Travelers 
November 25. He represents the com- 
pany in three canacities as district 
agent for life, accident and health in- 
surance; general agent for casualty in- 
surance, and recording agent for fire 
insurance with offices at Hoosick Falls. 
Trov and New York Citv. For many 


vears he has been a member of several 
Travelers’ producer's clubs. His hobby 
is antique collecting 


Hartley D. McNairn 


(Continued from Page 19) 

tion to the insurance fraternity and to 
the gg oe age Government 

The hig regard in which Mr. Me 
Nairn is fed here in the “States” is, as 
was true of his predecessor, R. Leighton 
loster, more of a tribute to a man’s 
personality and capacity than recogni 
tion of the prestige with which his offi 
cial position invests him 


MeNairn makes friends easily 
genuinely interested in 
those he meets. He is straightforward 
and unaffected in what he says; com- 
mands respect because he is so unmis- 
takably entitled to it; and the more 
honors he attains the more modestly he 
wears them. 

With all the time ahead of him for 
continued achievement don’t be aston- 
ished to find him one day equalling the 
record of the great Liberal for whom he 
was named—going beyond it in fact 

And remember where you read 
prophecy. 


Hartley 
because he is 


the 


W. E. RAHTE CONN. MANAGER 


Selected for Post by Service Review, 
Inc.; His Engagement to Miss Flor- 
ance Haight Also Announced 


Walter E. Rahte is the newly ap- 
pointed manager for Connecticut of Ser- 
vice Review, Inc., credit reporting and 
inspection agency He has been with 
the organization for about a year in its 
New York head office. This week Mr. 
Rahte’s engagement to marry Miss 
Florance Haight of Darien, Conn., was 


also announced An expert horsewoman 
she has won many ribbons in various 
horse shows, while Mr. Rahte is an 
ex-member of the Seventh Regiment, 
N. Y. N. G. and holds a reserve com- 
mission as lieutenant in the Coast 
Artillery His father. the late Dr 
Walter fF Rahte, did = medical werk 
along workmen's compensation lines for 


a number of casualty companies 


W. G. KEATING RESIDENT V.-P. 

Winder G. Keating has been made res- 
ident vice-president in Philadelphia of 
American Surety and New York Casual- 


tv. He has been Philadelphia manager 
since 1926 and with the American Surety 
since 1905. 


BOOK ON RATEMAKING 
As a employers in New 
York the State Insurance Fund is nub- 
lishing a series of informative booklets 
on compensation insurance. The first 
one issued is entitled “Compensation 
Ratemaking in New York State.” 


service to 
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Harrington Ordered 
To Incorporate Co. 


MASS. SUPREME COURT RULING 


State Law Held to Apply to Life Com- 
panies But Not to Casualty 
Organizations 


Judicial Court, 
Commissioner 
Harrington to approve articles of in- 
corporation of the Fort Hill Mutual Cas- 
ualty Co. The court rules that the Com- 
missioner to determine 
the 
a mutual 


The 


ordered 


Supreme 3oston, 


has Insurance 


has no power 
personal fitness of incorporators of 
The facts 


follows: 


casualty company. 


in this situation 


On 


are as 
1937, 
purpose of organizing the 
company and later filed the 
papers, but approval came 
Commissioner Harrington or 
Harrington 
had 
petitioners 
persons to form, 
a mutual casualty in- 
or to act as othicers or 


December 29, 
the 


ten men asso- 
ciated for 
necessary 
no either 
trom his 
office. re- 


not 


predecessor in 
because he 


“the 


fused to approve 
that 


or pre yper 


been satisfied are 


suitable con- 
maintain 
company 


duct or 
surance 


directors of such a company.’ 

The court mentions the statute which 
gives the Commissioner power to with- 
hold approval of life insurance com- 
panies until satisfied by an examination 
that the meorporators are of good 
repute and intend in good faith to op- 
erate the company. “Thus the Commis- 
sioner was expressly granted as to life 


insurance companies alone substantial 


powers which he now claims to exercise 
as to the company here involved, which 
is not a life insurance company.” 


May Not Discriminate 


The decision continues: “An examina- 
tion of the relevant statutes demon- 
strates that it was the duty of the re- 
snondent to approve the articles and 
that he has not been entrusted by the 
legislature with any jurisdiction to de- 
termine the personal fitness of the in- 


corporators before approving the ar- 
ticles 

“There is no suggestion that either 
the Commissioner or the state secre- 


tary may accept some and reject others 


North- 
vice-presi- 
vice-president and 


John Crandall, 
Hacker, 


vraphed follow: 
ville, Mich.; Jack 

dent; F. S. Brown, 
secretary; Otway Conard, assistant sec- 
retary, and J. B. “Luke” Waters of Mc- 
Crory, Armstrong & Waters, Inc., Jack- 
sonville, Fla., Standard Accident agents 


according to either officer’s ideas of per- 
sonal fitness. 

“If the Commissioner of Insurance has 
power to retuse approval of properly 
prepared papers because he regards the 
persons named in them as unfit, it nec: 
essarily follows that the commissioner of 
corporations and taxation has the same 
power with respect to every proposed 
business corporation, for both commis- 
sioners derive their powers from the 
same words of the same section. 

“If these commissioners are to be the 
final arbiters without appeal of the right 
of persons to incorporate, why may not 
the Commissioner of Insurance deter- 
mine whether there is not already all 
the competition that is desired in cer- 
tain kinds of insurance and why may 
not the commissioner of corpor ations 
and taxation determine whether it is in 
the public interest that any more cor- 
porations be formed to manufacture 
shoes or to carry on the grocery busi- 
ness. 

“Not only is it extremely unlikely that 
the legislature would intend to grant to 
administrative officers vast bureaucratic 
powers over the creation of corporations 
in general without express words care- 
fully defining these powers but there 
are positive indications that the legisla- 
ture did not intend to grant such 
powers.” 


PACIFIC INDEMNITY EARNING‘ 

Pacific Indemnity has declared the 
regular quarterly dividend of 40 cents a 
share and an extra of 20 cents a share, 
hoth payable January 2. This brings the 


total declared during the vear to $2.25a 
share. Earnings were reported as $615, 
392, or $4.10 a share, as against $616.- 


860, or $4.11 a share for the correspond: 
ing period last year. 
J. ERNEST BOUICHOU DEAD 


J. Ernest Bouichou, manager accident 


and health department, Philadelphia 
branch office, Globe Indemnity, died last 
month. 


U. S. F. & G. HOME STUDY COURSE 

The United States F. & G’s home 
study course is four years old and in 
that time 1,458 students from all sections 
of the country have taken the course. 





J. J. O’Brien has been appointed man- 
ager for Northwest Casualty in the gen- 
eral agency of Edward Brown & Sons, 
Seattle. 





